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Only 19c a Day Keeps Station Clean 
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Whatever the benefits (and there are many) which 
may spring from pursuit of a good housekeeping 
program by marketers at their retail outlets, one 
factor stands out—a good housekeeping program is 
inexpensive. About 19c a day, to be more specific. 
For detcils of what you can tell your dealers about 


the low cost of good housekeeping see article on 


es 
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NPN’s Fuel Oil Section 


Oil burner sales company institutes own oil burner 
service training program. Plan set up on a voluntary 
basis with good results. Service department of com- 
Page 32. 


Fuel oil distributors act to increase customer and bulk 


pany keeps check on customer satisfaction. 
plant storage. Efforts handicapped somewhat by local 
tire codes restricting customer storage, and high cost of 
Page 35. 


Baseboard radiation for steam and hot water home 


new bulk tank construction. 


heating plants expected to gradually supersede con- 


ventional radiators. Page 39. 


Automotive Facts 


Proper wheel balancing permitted by new designs . . . 


. . Supply 
of automotive replacement parts in state of unbalance 


Big letdown anticipated in used car prices . 


. . . Possibility of reduction in prices for new cars seen 
remote . 


P. 47. 


. . Threats of strike in automotive field fade. 











with BRODIE METERED Deliveries... 


With only a limited number of working hours in the 





day, gallonage on farm deliveries must be figured in 
terms of time and mileage. To speed up rural transfers , 
to customers’ tanks or drums along established routes 

requires the fully automatic delivery control of Brodie 

Quantrol Meters. Through the use of Brodie Meters RO D | E 
one truck and one tank wagon salesman can handle 


more gallonage in less time with much less physical 
effort, than by tedious hand bucketing methods. Too, 
 - 


there is much less chance for errors, spillage and losses 











to occur. Meter tractor fuel in summer, heating oil in ye ETROLEUM METERING EXCLUSIVELY 


ys 











winter with Brodie Meters. Get full details, today. CREE 


RALPH N. BRODIE CO.., Inc., 950 Gist St., OAKLAND 8, CALIF., U.S.A., CABLE 
ADDRESS: “BRODICO” ¢ Djvision Offices: CHRYSL¥R BLDG., NEW YORK CiTy ¢ 59 E. 
VAN BUREN, CHICAGO 5 @ 302 SOUTH PEARL ST., LJALLAS 1, TEXAS @ 221-99TH AVE. 
NORTH, SEATTLE 9, WASH. @ 2101 S. SAN PEDRO, LOS ANGELES 11, CALIFORNIA 


REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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SPEED AND ACCURACY in blending plants are the result of careful design and frequent inspection by Ethyl Safety Enaineers. 






Safety Work 


—another Ethyl service to petroleum refiners 


backed by twenty-two years of experience 


LOOK at the record will show how valuable the work of 
Ethyl’s safety engineers has proved to the petroleum 
industry: 


There has been no fatality caused by contact with tetra- 
ethyl lead during blending processes for twenty-two years. 


There has been no case of lead poisoning at any blending 
plant in any U. S. refinery attributable to antiknock fluid. 


Tanks used for the storage of leaded gasoline are cleaned 


ETHYL SAFETY ENGINEERS assist in assuring proper safety safely when Ethyl safety procedures are followed. 


measures through inspection at tank-cleaning operations. 

But the engineers of the Ethyl Safety Department do far 
more than prevent accidents. By improving tank cleaning 
methods, for example, they have saved gasoline refiners 
thousands of dollars each year. They have developed a sen- 
sitive portable analyzer to detect the presence of lead in the 
atmosphere. And they are always ready to help refiners main- 
tain and operate existing blending plants or design new ones. 


If you have a problem in which our Safety Engineers can 
be of service, don’t hesitate to call on them. 


ANTIKNOCK 
COMPOUND 


CORPORATION 





at i sonnei ee re 
ETHY: MIXING INSTALLATIONS ore especially designed seieie . ‘ ais : 
ond engineered for safety and efficiency. Chrysler Building, New } ork I/, N. ) . 
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( 
Pisidinidiinne being the life-blood of many in- API 
; ; ; ° . r 
dustries,. Idaho is particularly fortunate in that We 
respect. World-famous for the Idaho potato, it re 
. . . en 
has developed many other agricultural activi- 
. ’ . i ‘ S 
ties. Grains, vegetables, fruit ...cattle and sheep AS) 
are produced in abundance. Dehydration, frozen , he 
foods processing, dairying, canning and packing i 
are among the state’s flourishing industries. 
For non-agricultural industries, Idaho is en- Sec! 
dowed with rich veins of minerals. Numerous It 
manufacturers of stone, clay and = 
glass products have established Seu 
° . if 
plants in Idaho. Lumber for i 
building and wood products is ~— 
available. Unsurpassed rail trans- * 
. . . . e: 
portation is provided by Union ; 
eg . l 
Pacific. Ten 
s 
\s a vacation region, Idaho has me 
. . ‘ Am 
a wonder-world of its own in Sun ; 
Valley . . . year-round sports Pr 
center... the world famous prim- H 
itive area... and in the scenic ro 
surroundings of Payette Lake. . é 
Idaho is a young thriving state, I. 
; : : Ap 
ripe for further industrial devel- “2 
opment. It offers good living and 
working conditions, good schools, 
splendid cultural advantages... -_ 
de Que afc sertonas at- and its energe tic citizens assure 
ee wn Pe oe a. vertisements based newcomers of a true western 
f ay on industrial oppor- welcome. Soci 
i tunitiesin the states 
‘i af served by the Union 
es Pacific Railroad. 
AS\I 
*& Address Industrial Department, Union 
Pacific Railroad, Omaha 2, Nebraska, Nat 
for information regarding industrial Mica 
sites. | 
ae AP] 
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UNION PACIFIC RAILROAD oe 
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MODEL 155 FOR TRUCK WITH 
= omy cosa aa 
COMPARTMENTS TRUCK TAN KS , APPROX. 102 INCHES 





A STURDY TANK for RUGGED SERVICE 


Wilco Model 155 Truck Tank has 5 compartments 
divided 400, 400, 300, 200, and 200 gallons double 
bulkheads; 12”x16” manholes; 3” outlet lines; barrel 
cabinets and racks, both sides; bucket box in rear with 
ample space for pumps, meter and hose reel unit. 


Other Wilco models in 1000,1250,1800, and 2000 gallon 


capacities. 


WRITE WIRE OR PHONE WILCO FOR COMPLETE DETAILS 


(RSE (a 
HOME OFFICE AND FACTORY 


SPRINGFIELD, MISSOURI 


NEW > YORK OFFICE ST. LOUIS OFFICE SHREVEPORT, LA., OFFICE lol ler elem e) a a1 6 3 
30 CHURCH ST. 19 SILVER LANE 631 SPRING ST. 59 E. VAN BUREN 
PHONE WHITE HALL 4-4895 PHONE KIRKWOOD 3035 PHONE 2-5104 PHONE WABASH 1632 
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LITTLE FIGURES GET BIG—API’s report of a 12.63% in- 

ise in gasoline consumption for first two months of ’47 over 
January and February °46 translates into a cold 503 million 
gals. And some oil men say it’s no wonder they're worried 
er summer supplies with the country’s total stocks currently 
nly 5.4% above the end-of-April 1946 level. The 5.4%—223 
million gals.—is only a little more than half of the January- 


February increase, they point out. 


SUMMER FUEL OIL STORAGE—Summer fill-ups is big 
headache facing oil companies. Executives of several major 
mmpanies have gone on record to say that only maximum use 
f jobber, dealer and customer storage this summer will pro- 
de any cushion against possible fuel oil shortage next winter. 
So far big suppliers have been reluctant to come out flatly with 
incentive policy to encourage jobbers to fill up, but companies 
ire watching each other competitively, and indications are 
mtracts will be offered shortly extending liberal credit for 
period up to 90 days and in some cases guaranteeing buyer 


gainst price fluctuations during summer. 


GASOLINE RATIONING?—Tight supply of gasoline in Mid- 
vest already has caused some oil companies to predict ration- 
ing of gasoline to their own service stations as well as jobbers 
by July. Pipeline shippers, operating at capacity, are doing 
their best to bolster supplies with tank car shipments. One 

said to be taking entire output—400 cars per month— of 
i West Texas Independent 


CODE OF ETHICS—Though many marketers are expressing 
themselves in favor of a voluntary code of ethics for the oil 
industry, aimed particularly at eliminating what they term “un- 
fair by within-the-law trade practices,” they are not too hope- 
ful of any concrete action being taken. Feeling is that the type 
f operator who would conduct business on “the fringe of the 

de” would welcome it and would cash in on borderline busi- 
ness while others tried to heed the code. Consensus is that 
while code is theoretically fine, practically it presents many 
problems, not the least of which would be to get everybody in 
the industry to abide by the code, which would have no en- 
forcement provisions 


SUPPLY PROTECTION—At least one fuel oil marketer feels 
that he has solved his problem of supply, at least insofar as 
estiblishing a base upon which to gauge his next season's 
heating oil business. When he renewed his contract with the 
supplier, he was told he could have 10% more than he re- 
eived during the last heating season. Included in the con- 
tract was a penalty clause. Clause provides that supplier pay 
damages based on marketer’s loss of business if oil is not de- 
ivered in quantities set forth in contract. 
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BASHFUL BUREAUCRATS—What concerns the Republicans 
most in their effort to cut down federal spending is that none 
of the federal bureaus will come forward voluntarily to point 
out where and how the pruning knife might be applied with- 
out impairing necessary governmental functions. Reluctance 
of agencies to want to help may be understandable—politically, 
that is. But Republicans figure that the taxpayers’ interest is 
being taken too lightly when Interior Secretary Krug, for ex- 
ample, publicly demands that the Senate restore each and every 
item that the House has eliminated from the Interior Depart- 
ment appropriation bill, on the grounds that every last penny 


is needed for an essential public purpose 


CASE IN HOLE?—Attorney General Clark denies it, but re- 

port has gained circulation that Justice Department is prepar- 

ing new tidelands case to be instituted in event Supreme 

Court denies government title claim in present suit. Mean- 

while, expectation is high court will hand down decision soon 
perhaps next Monday. 


IN LEGAL WOODS—The Army would like to make som« 
long-term contracts, just as Navy has done for products cut 
of Persian Gulf and is proposing to do so for Western Hemi- 
sphere liftings, but is having difficulty working out a form 
of contract acceptable to its lawyers. It has in mind a tem 
porary instrument with an escalator clause to tide it over 
the current shortage. Particularly where 80-octane and Diesel 
are concerned on East Coast and at Gulf does the service 
feel this would be desirable. Its lawyers, however, have not 
yet said they would approve an escalator clause, although 
they have not come to definite decision 


BANK BOOK BLUES—Although still worried by the fact 
that high tanker and dry cargo rates apparently are forc- 
ing the British to use up their meager supply of American 
dollars too fast, the State Department has decided not to try 
to do anything about the situation for the time being. State 
had gone so far as to schedule a conference on the subject, 
but called it off after a few preliminary inquiries developed 
the feeling that shipping rates are softening of their own 


i cord 


GREASING THE WAY—Big, nationwide sale to dispose of 
about 3,000,000 Ibs. of lubricating grease and a smaller quan- 
tity of hydraulic and cutting oils will be launched soon by 
War Assets Administration. Past sales have been slow be- 
cause most of the lube grease js packed in one and five-lb. 
packages, but government officials believe it can be disposed 
of during an intensified sales campaign. 
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we YOU trying to get along with trucks that are un- 
economical to operate? 

Are your costs high as a result of trucks that don’t fit your 

particular hauling needs? 

If so, you’re probably considering replacing your equipment 

with trucks that really fit your job, save you money! 

It stands to reason that a truck that fits your loads and 

operating conditions—will give better performance, bette: 

service to your customers, and operate at lower cost. 

To give you exactly the right truck for your loads . . . over 

your roads . . . Dodge builds 175 different “‘Job-Rated” 

chassis models. 

In each, you get exactly the right one of 7 engines—to give 

the pulling power you need with the economy you want. 

You get exactly the right one of 5 clutches, 4 transmissions, 
18 rear axles... the right springs, brakes, and other chassis 

units ... for “‘top’’ performance, longer life. 

To make sure that your next truck is ““Job-Rated”’ to fit your 

job, see your Dodge dealer . . . because only Dodge builds 

‘*Job-Rated”’ trucks! 


CHRYSLER CORPORATION 








































Fit the Job...Last Longer ! 
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A “radically 


changed” revenue 


Mr. Yocom 


structure is the ob- 
jective at which the 
epublican majority on the House Ways 
it Meats 
hen that group starts hearings next week 


Committee will be shocting 


preliminary to the drafting of a tax revi- 


n bill 


They mean mainly to try to shift away 
from pe rsonal and corporate incomes tin 
disproportionate contribution these now 
total federal revenue. That 
ontribution now is something like 81% 


make to the 


of the total and to some majority mem- 
bers, at least, that is about 30° too much. 
So, they propose a comprehensive re- 
study of thi 


idea of re-vamping it as to sources ot 


entire tax structure with the 


revenue 


As Chairman Knutson (R., 
likely 


broadening of the excise tax base to in- 


Minn.) has 
indicated one result will be a 


lude additional specific commadities, 
while at the same time lowering tne rate 

n certain others now taxed. 

Whether that is good news from the 
standpoint of those who advocate reduc- 
ing or even eliminating such present ex- 
cise levies as the lec gasoline tax is cpen 
to question. Even though Mr, Knutson 
has said that some existing rates will be 
cut, the fact that he talks of enlarging thi 
base points up the increasingly high re- 
gard in which the special, easily collect- 
ible commodity tax is held as a revenue 
producer. And one of the best sources 
of all, cf course, has been that on gaso- 
line, which in the next fiscal year will 
bring somewhere near a half-billion dol- 
lars into the federal treasury. 

There is talk, too, that serious atten- 
tion is to be given to ways and means of 
receipts that 
been made unsubstantial by the opera- 
tion of the reciprocal trade agreements 
program. According to Rep. Gearhart 
R., Calif.), a long-time member, this is 
a matter the committee “intends weigh- 


bolstering customs have 


ing very carefully,’ because, as he puts 
it 

Do we want to continue providing 
tree markets for foreigners and making 
up the loss in customs receipts out of our 


wi: pockets in the form of personal and 
rate income taxes?” 
d, last but not least, there is the 
certainty that the committee will go fully, 


if «,utiously, into the matter of the tax 
immunities enjoyed by such organiza- 
tions as the producing and refining co-ops. 


Ii: this regard, the House Small Busi- 
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WASHINGTON—By Herbert A. Yocom 


Re-Study of Tax Structure May 


Broaden the Excise Tax Base 


ness (Ploeser) Committee appears to 
have bowed out of the co-op picture in 
tavor of Ways and Means, so that the 
necessity of going over the same ground 
twice seems in a fair way to being avoid- 
ed. As the final outcome, however, this 
corner won't hazard an opinion beyond 
pointing out that 1948 is an election vear 
and that the co-ops can be counted upon 
a telling Way 
that there’s always the farm vcte to be 
borne in mind. 


to remind congressmen. in 


API Agricultural 
Development Co m- 


Mr. Lamm 


mittee probably will 
tind it 
difficult to avoid entering into the farm 
economy as a whole as time and work 


increasingly 


of the committee progresses, even if. it 


wishes to do so. 
This was evident at the committee 
meeting in Memphis last week. 
Petroleum products and farming are 
inter-related in many 
ways are becoming more complex every 


ways, and_ those 


day as oil research and conversion ex- 
pands its markets, making it increasingly 
important to practical, high speed, tract 
or farming, including the supplying ot 
fertilizer made from petroleum. The oil 
industry will not want to hold 
from either its opportunities or respon 
sibilities in agriculture. 


aloof 


A glimpse of what the future may hold 
may be had from the target of tractor 
farmers in the Mississippi Delta—a _ re- 
duction from 140 man hours annually 
per acre to 35 or 40 man hours per 
acre. Any reduction of that kind, it is 
agreed, can only come through complet 
mechanization, extensive multiple use of 
machines and probably larger machines 
handling more than four rows each trip, 
as well as speeding the machines up from 
the present 4% m.p.h. to 7 m.p.h. 

Tractor farming at 7 m.p.h. sounds 
fantastic, but is being tested, according 
to W. E. Meek at the Stoneville, Miss., 
experiment station. 

These changes, if and when adopted in 
any area, are now believed to represent 


rhe committee hearings promise to be 
most exhaustive. Starting May 19, they 
may last six weeks or longer. The com 
mittee apparently proposes to hear any 
and all who may desire to testify. 


The Treasury, of course, will be heard, 
and that will afford the opportunity for 
it to again demand the repeal of the ce 
pletion provisions of the income tax laws, 
but it likely will be no more successful 
than in the past because Congress now 
seems firmly wedded to the principle. Just 
in case, however, representatives of the 
producing branch cf the industry plan to 
be on hand to repeat their side of the 
story and, coincidentally, to propose—as 
oil accountant Charles R. Bell, of Okla 
homa City, suggested last year to the 
O'Mahoney Congress 
a clear-cut legal foundation for 


Committee—that 
provide 
the deduction of intangible development 
costs and exploration expense 


MIDWEST—By Earl Lamm 


Assembly Line Farming Methods 


Bring Oil, Farm Economy Closer 


“assembly line factor 
machinery, and would 


the ultimate in 
farming” with 
greatly intensify the displaced persons 
problem if the big reduction in man hours 


should come about suddenly; this is 
within a short period of two to five 
vears. 


However, the progress of conversion 
from mule to tractor farming was about 
50% slower during the past year than 
it would have been with a plentiful sup 
ply of farm machinery available. So 
there is no serious displaced 
problem yet in the Mississippi Delta— 


persons 


only a reduction of the overall labor 

shortage from about 40° in 1946 to 

15% now, including floating labor 
But in individual instances, planta 


problems 
with permanent workers, which they are 


tion owners have personnel 


solving gradually. 
The 50% 
tractor farming is not considered adverse 


slowdown in conversion to 


und is looked upon as a rather satis 
factory solution to what might 
become a_ difficult situation, Farmers 
have become so eager and enthusiastic 
about tractor farming that they would 

r land to buy full 
mechanization equipment if it had been 


have 


have mortgaged thei 


Wwailable, and many of them might have 
gone broke before they had time to learn 
to use the new efficiently. 
Since the shortage of farm equipment 
prevented that, oil, equipment and agri- 
culture spokesmen agreed that conversion 
is progressing on a sound and healthy 
basis. 


equipment 


7 
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Ivan H. Carnes .. . Sportsman and Independent Oil Jobber 


The new president of Iowa Indepen- 
dent Oil Jobbers Assn., Ivan Holdiman 
(Ike) Carnes, had an early ambition to 
become a director of physical education, 
but was inveigled into the oil business. 


Representatives of Mid-Continent Pe- 
troleum persuaded him to accept a job 
in their Waterloo office so that he could 
pitch on their local industrial league 
baseball team. Since then his interest 
in the oil business has constantly in- 
creased. The turn in his career took place 
efter he had graduated from high school 
at Dunkerton, Iowa, in 1929, and had 
attended Iowa State Teacher’s College at 
Cedar Falls for a year in pursuit of his 
original ambition. 


Dunkerton, where Mr. Carnes was 
born on March 27, 1911, had a popula- 
tion of approximately 300, but the Dun- 
kerton High School is still noted for 








having had the first Class “B” basketball 
team to win the state championship. This 
was during the 1934 tournament. 


As an athletic enthusiast, Mr. Carnes 
now handles radio broadcasts of all high 
schocl games at Clinton, Iowa, where he 
now lives. He discontinued playing base- 
ball only two years ago. His last games 
were played on the industrial team of a 
large customer, a local manufacturer. 


After his first season at pitching for 
the Mid-Continent team at Waterloo, his 
job improved and there was another 
office attraction—a Miss Vincy Cone, 
who also worked at Mid-Continent—so 
Mr. Carnes continued there for a second 
year, In 1932 he and Miss Cone were 
married and he asked for and was 
given a sales position, which he held 
until 1934, when he became bulk station 
agent for the company at Clinton 


He purchased a small bulk plant there 
in 1939, organized the Carnes Oil Co 
and became an Independent jobber 
Storage capacity of the bulk plant has 
been materially increased since — that 
time and he now distributes Pure Oil 
Co. products. Sales topped 1,300,000 gals 
of all products in 1946—a ten-fold in- 
crease over his first year in business 
About one third of the business done last 
year was with the farm trade. The 
balance went to industrial, commercial 
ond retail outlets. 

With business matters handled, Mr 
Carnes devotes his leisure time to his 
family, his church and the Clinton Cham- 
ber of Commerce, of which he is a direc- 
tor. He and Mrs. Carnes have two 
daughters, Sally Jo, 12, and Becky Sue, 
8. He is a member of the board of ses- 
sions of the First Presbyterian Church 
where he teaches Sunday school, 
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Distribute Short Products 


Equitably, Council Urges 


Jobber Council Group Acts to Alert Government, 


Public; Calls for Capacity Refinery Operations 


By NPN Staff Writer 


CHICAGO—The National Council of 
dependent Petroleum Assns., meeting 
the Stevens Hotel here May 8 and 9, 


ted to urge that all major suppliers 
iirly and equitably distribute whatever 
roduct is available during any period 
f short supply, but the council op- 
osed a governmental allocation pro- 


then on May 10 the council’s Supply 


mi decided to “alert government 
1 the p ib] enough so somebody will 
bus) meet product demands 
rticularls l the Midwest where the 
ply robl xpe ted to be most 
Us 
Gordon Duke, council chairman, and 
Russel S. Williams and R. J. Rogers 
Indianapolis, members of the Supply 
Commiuttes plan to contact Interior's 


Oil and Gas Division, with the thought 
it OGD may be able to push solu- 
m of problems involved in the short- 

The committee will support an 


tort to get more steel for the oil in- 
istry 


rhe committee asserted that every re- 
finery must run at capacity and that all 
ailable crude must be used, even 
though it requires a subsidy to move 
rude uneconomically located. If im- 
orts are necessary, then we should im- 
port, the committee continued. It said 
that refineries should not be closed by 
trikes, even if the government must 
perate them during wage squabbles. 


“We don’t envy the big companies’ 
profits,” the committee continued, “for 
nly out of profits, or by new capital 
ittracted by profits can more drilling 
done, refineries built, pipelines laid.” 


During the sessions of the full coun- 
on May 8 and 9, suggestions were 
ide that the industry might consider 
vering the quality of gasoline in or- 
to increase supplies, also that a nar- 
ver differential ‘between prices of 
oline and fuel oil be considered in 
ler to step up fuel oil production. 


Some members suggested that all ex- 
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ports be stopped and more crude and 
products imported from South America 
or even the Middle East. (For another 
comment on this point see story on p. 
14.) 

Other Meeting Highlights 


Other highlights of the meeting were: 

l. Informal discussions with L. S. 
Wescoat, president of Pure Oil Co. o 
May 8 and with B. Brewster Jennings 
president of Soconoy-Vacuum Oil Ci 
Inc. on May 9. (Meetings with Mr. 
Wescoat and Mr. Jennings, which were 








Questionnaire Seeks Data 
Special to NPN 

INDIANAPOLIS—Individually 
Branded Petroleum Assn. of Am- 
erica is mailing questionnaires to 
Independent refiners and = mar- 
keters in the Midwest to develop 
COnSeNSUS on area shortage ot 
gasoline and fuel oil. Meeting in 
Chicago may be called next week. 

Among other things, marketers’ 
questionnaire asks if supplier's re- 
finery has sufficient crude and is 
operating at capacity; whether or 
not trainload rate on crude from 
Southwest may be needed; 
whether marketer has lost any 
retail accounts to major companies 
because of shortage of products; 
whether majors are offering to 
buy Independents or switch them 
to major brands. 

Questionnaire sent Independent 
refiners includes inquiries about 
crude capacity and present daily 
runs; whether forced to allocate 
products among customers and if 
so on what basis; whether train- 
loads of crude from Southwest 
are desirable and whether refiner 
has been denied access to any 
pipeline and if he is afraid to bat- 
tle for entry; whether any crude 
is processed for major company 
and if any customer accounts 
have been taken over by any 
major. 








not part of the regular jobber council 
business session, are covered in a sep- 
arate story on p. 10.) 

2. Voted $30,000 annual budget, to 
be raised from member associations, for 
employment of a permanent staff, head- 
ed by a salaried executive secretary. In 
addition to an executive secretary, an 
economist will be employed to study 
jobber operating costs. He will meet 
with economists of major companies for 
joint study when those companies are 
willing. 

3. Discussed but held in abeyance a 
proposed letter to government agencies 
asserting jobbers got no increased margin 
from recent crude and products price 
increases and that jobbers wish to be 
relieved of any stigma attaching to them 
because of public charges that the oil 
industry is making excess profits. 

1. Agreed to urge all jobber members 
of state associations to discontinue loan 
ing of farm storage tanks. 

5. Endorsed action of council's Ex 
ecutive Committee which advocated con 
tinuance of Interiors Oil and Gas Di 
vision with sufficient staff and funds 
for essential operation. 

6. Rejected a proposal for a jobber 
council house organ, or magazine. 
ri Extended renewed invitation to 
Midwest associations, not now members 
of council, to join. In response to previ- 
wus invitations, two associations have 
signified that they now wish to accept. 

After considerable discussion concem 
ing the proposed letter to be addressed 
to government agencies on the public 
charge that the industry is taking ex 
cess profits, members of the council ex 
plained through Chairman Duke that 
iobbers margins are based on the num- 
ber of gallons sold rather than upon 
a percentage of the sales price of gaso- 
line and other products, and since op- 
erating costs have risen, their margin 
percentage has actually dec reased in- 
stead of increased. 

“For this ‘reason,” said Mr. Duke, 
“there was strong opinion that we clear 
up any stigma attached to the public 
charge and that the council prepare it- 
self to take necesary steps to see that 
they are cleared of the charge. 

“Considerable pressure,” he continued, 
‘was exerted by council members to ad- 
dress a letter to proper government 
agencies calling their attention to the 
fact that jobber distribution branch of 
the industry is one segment of the busi- 
ness which has not profited by increases. 
However, at the suggestion of the chair- 
man the letter has been held in abey- 
ance for further study of the situation 
to determine if the public misunder- 
standing cannot be corrected in some 
other way. Council members and 
members of their respective state asso- 
ciations seem to be in unanimous agree- 
ment that their unfavorable position 
must be made known.” 


However, Mr. Duke added, the coun- 


cil seemed to believe that the increases 
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in crude oil and product prices were 
probably necessary, by stating that they 
were essential to maintaining an ade- 
quate supply of all products so vital to 
industry, commerce, and the public wel- 
fare. The main contention was with the 
manner in which these price increases 
were allocated industry wide. The pres- 
ent demand for petroleum and its prod- 
ucts is the greatest ever known and the 
nation is still threatened with a short- 
age that could prove serious unless im- 
mediate steps are taken to overcome it. 

In connection with the proposed ac- 
tion of the Supply Committee, Mr. 
Duke, speaking as a member of that 
committee rather than as council chair- 
man since the council has not had an 
opportunity to review the supply group’s 
decisions, said: 

“We don’t advocate that Europe 
should be cut off from petroleum, and 
we believe the public here will be sup- 
plied, but a lot of middlemen might get 
washed out, and they have a right to be 
concerned about how the public is sup- 
plied. 

“Evep though the Independent Petro- 
leum Assn. of America does not like im- 
ports, IPAA must realize that there are 
Independent marketers and _ refiners 
whose problems cannot be ignored.” 

He also thought that oil companies 
operating internationally may not like a 
reshuffling of supply, which might cause 
them to lose the benefits of their brand 
name development in some parts of the 
world, but declared that the current 
problem goes beyond companies’ indi- 
vidual wishes. 

Attending the council meeting, in ad- 
dition to Chairman Duke, were: 

Arkansas Independent Oil Marketers 
Assn.—C. K. Elliott, Elliott Oil Co., 
president; G. A. Haering, Haering Oil 
Co., secretary; Marion E. Massie, Mas- 
sie Oil Co., past president. 

Empire State Petroleum Assn.—Harry 
B. Hilts, secretary; Charles A. Lockard, 
assistant secretary. 

Florida Petroleum Marketers Assn.— 
J. B. Love, Colonial Oil Co., president. 

Georgia Independent Oil Men’s Assn. 
—Norman A. McGee, Southeastern Oil, 
secretary. 

Iowa Independent Oil Jobbers Assn.— 
J. A. Dennis, secretary. 


Illinois Petroleum Marketers Assn.— 
G. A. Primm, executive secretary; Karl 
D. Friend, Friend Gasoline Co., mem- 
ber. 

Indiana Independent Petroleum Assn. 
—R. J. Rogers, Guarantee Oil Co., presi- 
dent; George W. Hofmayer, secretary. 

Individually Branded Petroleum Assn. 
of America—Russel S. Williams, Gase- 
teria, Inc., president; Sam Hurd, secre- 
tary. 

Kansas Oil Men’s Assn.—James T. 
(Denny) Klepper, Klepper Oil Co., past 
president. 

North Carolina Oil Jobbers Assn.— 
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J. Parks Gwaltney, Gwaltney Oil Co., 
president; W. A. Parker, secretary. 

Nebraska Petroleum Marketers Assn. 
—W. R. Schaefer, Schaefer Oil Co., pres- 
ident; O. J. Shaw, Lincoln Oil Co., past 
president and vice chairman, NCIPA; H. 
H. Hahn, secretary. 

South Carolina Oil Jobbers Assn.— 
W. C. Hamrick, Jr., Citizens Oil Co., 


president; W. L. Heinz, Central Oil Co.., 
secretary-treasurer; Batson Hewitt, Hew 
itt Oil Co., member. 

South Dakota Independent Oil Men’s 
Assn.—J. E. Adrian, secretary. 

Wisconsin Petroleum Assn. — Julius 
Seiy, Lake Shore Oil Co., president 
Kenneth C. King, executive secretary and 
secretary-treasurer, NCIPA. 


Heads of 2 Major Oil Companies Hear 


Problems of Jobber Council Members 


By EARL LAMM 
NPN Staff Writer 


CHICAGO—Presidents of two major 
oil companies, L. $. Wescoat of Pure and 
B. Brewster Jennings of Socony-Vacuum 
were guests May 8 and 9, respectively, 
of the National Council of Independent 
Petroleum Assns., at the Stevens Hotel to 
hear council members outline jobber 
problems. 

Mr. Wescoat and Mr. Jennings were 
the first of a group of major company 
top executives to be invited to meet with 
members of the jobber council. At its 
next meeting, in Chicago Aug: 6 and 7, 
the council will have four executives of 
Standard Oil Co. (Indiana) — Board 
Chairman Robert E. Wilson, President 
A. W. Peake, Marketing Vice President 


‘ 


B. Brewster Jennings, (left), president, Socony-Vacuum, New York, sits down with 
National Council of Independent Petroleum Assns. at Chicago, to discuss jobbe: 


Roy F. McConnell, General Sales Man 
ager R. F. Baity—as its guests. 

Pure Oil Co. was host at a cocktail party 
and dinner on Thursday evening. Mr 
Wescoat attended the cocktail party and 
visited with the jobbers. Charles W 
Snider, assistant vice president in charge 
of retail marketing for Pure Oil and four 
department heads also attended the cock 
tail hour and remained for the dinner. 


Mr. Snider told the jobbers that 
33-1/3% of all Pure Oil products are 
distributed through jobbers and therefor 
Pure Oil had a definite interest in thei) 
welfare. 

He and the department heads thei 
heard Gordon Duke, chairman of thi 
council, discuss the status of Independ 
ents and the problems they face. A sim 





problems. Left to right: Mr. Jennings; O. J. Shaw, Lincoln Oil Co., Lincoln, Neb., vice 


chairman, of the jobber council; Gordon Duke, chairman and head of Southeastern 


Oil; and J. B. Love, president of Florida Petroleum Marketers Assn. and president 
Colonial Oil Co., Jacksonville, Fla. 
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Independent jobbers visit with newly elected president of Pure Oil Co. during 
cocktail party at Stevens Hotel last Thursday evening. Left to right: Julius Seiy, 
president, Wisconsin Petroleum Assn., and head of Lake Shore Oil Co., Cudahy. 


Wis.: L. S. Wescoat. president, Pure Oil Co. Chicago; and C. K. Elliott, president 


Arkansas Independent Oil Marketers Assn. and Elliott Oil Co.. Pine Bluff. Ark. 


ilar discussion was given at the meeting 
with Mr. Jennings the following day. 


At the Friday luncheon, Mr. Duke 
asked Mr. Jennings some questions that 
jobbers would like to have answered in- 
sofar as they were considered consistent 
and possible. He explained to the Socony 
Vacuum president that with the jobber 
council meeting with top level major 
company executives “we get the center 
cut of the meat”, but that it was not an- 
ticipated that all jobber problems could 
be solved immediately. 


Mr. Jennings explained that his back- 
ground experience has been primarily 
transportation and that he did not claim 
to be an expert in marketing, 

We have always operated on a de- 
partmental profit and loss basis,” he con- 
tinued. “In arrriving at prices at whith 
we sell to the public, we determine the 
cost delivered to our terminals and bulk 
plants, plus a reasonable profit, then add 
such costs as are necessary in extending 


deliveries to service stations and other 


ustomers, 

In building up these costs and reason- 
ible profit, we have an idea what the in- 
trinsic values are, or ought to be, but 
many times prices to the public are de- 
termined by someone else for we have to 
meet competition.” 

shortages in every industry,” he said, 

usually reflected in firm prices. One 
of ‘he worst things that could happen to 
the oil industry is that prices could go so 
hig . that we could be justifiably accused 
ot profiteering. However, we must have 
an pen mind when talking about price 
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“Only out of earnings can the industry 
build additional plant facilities so ur- 
gently needed to serve the public. While 
this can be done out of new capital, new 
capital can only be attracted by reason- 
able earnings from current operations. 


“< was pleased to see in looking over 
a recent issue of NPN where your Mr. 


Duke had something to say about none 


of us wanting government in industry.” 


(NPN 5/7/47, p.23) 
Sees Problem as Refining Facilities 


When considering the supply position, 
Mr. Jennings told the jobbers that oil in 
international trade is just about as tight 
as in the domestic industry, Problem now, 
he said, is refining facilities as all plants 
are running at about capacity, and added 
that it will be difficult to replace oil go- 
ing from this country. Degree to which 
exports should be reduced is a question 
for study as peoples in other parts of the 
world are short of fuel and consumption 
is appalling. The industry will have to 
spend millions of dollars for facilities of 
all kinds if the demand is to be met, he 
stated. 


Mr. Duke inquired if there is anything 
that the jobber group can do in reshuf- 
fling supply of products now going to 
Europe from the U. S. and Venezuela so 
that those supplies could be retained for 
domestic use here. Perhaps Europe 
could get along on crude from the Middle 
East, he asked. 


Response was that refineries in Europe 
are running to capacity. 

“That being so,” said Mr. Duke, “they 
couldn’t refine more crude if they had it. 
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How about bringing some Middle East 
crude to our own Gulf and Atlantic 


coasts?” 


Mr. Jennings replied that his own com 
pany among others is exploring that pos 
sibility right now. 


“In getting down to jobbers,” Mr 
Duke continued, “we would like to leave 
a few thoughts with you. Jobber operat- 
ing costs have risen because of labor, ma 
terials and other things. Big companies 
like to store up a little fat during periods 
when business is good and we have no 
objection to that, but jobbers like to 
store up a little fat too against lean years 


“Gov. Warren of California, Gov. Ford 
of Montana and other public officials 
have charged the industry with making 
excess profits out of price increases for 
crude and products, but because of the 
manner in which those increases were dis- 
tributed through the industry, jobbers 
did not participate. They have had no 
increased profits, and we have been giv- 
ing consideration here to calling that situ- 
ation to the attention of certain govern- 
mental agencies and the public. Jobbers 
feel that they should be relieved of any 
stigma that attaches to the public charge 


“Since the Standard of Indiana is 
changing its policy on leasing of farm 
storage tanks, we are going to return 
home and urge all of our members to quit 
or we will have nothing to talk about in 
the future. 


“lobbers also have been worried about 
the by-passing of bulk plants,” the jobber 
council chairman continued. “Possibly 
the trend can not be stopped, but the 
eventual elimination of large numbers of 
the 10,000 Independent small business- 
men would bring the industry closer t 
government control, 


“One of the fundamental things in 
volved is that some major companies do 
business without jobbers, and being ref- 
erence sellers, ‘hey do not leave much 
margin room for jobbers; in fact, some 
major companies who are not reference 
sellers and who distribute partly through 
jobbers have almost convinced me that 
they can hardly maintain the margins we 
have. Any comment from you that job 
bers can be looked upon as _ essential 
would be helpful.” 


As to the relative merits of operating 
direct or through jobbers, Mr. Jennings 
said that Socony-Vacuum operates dif 
ferently in different sections of the coun 
try. “We have the question constantly 
under study,” he said, “for we must op- 
erate in the most efficient way we can. 
But,” he added, “we’d be darn fools, do- 
ing as much business as we do through 
jobbers, unless we did think it’s a good 
thing.” 


“Another thing we would like to see,” 
Mr. Duke went on, “is that oil company 
executives at the top level do not permit 
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Denny Klepper (left), Kansas Oil Men’s Assn. and J. P. Gwalt- 

ney. president, North Carolina Oil Jobbers’ Assn., listen to 

Harry B. Hilts, Empire State Petroleum Assn., explain that 
gasoline and fuel oil are also scarce on the East Coast 


departinent heads and others down the 
line to shove more products through di 
rect outlets when there are not enoug! 
products to go around anyhow. Ther 
are some types of jobber operations whicl: 
some suppliers do not look upon favor 
ably; but we would like to remind you 
that in the past they have served a pur 
pose, and even the floater type must be 
kept in business during a supply shortag: 
period or there will be a big public out 
cry. 


Urges Equitable Distribution 


“Of the available supplies,” Mr. Duk: 
emphasized, “we hope that they will b« 
fairly and equitably distributed among 
all jobbers. 


“Because of the large volume of prod- 
ucts handled through major companies’ 
plants their handling cost per gallon brings 
costs below that of any jobber whose 
volume is less. Likewise, majors’ direct 
distribution is confined mainly to large 
centers where gallonage is high, whereas 
jobbers usually operate in areas where de- 
liveries are over greater distances and 
dumps are smaller. Hence, again jobbers 
cannot match your cost of operation in 
these particular fields. 


“One more thing. More and more 
crude and refining capacity is being 
bought up and absorbed by large com 
panies. We do not know that there is 
anything specifically that can be done 
about it. I certainly would not want a 
law passed prohibiting me from selling 
my business to anyone I may so desir: 
who might want to buy it, but somewher 
down the line there should be some way 
to keep small producers and refiners in) 
the husiness for in the past we Independ- 
ents have secured a large part of ow 
products from them. We feel that they 
are a necessary part of the industry, just 
as we think .we are essential. 


“Now,” Mr. Duke concluded, “we have 


laid a number ‘of ‘our problems before 
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you, and we hope that you will keep 
them in mind when establishing you 
company $s polic es concerning jobbers 
and when vou Cal, ce something about 
them to the extent vour conscience dik 

tates 

Two or three coun il members were 
then called upon for any information the 
wished to give Harry Hilts of New Yor 
suggested that it might be better for job 
bers if they switched from a margin 
basis to a percentage of sales price basis 
which he said would be best in a rising 
market. Russel Williams of Indianapolis 
declared the Midwest is faced with a s 
rious supply problem and some service 
stations are likely to be out of gasoline 
soon, 

Mr. Jennings declared the situation 
was not a surprise; that it bears out in 
formation they and other major com 
panies had already for they have seen 
the shortage coming for some time. Per 
centage wise, he added, the shortage is 





Drop Tin Allocation 


NPN News Bureau 
NEW YORK—American Can 
Co. has announced it will discon- 
tinue allocation of its tin mill prod- 
ucts, effective July 1. W. C. Stolk, 
vice president in charge of sales, 
declared that customers’ require- 
ments estimates are now in ap- 
proximate balance with American’s 
anticipated 1947 receipts of plate. 
However, he added that com- 
pany would accept no new busi- 
ness until all present customers’ 
needs had been met. He estimated 
production volume would be 50% 
over 1936-40 average, but pointed 
out that plate receipts must remain 
uninterrupted during. balance of 
year if American was to meet ex- 
pected demand. 














Gasoline supply is short in Indiana R. J. Rogers, (left), presi 

dent, Indiana Independent Petroleum Assn., tells J. E. Adrian, 

South Dakota Independent Oil Men’s Assn., and William 
Heinz, South Carolina Oil Jobbers’ Assn. 


not large probably less than 10 TAN 


he less than 5%. 


“I don't think we ought to despair yet 
he continued, “for there will be moi 
bottlenecks broken perhaps than is « 


pected now Remember, this oil indu 


try has remarkable flexibility, and wh« 
problems are recognized then soluti 


ahi usually be found.” 


Shell Buys Out One Jobber 
Resells Assets to 5 Others 


NPN News Burt 

CLEVELAND—Shell Oil Co., r 
cently acquired the assets of Centra 
Oil Co. Shell jobber, which operated 
15 Kentucky counties, and immediatels 
sold these assets to five separate jobbers 
who will continue to handle Shell prod 
ucts. 

Included in the deal was Central 
Oil Service Co., a newly formed corpor 
ation (see NPN April 30, p. 69), which 
acquired Central Oil Co.’s holdings in 
the immediate vicinity of Glasgow. Cen- 
tral Oil Service Co. was incorporated 
for $100,000 by Robert F. Goodman 
Willard P. Greer and H. B. Capshaw, 
former employes of the Central Oil Co 

Sewell C. Harlin, former owner of 
Central Oil, will act in an advisory 
capacity for the newly formed company 
but will devote most of his time to th 
management of a newly acquired cat 
agency. Mr, Harlin who built Central 
Oil Co. to one of the largest Independ- 
ents in the state, is a director of Ken 
tucky Petroleum Merketers Assn., and is 
chairman of the jobber’s division. Hi 
was the association’s president for thre 
terms. He is the mayor of Glasgow 

Other jobbers involved in the reallo 
cation, presumably made by Shell 
eliminate overlapping of jobbers: in the 
south-central section ‘of Kentucky, «re 
Balance -- Oil Co., \ Russellville; Rezal 


Petroleum Co.. Bloomfield; W. Y. Wood, 


Tompkinsville, and the Wells Oil ¢ 
Brownsville. 
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Sentiment Favoring Continued USMC 
Tanker Operation Seen Increasing 


House Committee Members Reported Softening 
A Bit Toward Extending Setup After June 30 


NPN News Bureau 

WASHINGTON—The House Merchant 
Marine and Fisheries Subcommittee is 
beginning to look with somewhat more 
favor on a U. S. Maritime Commission 
recommendation for continued operation 
f government-owned tankers after June 
0, but President Truman stands ready 
ith White House help if an extra push 
‘ needed. 

After two weeks of public hearings 
luring which practically every commis- 
on proposal for continued ship operat 
ing authority had been greeted with 
hitter criticism and  questioning—the 
viding subcommittee members softened 
little 

They began to see the other side of 
the picture, to see that perhaps, after 
ll, there would have to be legislation 
t some sort to keep the government's 
varbuilt tanker fleet on the high seas 
so-as to help out in the threatened criti- 
| shortage of petroleum products, par- 
icularly along the Atlantic Coast and in 
\Vestern Europe 

Regardless of the way in which the 
Maritime Commission has been admin- 
tering the Merchant Ships Sales Act of 
1946—and the representatives had noth- 
ng but unkind words for this USMC 
tivity—a group of the most active sub- 
unmittee members privately said they 
robably would vote favorably to keep 


the tankers in action. 


But they said. there may be strings 
tied to a new tanker-operating bill, such 
; limiting the number of bottoms which 
USMC can have in operation at any one 
time. At present USMC has about 235 
service and is planning to bring out 
50 more 


The new attitude of committee was 
iown May 9 when the first representa- 
e of the petroleum industry—B. B. 
Howard, Jersey Standard director—ap- 
red betore the subcommittee and en- 
ed the initial pleasant witness-sub- 
mimiuttes relationship of the current 
ring 

Rep. Jackson (D. Wash.), in an ex- 

inge of remarks with Mr. Howard, 

rew out a figure of 135 which might 

written into the act continuing the 

eral agency device for tanker opera- 

The figure was based on assump- 

that sales- to foreighers, now pegged 

naximum of 50 by Joint Chiefs of 
Staff, could be enlarged. 

\fr. Howard recommended increasing 
50-ship limitation, declaring that his 
company would buy 25 or 30 more 
ships‘ if they could place them un- 
foreign flags Adm. Smith, chair- 
of Maritime Commission, previous- 
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ly had told the subcommittee that the 
military services had been requested to 
relax its ban on foreign sales and that 
some action may be forthcoming soon. 


The reason for Jersey Standard not 
purchasing any more tankers for Amer- 
ican flag operation, Mr. Howard said, 
is because the company already has suf- 
ficient tonnage in domestic service to 
meet 110% of its normal needs. He 
said further that if the military would 
raise its sights on foreign sales, about 
100 more tankers could be sold to for- 
eign buyers, bringing in approximately 
$200,000,000 to the federal treasury. 


Worldwide Tanker Construction 


Mr. Howard told the subcommittee 
that the worldwide tanker construction 
now under way, in which Jersey Stand- 
ard is not participating because it can't 
get firm bids and definite delivery dates 
in foreign shipyards, would turn out 
tonnage by 1950 sufficient to meet only 
one-half of present world shortage, even 
though new deliveries between now and 
1950 would total more than 2,000,000 
deadweight tons. 


Although his company is not buikd- 
ing any ships at present, either at home 
or abroad, Mr. Howard said Jersey 
Standard would not be “forced to buy” 
more ships if Congress failed to renew 
USMC’s tanker operating authority. He 
explained that his company would be 
placed in a “desperate situation” but he 
didn't believe it would be fair to the 
stockholders to buy additional ships for 
American flag service 

At another point, Mr. Howard was 
asked by Rep. Brophy (R., Wisc.) if 
Jersey Standard was using government- 
owned ships under general agency ar- 
rangements to carry damaging cargo, 
such as gasoline, while reserving less 
damaging loads, such as black oil, for 
company-owned bottoms. Mr. Howard 
replied: 

“T can assure you that we don't stay 
up late at night trying to figure out 
ways to wear out the Maritime Com- 
mission ships.” 


tn regard to continued postwar need 
for tanker tonnage, Mr. Howard and 
Rep. Jackson agreed that it would run 
around 286 more large tankers than are 
currently privately-owned. This figure 
represents tonnage-requests for govern- 
ment ships during May. 

Rep. Jackson brought. up question of 
tanker rates, which world-wide follow 
the lead of USMC’s rates for govern- 
ment ships, posing the question if action 
by the commission in lowering its rates 
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would result in drop in consumer prices 
for petroleum products. 

Mr. Howard agreed, stating that if 
USMC reduced its rates—which he be- 
lieves are too high—consumer prices, 
could be lowered. For example, he ex 
plained, if Gulf-New York rates are 
brought down 20%, prices for bunker 
oil probably would be cut 8 to 9c per 
bbl., while gasoline would go down 
about 0.25¢ per gal. 

Three other industry representatives 
testified, all urging continued operation 
of tankships. They were T. E. Buch- 
anan, marine chief of The Texas Co., 
Frederick R. Pratt, director of Socony- 
Vacuum’s marine. department, and R. K. 
Kelly, marine director for Tide Water 
Associated Oil Co. 

A defense of the petroleum industry 
for not buying as many surplus tankers 
is the USMC and the subcommittee 
thinks it should have came from Almon 
Roth, president of the National Federa- 
tion of American Shipping. 

“It is unreasonable to expect Amer- 
ican operators to buy ships to meet a 
temporary demand, much of which will 
be taken care of by new foreign flag 
tankers,” Mr. Roth declared. 

He also refuted subcommittee charges 
that oil companies are getting cargoes 
hauled cheaper under general agency ar- 
rangements than they could by their 
own ships. Mr. Roth asserted that the 
government is making $10,000,000 per 
month out of tanker operations and that 
if the rates are continued at or near 
present levels, the government probably 
will realize more money from the tem- 
porary government operation than it 
could hope to receive from any reason- 
able estimate of additional sales. 


Strikes and Fires Are Blamed 
By B. of M. for Lower Runs 


NPN News Bureau 

WASHINGTON — Bureau of: Mines 
May 9 blamed “strikes and fire losses” for 
reducing crude runs to stills to about 4,- 
730,000 b/d during April and fact that 
runs during present month “may be con- 
siderably less” than the 4,920,000 b/d it 
has forecast. 

Comment was contained in bureau's 
forecast of crude oil demand for May—a 
report which ‘stressed that demand for 
oils and heavy withdrawals from refined 
stocks “indicate the necessity for an early 
seasonal build-up of fuel oil stocks with 
refinery operations at capacity levels for 
the balance of the year.” 

May demand for domestic crude was 
estimated as 4,871,000 b/d, an increase 
of 21,000 b/d over April and of 74,500 
b/d over actual demand in May ,1946. 

Report noted that. actual total demand 
for all oils established a new ‘monthly 
record of 6,045,000 b/d in February. and 
that total for the first quarter probably 
exceeded 5,900,000 b/d. Demand ‘for 
motor -fuel in April should, approximate 
the forecast of 68 million bbls., bureau 


also said. 
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Doubts U.S. Can Import 
Enough Oil to Ease Pinch 


Jersey Company Official Tells IPAA Problem of 
Supply Worldwide; Foreign Oil Threats Aired 


Special to NPN 

JACKSON, Miss.—Doubt that any 
substantial increase in imports could be 
made available to help the present do- 
mestic supply problem was expressed 
here May 9 by L. F. McCollum, co- 
ordinator of producing of Standard Oil 
Co. (New Jersey). 

Mr. McCollum appeared on a_ panel 
on foreign oil at the meeting of the 
board of directors of the Independent 
Petroleum Assn. of America. Others on 
the panel were: 

Harold B. Fell, executive vice presi- 
dent of IPAA, 

Minor S. Jameson, Jr., IPAA econ 
omist. 

Howard W. Page, head of the co 
ordination and economics department of 
Standard Oil Co. (New Jersey). 

“It is conceivable,” said Mr, McCol 
lum, “that the domestic industry, rather 
than fear a ‘flood’ of imports, may well 
seek an increase in the very near future. 
Actually, however, it is doubtful that any 
substantial increase in imports could be 
made available to help the present do- 
mestic situation. The supply-problems 
facing us in this country exists world- 
wide.” 

Mr. Page explained to National 
PETROLEUM News that there is no crude 
available from Venezuela, adding that 
Jersey's big refinery at Aruba, which 
uses Venezuelan crude, is now working 
with minimum stock levels in contrast 
to high stocks at the beginning of the 
year. 

Because of the shortage of pipeline 
and dock facilities, there is no crude 
available from the Middle East now, 
he said, nor will there be until late this 
year. Even then the amounts will be 


small and the economics such that any- 
one who tries to use it will “lose his 
shirt”. 

In his prepared paper Mr. Page de- 
clared that while the world supply prob- 
Jem includes the need for rapid develop- 
ment of crude reserves, it “is principally 
one of facility construction to gather, 
transport, refine and_ distribute the 
rapidly increasing volumes of petrcleum.” 
He forecast imports of 403,000 b/d out 
of a total U. S. demand of 5,199,000 
b/d in 1947 and 699,000 b/d out of a 
total U. S. demand of 6,025,000 b/d in 
1951. 

While Mr, McCollum and Mr. Pags 
took the view that there is no threat 
from imports to the domestic producing 
industry at this time, Mr. Fell and Mr. 
Jameson asserted that an import policy 
must be put into effect soon. 

“There is no longer a question of 
whether or not a_ threat exists, but, 
rather, how soon will it be felt and how 
Statements have 
been made that foreign oil can be no 
threat to the domestic industry in the 
near future. I believe that the facts 
deny this conclusion,” Mr, Jameson said. 

“It has been pointed out, “Mr. Fell 
declared, “that our export demand will 
decline gradually over the years to a 
very small amount. You also know that 
imports have been increasing and I 
know that many are worrying as to what 
effect foreign oil may have on their 
business. In order to relieve any anxiety 
that exists in the minds of the domestic 
producer, some program should cer- 
tainly be effectuated to carry out the 
import policy that has been generally 
agreed upon.” 

Following are excerpts from the four 
papers to present the highlights of each: 


severe will it be 


Foreign Oil Seen No Threat to U.S.—McCollum 


By L. F. McCOLLUM 
Co-ordinator of Producing, Standard 
Oil Co. (New Jersey) 
(Excerpts from paper presented at IPAA 
board of directors meeting at Jackson. 
Miss., May 9) 


The really important problem facing 
the Independent producers of this coun- 
try, as well as the major producers and 
all other branches of the domestic in- 
dustry, is not the effect of foreign oil 
development over the next few years, 
but whether we here at home are going 
to be able to meet the critical demands 
which will be placed on us to supply 
enough oil products. 

I do not want to take the position that 
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attention should never be given to the 
import situation, but I do believe that 
the figures show convincingly that it 
will not become a problem for many 
vears, It seems to me that for the time 
being we can safely rely on the policies 
and principles which have been stated 
many times—policies which have been 
endorsed by your association, the PIWC, 
and API, and many others. As John R. 
Suman, Jersey vice president and di- 
rector, stated a vear and a half ago be- 
fore a group of Texas producers, the 
Jersey Company fully supports those 
policies. 

Therefore, rather than tackle the com- 
plicated problem of regulating imports 
in relation to the domestic industry, at 


a time like this when it is a purely 
academic problem, we should be muc! 
better advised to extend our efforts and 
energy in meeting the far more im 
mediate and pressing problems here a 
home. I might go further than that an 
say that I hope we can solve that im 
mediate problem well enough so that, i 
imports ever do become a threat, the in 
dustry will be still sufficiently healthy 
and independent to have a voice in wha 
is done. Let me expand further on wha 
I mean. 


The major crises jn our industry in thi 
recollection of most of us have been a: 
oversupply of crude oil at the source 
A great deal of our effort has bee: 
directed to solving this problem withou 
getting an unnecessary encroachment o! 
federal control in the price and supply 
of crude oil. I think the industry and 
the public have been fortunate in th: 
way these crises have been met. But 
today, the threat of federal control ma 
well be coming in through the back-doo 
of meeting consumer demand for product 
rather than through the front door o 
overproduction. 


Prior to World War II the U. S. in 
dustry had a surplus production potent 
ial of a million barrels a day. Thi 
supply was the life-saver which met ow 
military needs. Traditionally, the in 
dustry’s position has been that demand 
for oil was met effectively and efficiently 
largely by “opening the valves”, Wher 
is that surplus of potential supply to 
day? What valves can we now open? 


The reasons for our situation are well 
known. The war years brought a com 
bination of low oil prices, of not enough 
drilling, of inability to keep up with 
the necessary replacement and expan 
sion of pipeline and refinery capacities 
The expected drop in demand, postwar 
would have given the industry a chanc« 
to catch up. But demand never did drop 
and the industry is now really up 
against it to satisfy the growing con 
sumer needs. Demand today is greater 
than at any time during the war and 
it is no news that facilities throughout 
the industry are strained. Many re- 
fineries are finding it difficult to ob- 
tain adequate crude oil supplies. Re- 
fineries with enough crude are operating 
dangerously near capacity—so clos 
that a serious disaster such as the on 
at Texas City would quickly put capa 
ity below the current demand. 


For many years, of course, the United 
States, the world’s largest producer and 
exporter, has been the major factor in 
determining crude oil prices worldwide. 
Quite probably, before many years 
other world supply sources will develop 
their own price structures. 


Cites Comparative Figures 


You may be interested in a few com- 
parative figures showing the price a” 
East Coast refiner could afford to pay 
at the well for foreign .oil, related to 
similar United States crudes at Ne 
York at present postings. These prices 
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quite naturally depend upon the gravity 
ind quality of the crude. 


In Venezuela, there is a wide gravity 
ange from about 14° API at Bacha- 
juero to 49° API at Cumarebo. A very 
ubstantial part of Venezuelan produc- 
tion is in the heavy and medium gravity 
inge below 30° API. On the basis of 
he present well price of $1.95 a barrel 
for East Texas 37° API and $1.68 a bar- 
el for West API gravity 
rudes, an indication of the price an East 
Coast refiner could pay at the well for 
Venezuelan obtained by 


Texas 33 


crudes can be 


idding transportation to New York to 
the East and West Texas prices, and 
working the resulting New York cost 


back to Venezuela by deducting import 
luty, transportation, and allowance for 
juality differential. On this basis, the 
vellhead price an East Coast refiner could 
ifford to pay for important Venezuelan 
rudes would range from $1.345 a barrel 
for 14° API-gravity Bachaquero crude to 
$1.605 a barrel for 27° API-gravity 
medium Lake; $1.725 a barrel for 32°- 
API Jusepin crude, and $1.825 a barrel 


for 37° Oficina crude. 


In the Middle East, all of the crudes 
ire characteristically high in sulphur con- 
tent. The wellhead price of Midle East 
rude to an East Coast refiner, obtained 
by the same method, is estimated on the 


issumption that the Middle East crude 
is of equivalent value to West Texas 
crude. Based on the present wellhead 
price of $1.68 a barrel, the price of 


West Texas crude in New York, using 
W. S. A. tanker rates, is $2.33 per bar- 
rel. In working this back to the Middle 
East by deducting duty and water 
transportation at W. S, A. tanker rates, 
the amount an East Coast refiner could 
ifford to pay for Middle East oil at the 
vellhead is estimated at .565c a barrel. 


This amount will increase to $1.235 a 
barrel as soon as the large pipelines to 
the Mediterranean and company tankers 
are placed in service. 

I think you will agree that it is not 
anticipated that any substantial vol- 
umes of Middle East oil could find a 
market now in the United States based 
on these figures. The gross realization 
which might be obtained in a U. S. mar- 
ket would scarcely warrant the large 
costs and investments, the large royal- 
ties, and the risks involved. 

It is conceivable that the domestic 
industry, rather than fear a “flood” 
of imports, may well seek an increase in 
the very near future. Actually, however, 
it is doubtful that any substantial in- 
crease in imports could be made available 
to help the present domestic situation. 
The supply problem facing us in this 
country exists worldwide. 

The petroleum industry today is fac- 
ing what is probably the greatest chal- 
lenge in its existence—the supplying of 
the legitimate demands of oil consumers 
here at home. How intelligently and how 
effectively we meet that challenge may 
be the real determinant as to how much 
we will have to say about our own 
future. 

The oil industry has never failed be- 
fore—I am convinced it will not fail now. 
But even with good breaks it is going to 
take lots of hard work, lots of common 
sense, and lots of co-operation on the 
part of everyone. I think we can do it. 
I think we will have the pleasure again 
of showing the doubters what a free, 
progressive oil industry can do. 

A healthy, competitive domestic oil 
industry is our most important asset. 
I personnally, and on behalf of the 
Jersey Company, want to see foreign oil 
help the industry. stay that way—not 
hinder it. 


Offers Program to Offset Foreign Oil Threat—Fell 


By HAROLD B. FELL 
Executive Vice President of IPAA 


(Excerpts from paper presented at IPAA 
board of directors meeting at Jackson. 
Miss., May 9) 


The excise taxes on imported petro- 
um and its products that were enacted 
by Congress as part of the Revenue Act 


of 1932 and were effective June 21 of 


at year, amounted to 2le a barrel on 
rude oil, fuel oil and gas oil, 2%c per 
lon on gasoline and other motor fuel, 
per gallon on lubricating oil and lc 
r pound on paraffin and other petro- 
um wax products. Through reciprocal 
ide agreements, the excise taxes on 
ude petroleum, fuel oil, kerosine and 
s oil have been reduced 50% to 10%c 
barrel with no restrictions remaining 
quantities to be imported. 


\ reciprocal trade agreement is now 
ider consideration with 18 other coun- 
result of which taxes 


es as a excise 
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under the authority now granted by Con- 
gress could be reduced 50% below what 
they were on Jan. 1, 1946. As imports in- 
crease there are a relatively few com- 
panies who will be receiving a greater 
and greater percentage of their crude oil 
and products at lewer cost than the do- 
mestic refiner. This would make it pos- 
sible for such companies, should they 
wish to do so, to undersell the market 
and gradually eliminate the refiner de- 
pendent entirely on domestic crude oil 
and thus create a greater and greater con- 
centration of economic power and a 
greater tendency toward monopoly. 


The effect would be felt by the do- 
mestic producer because the refiner de- 
pendent entirely on domestic crude would 
be forced to reduce the price paid for 
the oil that he purchased. This would 
tend to weaken the producing end of the 
domestic petroleum industry and .. . 
would depress the producing branch of 
the domestic petroleum industry. Con- 
sidering our national security and eco- 
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nomic stability, it, therefore, seems essen- 
tial to me that excise taxes on imported 
petroleum and its products should be en- 
acted, equivalent to the difference be- 
tween the cost of the imported and the 
domestic petroleum and its products laid 


down at Atlantic Seaboard Ports. Such 
taxes would, of course, have to be en- 
acted by the Congress of the United 


States, 

With reference to the unanimity ex- 
pressed relative to limiting the quantity 
of imports to such amounts as necessary 
to supplement domestic production when 
it is produced under conditions consonant 
with good conservation practices, it seems 
to me that at the present time there is 
really no definite program to carry out 
and effectuate this policy. Some program 
must be worked out so that when and if 
unnecessary imports available 
the import quantities can be: handled iv 
such a manner as will not disturb or de- 
press the producing branch of the do- 
mestic industry. Some means must be de 
veloped to determine what quantities, if 
any, of petroleum and its products it is 
necessary to import. 


become 


Suggests 4-Point Program 


I am going to suggest a possible pro- 
gram for your consideration, this pro- 
gram, although not adopted by the In- 
dependent Petroleum Assn. of America, 
has been the subject of much thought and 
study by many in the association, includ- 
ing Major Hardey, Russell Brown, Ralph 
Zook and myself. It is as follows: 


(1) It seems essential, first, that in 
our conservation program we know 
the minimum seasonal levels of stocks 
of crude petroleum and the various 
products that will be required to pro- 
vide an adequate continuous flow of 
petroleum products to the consumer. 
The Interstate Oil Compact Com- 
mission, through its Economics Ad- 
visory Committee and with the co- 
operation of any in the industry that 
it desires, could make a study to de- 
termine such stock levels and make 
available the figures determined from 
this study to the regulatory bodies of 
the oil producing states, to the Bu- 
reau of Mines and to the industry. 

(2) It is necessary to have some 
estimates in advance of domestic re- 
quirements and export requirements. 
Such estimates can be prepared by 
the Bureau of Mines, the Economics 
Advisory Committee of the Interstate 
Oil Compact Commission, and the 
Supply and Demand Committee of 
the Independent Petroleum Assn. of 
America. These estimates should be 
made on a quarterly basis for one 
year in advance and revised from 
time to time as changing conditions 
necessitate. These estimates should 
also take into consideration above- 
grcund stock levels and the question 
as to whether additional stocks are 
needed, thus providing an additional 
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requirement or whether stock levels 
are too high, thus making it possible 
to furnish some of the requirements 
from above-ground storage. The 
estimates should then conclude with 
the total quantity of crude oil that 
will be needed, The estimates should 
not take into consideration any im- 
ports whatsoever and the estimates 
of the Bureau of Mines of total de- 
mand, giving no consideration to im- 
ports, should be allocated to the vari- 
ous oil producing states in our na- 
tion. The Interstate Oil Compact 
Commission should then make avail- 
able all of this data to the regulatory 
bodies of the oil producing states and 
to the industry. 


(3) With each regulatory body 
having available the information re- 
ferred to above, each state should 
then produce up to the demand for 
oil from the state, provided that 
this does not necessitate the state pro- 
ducing in excess of the maximum etti- 
cient rate. If the maximum efficient 
rate is less than the demand in any 
state, the regulatory body of that 
state must then, under its conserva- 
tion laws, limit the production to the 
maximum efficient rate. If the total 
production from the United States, on 
this basis, supplies the demand and 
maintains above-ground stocks at 
adequate levels, there would then be 
no need for any imports under the 
policy that has been approved by 
the industry in general. 


(4) If, however, it was found that 
the total production in the United 
States produced at maximum efficient 
rates would not provide sufticient 
crude oil to meet the domestic and 
export demand and maintain above- 
ground stocks at adequate levels, we 
would immediately find our above- 
ground stocks starting to decline at 
a rate easily determinable and then 
it would be necessary to import crude 
petroleum and its products in such 
quantities as to offset the decline in 
stocks. In other words, if this pro- 
gram showed that domestic produc- 
tion was 400,000 b/d less than neces- 
sary to meet the demand and main- 
tain adequate stocks, then imports of 
400,000 b/d would be required. 
There would, of course, have to be 
some lee-way from quarter to quar- 
ter due to the fact that the importers 
must necessarily arrange their pro- 
gram in advance. 


The program that I have suggested 
would, of course, be in accordance with 
the import policy that has generally been 
approved. The Interstate Oil Compact 
Commission, the Bureau of Mines, and 
the state regulatory bodies would co- 
operate together in the developing and 
carrying out of the program. The volun- 
tary co-operation of the importers would 
be: essential to restrict the imports to only 

those quantities necessary to supplemen 
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the domestic production restricted to the 
maximum efficient rate. If, for any reason, 
the importers could not or would not 
voluntarily restrict their imports to con- 
form to such a program, then it would, 
of course, become essential that Congress 
enact legislation directing a proper gov- 
ernmental agency to effectuate the neces- 
sary restrictions on imports. If legislation 
is required to restrict imports, the im- 
porters should join the domestic pro- 
ducers in the request to Congress to enact 
it. 

The domestic oil producers, I believe, 
recognize their responsibility. They know 


that they should exert their very best et- 
forts to find, develop and produce at rea 
sonable prices, all of the petroleum re 
quirements of this nation for times ot 
war as well as for times of peace but in 
order to carry out their responsibility. | 


am sure that they feel that there 
should be and must be some definite pro- 
gram, which will assure them that if they 
meet their responsibility that their in- 
vestment will not be wiped out no: 
jeopardized by imports in sufficient quan 
tities or on such a basis as would depress 
the producing branch of the domestic pe- 
troleum industry. 


The Threat to Domestic Oil Producers—Jameson 


By MINOR S. JAMESON, JR. 
Economist, IPAA 


(Excerpts from paper presented at IPAA 
board of directors meeting at Jackson, 
Miss., May 9) 


A detailed forecast of world supply and 
demand would show estimated future 
trends in foreign oil and the possible et- 
fects on the domestic industry. Several 
forecasts of this type have been prepared 
recently by various persons but such fig- 
ures always have to be qualified by th: 
many uncertainties involved in any esti- 
mate or forecast. Today, these uncertain- 
ties are multiplied and necessarily reduc« 
the accuracy of any* projection into the 
future . . . | would like to call attention 
to one common denominator in all the 
forecasts that have come to my attention. 
That common denominator is the conclu- 
sion that the United States will become 
a net importer to a substantially increas- 
ing extent within the next few years. 


Studies by government officials, by offi- 
cials of importing companies, by private 
observers outside the industry and by this 
association all show fcereign oil taking a 
larger portion of the total market abroad 
The figures necessarily 
differ but there is no serious contradic- 


and at home. 


tion in trends. The difference lies not in 
what will happen but when and how 
much. In view of this situation, the basic 
conditions that affect the future are more 
important than any attempt to put an 
exact statistical vardstick on the years 
ahead. 

Actual developments of the past and 
present have been summarized . . . Be- 
hind these changes, of course, are cer- 
tain fundamental factors that control the 
future as well as the present. They may 
be listed as follows and I would like to 
emphasize again that this list is not a fore- 
cast but a grouping of known facts: 

(1) The reserves in the Middle 
East, now being actively developed 
despite difficulties in obtaining ma- 
terials, are capable of supplying the 
entire European and Asiatic markets 
that have been a primary outlet for 
South American oil. This fact is ob- 
vious from the size of the Middle 


East reserves and the additional pro- 
ductive capacity obtainable by the 
drilling of a relatively few number ot 
new wells in proven areas, 

(2) The operation of foreign prop- 
erties under government concessions 
creates a natural pressure, entirely 
apart from the market needs, to in- 
crease activity and obtain larger 
revenues for those governments. 

(3) The average cost of crude oil 
is unquestionably lower in the prin- 
cipal foreign areas than in the United 
States. One obvious indication of this 
is the very large unit production of 
over 4,000 barrels per well per day 
in the Middle East, and more than 
200 per well in Venezuela as con- 
trasted with about 11 daily for each 
well in this country. The willingness 
of the large companies to invest mil- 
lions of dollars in these foreign areas 
despite the political difficulties is 
further evidence of the economic ad- 


vantage. 


(4) The position of a few large 
companies, with interests in both 
foreign and domestic production at 
different costs giving them a com- 
petitive advantage over the purely 
producer, automatically 
creates a situation in which the mere 


domestic 


exercise of business prudence alone 
dictates a larger use of foreign oil at 
the expense of domestic resources. In 
this connection, it is an interesting 
fact that these few companies have 
increased their share of crude pro- 
duction in the United States from 
29% in 1941 to 34% in 1945 while 
the total number of firms engaged in 
oil production in this country has 
been dropping steadily according to 
the tax returns made to the U. S. 
Bureau of Internal Revenue. 


(5) The present policy of the State 
Department is one of positive encour- 
agement to larger imports. 


These five facts constitute at prese: 
an irresistable force -in directing futur 
petroleum trends. When they are co! 
sidered in the light of the actual devel 
opments that ‘have taken place and ar 
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king place—steadily rising imports and 

creasing exports—it is not difficult to 

derstand the concern of the independ- 

t oil producer in this country over what 
future may hold. 


Conclusions 


I have presented certain known facts 
on present and future trends. They all 
id to one inescapable conclusion—that 
the domestic oil producer faces a very 
definite threat from foreign oil. The 


economic cards in the vil deals are stacked 
against him at present. Shortages of ma- 
terials for foreign operations is a tempor- 
ary condition that may delay, but cannot 
remove, the threat. It cannot be denied 
that foreign production and imports into 
the United States are continuing to mount 
rapidly despite these limitations. Unless 
government policies are revised, it is only 
a matter of time as to when the domestic 
producer will find it difficult if not im- 
possible to continue in business. 


Problem One of Facility Construction—Page 


By HOWARD W. PAGE 


Head of Coordination and Economics 
Department, Standard Oil Co., (N. J.) 


(Excerpts from paper presented at IPAA 
board of directors meeting at Jackson, 
Miss., May 9) 


The worldwide problem, as we See it, 
ot one of basic supplies. Proven re- 
rves of raw materials are adequate and 
iny more will be found. The problem 
ludes the need for rapid development 
crude reserves, but is principally one 
facility construction to gather, trans- 
rt, refine and distribute the rapidly in- 
ising volumes of petroleum. The rea- 

for the magnitude of this problem 
lay is that normal expansion of fa- 


public’s needs. With this as an objective, 
you will appreciate why we feel that the 
industry could not afford to gamble with 
any less extensive or slower expansion 
than is presently contemplated, particu- 
larly in view of the present necessity to 
use obsolete and_ inefficient equipment 
and uneconomic transportation to meet 
this year’s demands. 


Table I shows the estimated supply and 
demand for 1946, 1947 and 1951 by areas 
—the United States, Western Hemisphere 
outside the United States and the East- 
ern Hemisphere excluding Russia. The 
estimated increase in total demand over 
the 5-year period is startling. The 1951 
requirements will be. about 9,400,000 


b/d. This is an increase of more than 





lities was retarded during the war. 2,100,000 b/d, or 30% above 1946. After 
Material shortages in the postwar period considering differences in stock build-up, 
have hampered expansion. Petro- supplies must be increased by almost 2,- 
m consumption, on the other hand, has 000,000 b/d, or 400,000 b/d each year, if 
wn at a prodigious rate. these demands materialize 
We can all agree that the primary con Looking at the individual areas, the 
ration of the industry is to meet the United States domestic demands in 1951 
Table 1—Supply and Demand—World 
(Excluding Russia) 
1946-1951 
Barrels Daily ——————— 
% Over % Over 
Demand 1946 1947 1946 1951 1946 
GS: .a 1.907,000 5,199,000 +. 6.0 6,025,000 + 22.8 
Western Hemisphere (ex U.S.A.) 820,000 888,000 + 8.3 1,808,000 31.7 
Eastern H mispher ex Russia) 1,527,000 1,721,000 T 12.7 2.288.000 + 19.5 
Potal 7,254,000 7,808,000 + 7.6 9,393,000 + 29.5 
Stock Increase (U.S.A 119,000 39,000 
Stock Increase (Foreign 58,000 11,000 
Shipments to Russia 48,000 48,000 25,000 
Total 7,479,000 7,895,000 - 5.6 9,429,000 + 26.1 
Supply 
U.S.A. Production (Crude & Natural et 5,070,000 5,254,000 + 3.6 5,576,000 + 10.0 
Western Hemisphere (Ex U.S.A.) (*) 1,445,000 = 1,565,000 + 8.3 1,896,000 + 31.2 
Eastern Hemisphere (Ex Russia) (°) 964,000 = 1,076,000 +11.6 1,957,000 +103.0 
Total 7,479,000 7,895,000 + 5.6 9,429,000 + 26.1 
Refinery Runs 
U.S.A 4,740,000 4,923,000 + 3.9 5,440,000 + 14.8 
Eastern Hemisphere (ex U.S.A.) 1,206,000 1,286,000 +- 6.6 1,628,000 + 35.0 
Eastern Hemisphere (ex Russia) 975,000 = 1,155,000 +18.5 1,728,000 + 77.2 
Fotal 6,921,000 7,364,000 + 6.4 8,796,000 + 27.1 
Net Movement Western to Eastern 
Hemisphere (ex Russia 640,000"  685,000° 7.0 367,000 — 42:7 
Exports from U. S. A 414,000 419,000 12 250,000 — 39.6 
Imports into U.S.A 370,000 403,000 8.9 699,000 + 88.9 





iddition, U. S. exports ‘to Russia are 8,000 b/d in 1946 and 1947 
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show an increase of more than 1,100,000 
b/d, or 23% above 1946, Offhand, this 
might seem exaggerated. However, do- 
mestic demands in 1946 were 20.5% 
above 1941. This occurred in spite of 
the restricted output of civilian petro- 
leum consuming equipment. Everyone 
agrees that the next five years will be a 
period of high production of petroleum 
consuming equipment .. . Therefore, con- 
sumption should be expected to increase 
more rapidly than during the restricted 
period. 


In the foreign areas, excluding Russia, 
demands are expected to increase even 
more rapidly, percentagewise, than at 
home. A _ total increase over 1946. of 
about 43%, or more than 1,000,000 b/d, 
is forecast for 1951. 


In examining the supply for this 1,000,- 
000 b/d increase in foreign demand, con 
sideration should be given to the avail- 
ability and economics of product exports 
from the United States. Product exports 
in 1946 were 300,000 b/d, or 5.7% of 
the total U. S. demand. Most of these 
exports were made for only one reason 

foreign refiners were unable to supply 
the required products. Looking to the 
long-term future, product exports could 
be made available, in addition to domestic 
requirements, in two ways—firstly, by 
large scale synthetic production, and 
secondly, by building more refining ca 
pacity than needed for domestic require- 
ments and importing additional foreign 
crude. Neither of these make sense from 
an economic standpoint. Domestically 
produced synthetic products could hardly 
be expected to compete in the foreign 
market with the products from foreign 
crude. Moving foreign crude into new 
refineries in the United States for the 
purpose of exporting the products in- 
volves additional ocean transportation 
costs compared with refining the same 
crude in foreign areas to supply the same 
markets. 


It seems inevitable, therefore, that 
eventually the foreign requirements will 
be supplied entirely from foreign sources 

with the minor exceptions of special 
ties, packaged goods and tributary move- 
ments where net transportation savings 
may be made. 


Looking ahead to 1951, we expect do- 
mestic production to increase by elimin 
ation of pipeline and refinery bottlenecks 
on West Texas crude and by consider- 
ably increased findings in some states, 
relatively stable production in others, and 
declining production in only a few areas. 


Increases in efficient U. S, production 
may not develop as fast as the estimated 
demands. If this turns out to be the case, 
some increase in imports will be required 
to supplement domestic production. The 
1951 increase over 1946 is estimated to 
be about 330,000 b/d, principally residual 
and heavy crudes. This is equivalent to 
5% of the total United States demand 
There is considerable doubt if any more 
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could be made available economically 
even if needed. New refineries in Venezu- 
ela and Canada are expected to absorb 
most of the increased production which 
can be expected in Venezuela over the 
next few years. The new Middle East 
crude received by pipeline in the Medi- 
terranean is scheduled for new refineries in 
the Eastern Hemisphere. However, even 
with increasing foreign demands, some 
additional residual may become available 
for import from the new foreign refineries 
which will come into operation between 


1949 and 1951. 


It will be noted from Table I that more 
crude running capacity will be required 
in the United States. In addition, a large 
amount of construction will take place to 
obtain more profitable yields from crude. 
An attractive return on investment can 
be obtained by installing refinery equip- 
ment to further reduce residual output, 
with corresponding increases in gasoline 
and heating oil yields. This will have the 
effect of utilizing domestic crude for the 
most profitable products and leaving the 
balancing of supply and demand on the 
lowest priced product to imports, as well 
as to competitive forms of fuel—such as 
gas and coal. Which will get the business 
will depend on location, availability, con- 
sumers’ desires, etc. We have assumed 
that in all areas not tributary to foreign 
supplies, gas and coal would fill the gap 
created by reduced residual yields. In any 
case, the domestic refiner will have an 
assured outlet for the relatively small 
amount of residual he cannot convert to 
other products. 


The longer-term situation cannot be 
estimated with any degree of accuracy. 
There are too many variables, of which 
costs and prices are among the most im- 
portant. Natural gas and coal are now 
competitive with crude oil as a source of 
heating fuels, but may become competi- 
tive as raw materials for conversion to 
gasoline and other products. What effect 
they will have can only be guessed today. 
However, the petroleum industry will con- 
tinue to prosper if it remains progressive 
By “progressive” I mean the continued 
development of new methods to reduce 
costs so as to remain competitive with 
other fuels and raw materials and to pro- 
vide the public with products at prices 
which it considers sufficiently attractive 
so that it will continue expanding the 
uses of petroleum, as in the past. 

Long term speculation jis interesting 
and sometimes instructive, but if first 
things come first, the main problem, as 
brought out previously, is to do every- 
thing possible to meet the expanding de- 
mand of the next few years. 


Increase Fuel Oil Use 


WASHINGTON Electric utility 
power plants consumed 3,563,951 bbls. 
of fuel oil during March, 3.6% more 
than in February and 66.4% over March, 
1946, level, Federal Power Comission 
reported May 7. 
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Future of OGD Seen Hinging Mostly on Legal 


Angle Now as Senate Group Studies Evidence 


NPN News Bureau 

WASHINGTON—The case for In- 
terior’s Oil and Gas Division is all in ex- 
cept for the little matter of a brief that 
will set forth the OGD claim to being a 
lawful federal agency and could turn out 
to be mighty important. 

Not satisfied with assertions that au- 
thority for an OGD already exists, a Sen- 
ate Appropriations Subcommittee called 
tor “evidence” in writing, then set about 
other business before going into executive 
session to decide whether to go along 
with the House in its refusal to vote OGD 
the funds it needs to function as the oil 
co-ordinating arm of government (see 
April 23 NPN, p. 12). 

While the subcommittee appeared to 
have been much impressed by a strong 
industry endorsement of OGD, based 
mainly on the grounds that the current 
tight supply situation demands joint gov- 
ernment-industry action, apparently its 
final decision would turn largely on the 
legal angle. 

Chairman Wherry (R., Nebr.) indi- 
cated so, anyway, by his questioning of 
witnesses, and remarks of other members 
of the Republican majority showed that 
they, too, remained to be convinced. The 
convincing was to be the job of the brief 
that Interior department was preparing 
this week. 

In the subcommittee record already 
were statements by the heads of the Na- 
tional Petroleum Council and the National 
Council of Independent Petroleum Assns. 
urging that Congress vote OGD sufficient 
money to enable it to continue to exer- 
cise co-ordinating functions. 

Stressing the tight supply situation and 
the co-operative efforts of industry and 


OGD to meet it, Walter S. Hallanan tol 
the group for NPC that it would be 
“serious blunder” if Congress should “r 
pudiate any honest effort being put fort! 
by the government to deal realisticall) 
with a situation that could result in cor 
sequences of a most serious kind.” He pri 
tested “quibbling” over the relatively fe. 
thousand dollars needed by OGD “t 
keep our own house in order” at the sam: 
time we are sending $400 million t 
Greece, stressing that we will need oi 
here at home in event of another wat 
and adding: “The job of being prepare: 
is today’s job. It is a continuous job an 
that job cannot be done without co-ope: 
ative effort on the part of government an 
industry.” 

From Gordon Duke, chairman of 
NCIPA, the subcommittee heard a gov 
ernment investment in OGD described a: 
one which would “yield to the America 
public a substantial return on ever; 
dollar spent.” 


“The imminent shortage of petroleum 
products is, in our opinion, sufficient 
alone to warrant the continuation of 
OGD,” said the jobber council’s repre 
sentative. Also, he emphasized the point 
that “we little fellows like the. NPC be 


cause it affords us a voice in oil matters.” 


Pick Public Relations Men 


INDIANAPOLIS—J. G. Sinclair, divi- 
sion manager of Shell Oil Co., Inc. at In 
dianapolis, was named Indiana) state 
chairman of the Oil Industry Public Re- 
lations program at an Executive Commit 
tee meeting here May 12. L. E. Kin 
cannon, Rock Island Refining Co., was 
named state vice chairman. 


J. R. Battenfeld, Head of Battenfeld Grease, Dies 


J. R. Battenfeld, 58, president of 
Battenfeld Grease and Oil Corp., died in 
a Kansas City, Mo., hospital May 7. 
He underwent a major operation early 
this year and spent several weeks in 
California. Since his return a month ago 
he spent part of each day in his office 
and apparently was recovering his health 
when stricken the day before his death. 

Mr, Battenfeld’s first connection with 
the oil business was with the Stevens 
Grease & Oil Co., Cleveland, which he 
joined after finishing high school. He 
left that firm in 1909 and joined a 
molding machine company which sent 
him to Europe. But his heart was with 
the oil business and one of his first acts 
was to send Stevens an order for a car- 
load of grease. He returned in 1912 and 
rejoined the Stevens company as a 
salesman jn the Middle West. 

In 1919 Mr. Battenfeld incorporated 
his own company and in 1930 took over 
the Kansas City branch of the Stevens 


Co. His firm grew to become one of the 
largest manufacturers of grease in the 
country. The company’s business is 
entirely with oil jobbers, refiners and 
wholesale dealers. 


During his career Mr. Battenfeld was 
very active in business, social and civic 
affairs. He was a past president and 
charter member of the Oil Men’s Club of 
Kansas City and is a past president of 
the National Assn. of Grease Manufac- 
turers, and was also chairman of the 
subcommittee on grease for the petro- 
leum code. At the time of his death he 
was a member of the Kansas City 
Board of Education, was a leader jn 
all civic clubs in his adopted city and 
was a member of the United States 
Chamber of Commerce, 


He was eulogized in an editorial in 
the Kansas City Star as an example of 
success stories that are so characteris‘c 
and fine a part of American life. 
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54 Industry Men Named to 3 NPC Committees 


Set up to Seek Solutions to Supply Problems 


NPN News Bureau 
Fifty-four industry 
appointed May 13 to three 
Petroleum 
iat will press for 


WASHINGTON 
ien Were 
National Council committees 
solution of some of 
1e problems now complicating the sup- 
ly-demand outlook 


Named in 
Interiors Oil and Gas Division, approved 


April 22, groups will study and make 
recommendations as to meeting of oil re- 


response to a request of 


juirements of the armed forces and other 
with 
ODT for adequate supplies of steel for 


rovernment agencies; go to bat 
essential tank car construction and main- 
tenance and seek to determine the over- 
ll facilities available for transportation 
f crude and products 


Committee on Military and 
mental Requirements is chairmaned by 
|. Frank Drake, Gulf Oil Corp., and in 


hud S follow Ing members: 


Govern- 


Paul G. Benedum, Hiawatha Oil and 
Gas Co.; Bruce K. Brown, Indiana Stand- 
ird; Russell B. Brown, Independent Pe- 
troleum Assn. of America; E. DeGolyer, 
of DeGolyer and MacNaughton; Fayette 


B. Dow, National Petroleum Assn.; B. 
H. Dresser, Hanccck Oil Co., Long 
Beach, Calif.; R. G. Follis, California 
Standard; J. A. Lentz, Continental Oil 
Co.; B. L. Majewski, Deep Rock Oil 
Corp.; J. Horward Marshall, Ashland Oil 


& Refining Co.; 
Standard; W 


Howard Page, Jersey 
S. S. Rodgers, The Texas 


Co.; J. L. Taylor, Haliburton Oilwell 
Cementing Co.; Reese H. Taylor, Union 
Oil Co.‘ of Calif.; R. G. A. Van der 
Woude, Shell Union Oil Co.; H. C. 


Weiss, Humble Oil & Refining Co., and 
Ralph T. Zook, The Sloan and Zook Co., 
Bradford, Pa 


Chairman of tank car group is K. S. 
Adams, Phillips Petroleum, and members 
C. R. Musgrave, 


vice chairman); A. G 


Phillips Petroleum 
Anderson, Socony- 


Vacuum; P. G. Anderson, Lion Oil Co.; 
Paul J. Bond, The Pure Oil Co.; E. E. 
Brumberg, Quaker State Oil Refining 
Corp.; H. E. Coyl, General American 


lransportation Corp.; C. F. Dowd, Tid 
Water Associated; H. R. Gillespie, Deep 
Rock; B. C. Graves, Union Tank Car Co.; 
Chas. S. Jones, Richfield; J. R. Lewallen, 
Anderson-Prichard Oil Corp.; Gilbert J. 
Mueller, Argo Oil Corp., Denver; J. R. 
Parten, Woodley Petroleum Co.; Robert 
Rogers, Shippers Carline Corp.;° Ralph 
P. Russell, Pennsylvania Railroad; R. J. 
Walshe, The Texas Co., and W. K. 
Warren, Warren Petroleum Corp. 


hairman of Transportation Facilities 
Committee is B. Brewster Jennings, 
Socony-Vacuum, and members are: A. 
D. Carleton, California Standard; L. A. 
( Gulf Oil; Lee R. 


ison, Cowles, 
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Indiana Standard; Fayette B. Dow, NPA; 
W. R. Finney, Jersey Standard; H. A 
Gilbert, Oil transfer Corp.; B. C. Graves, 
Union Tank Car Co.; B. I. Graves, Tid 
Water Associated; Porter L. Howard, Sun 
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Oil; C. H. Kountz, Sinclair Oil Co.; S 
F. Niness, Leaman Transportation Ce 
Downington, Pa.; James P. 
Pan American Petroleum and Transport 
Co.; James H. Pipkin, The Texas Co.; 
Clark E. Seargeant, Seargeant Transpor 
tation Co., Santa Barbara, Calif.; T. F. 


Patterson, 


Swigart, Shell Pipeline Corp.; G. ( 
Taylor, Mississippi Valley Barge Lin 
Co., St. Louis, and A. O. Woll, Gen 


eral Petroleum Corp 





Pure Oil Board Elects New Officers 





Rawleigh Warner, 
Board Chairman, Member 
Executive Committee 





R. W. Mcllvain, Sr.. 
Vice Chairman 
Executive Committee 





R. H. McElroy. 


L. S. Wescoat, 
President 





C. B. Watson, 
Member 
Executive Committee 


J. P. Langfitt, 





Henry M. Dawes. 
Chairman 
Executive Committee 





D. D. Irwin, 
Vice President of 
Transportation and Supply 





Comer Plummer, 
Vice President of Marketing Vice President for Refining Vice President of Production 
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Justice Department Expected to Carry 
Fight For Price Reductions to Courts 


Berge, in Appearance Before House Committee, 
Indicates DJ Trend; Sonnett to Head Effort 


NPN News Bureau 
WASHINGTON—The © oil industry 
can put it in its pipe that the government 
isn’t trying just to “talk” prices down. 
It’s going after them in the courts, too, 
with the Department of Justice’s John 
F. Sonmnett, 35-year-old conqueror otf 
John L. Lewis, as its champion. 


His work was cut out for him by his 
predecessor, Wendell Berge, shortly be- 
fore Mr. Sonnett was named Antitrust 
Division chief on May 1. Explaining to the 
House Appropriations Committee — the 
DJ’s budget desires for the coming fiscal 
year, Mr. Berge said that, after absorp- 
tion of littke companies by giant ones, 
price-fixing comes next on the depart- 
ment’s list. 

This program, he added, “fits in with 
the President’s economic report” declar- 
ing that business should reduce prices 
wherever pe »ssible to increase consumel 
purchasing power and bolster markets. 

The President’s goal—tfair competitive 
price levels making for full production 
and full employment—‘“can only b 
brought about through elimination of 
monopolies having the power to contro] 
prices and of combinations which regulat: 
prices,” Mr. Berge insisted. 

Also, he wanted the committee to 
“consider antitrust appropriations not as 
an expense tor a single year, but as part 
of a larger programa of preserving free 
competitive enterprise in America,” giv- 
ing it as his opinion that enforcement of 
the antitrust laws must be increased now 
and for years to come. 

The committee, however, gave the di- 
vision $100,000 less than it requested. 
If the committee figure, $2,400,000, 
stands, the division will be on “about the 
same level of operation” as at present 
with the staff, as Mr. Berge put it, 
“spread too thin to do the best job pos- 
sible.” 

Price fixing through . combinations, 
particularly on consumer goods, he de- 
scribed as “a practice which I believe 
has been partly responsible for the tre- 
mendous increase in prices during re- 
cent months and which will prevent those 
prices from falling to fair competitive 
levels unless immediate action is taken.” 

“Everyone knows,” he = said, “how 
prices have soared . . . Everyone has read 
in the press about the rigging of prices 
on butter, milk and other important con- 
sumer goods, Some of the recent price in- 
creases undoubtedly are justified. Some 
of course, result from maladjustment. of 
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supply and demand. There is good rea- 
son to believe, however, that many are 
unreasonable and have been reached by 
agreement among the dominant producers 
in the various industries. The Sherrnan 
Act now stands as the principal weapon 
of the federal government to protect the 
public against unconscionable prices. A 
vigorous antitrust drive against price 
agreements in important industries, partic- 
ularly those producing for the consumer, 
1S needed,” 


Favors Decentralization 


Atty. Gen. Clark, whom the committe: 
heard first, thought that, “if we. can get 
businesses to decentralize, you might say, 
cr to disgorge some of their enormous 
capital,” our economy will be much bet 
ter off. He recounted having lunch “with 
a man who is head of one of the big in 
dustries of the United States:” 

“He said, ‘You know, Mr. Attorney 
General, I have been wondering about 
whether cr not we are getting too big, 
and I am putting my people to work to 
try to figure out how we can divorce some 
of our activities.” That concern is en 
gaged in the manufacture of a product 
that is essential to American life 


“Unless we can continue (having small 
business ) I am afraid that we are 
going to lose the basic foundation of ow 
economy, Which is free enterprise. I be- 
lieve we must concentrate the expendi- 
ture of the money I am asking you to 
give the Antitrust Division on concen- 
trations, on trying to prevent them in the 
first place and, secondly, those we can- 
not prevent, to go after them. I do not 
mean by that that I want to have any 
witch hunts; we do not want to prosecute 
a concern just because of its bigness and 
say that it is bad. I do not believe that. 
But there are industries where it is bad. 
such as in the aluminum industry.” 


Mr. Berge spelled out the depart- 
ment’s philosophy by observing, “Mon- 
opoly means, sooner or later, govern- 
ment regulation of business.” As for the 
mechanics of the Antitrust Division’s pro- 
gram, he echoed Mr, Clark by reporting 
“we are going to concentrate on the large 
industries, cases where we think there is 
great economic evil, the large concen- 
trations of economic power.” 

“There are,” he said, “many of these 
corporate aggregations that we think can 
only be handled through suits that attack 
‘at the source of the. monopoly power; in 
other words, suits to divest these com- 


panies of a sufficient amount of their 
holdings so as to create new competitiv« 
units; cases like the old Aluminum cas¢ 
that I think did a lot of good. We really 
have competition now in the aluminum 
industry, as a result of that case. Cases 
like our big motion picture case. We did 
not do as well on it in the lower court 
as we had hoped or as we hope we will 
do going up into the Supreme Court o1 
it. But I am hopeful that we will win it 

“We think that the way to help thes: 
independent exhibitors is not by a casé 
of a contract here, or one here or ther: 
but by taking something which strikes 
at what we believe to be the real wrong 
in the structure of the motion picture in 
dustry. That is in having so many 
theaters throughout the country owned by 
the producers, who are the source of 
supply for the independents as well. As 
long as the little, independent fellow ha: 
got to depend on the big producer for 
his source of supply, he is not going t 
be treated on the same basis as the play 
house, the movie that is owned by thx 
producer. That was a terrific case to pri 
yare and to try. It took some years and it 
took some of our best men. It is goin: 
to the Supreme Court and if we win | 
think it will accomplish a great deal. That 
is the type of case we are going to en 
phasize. 

“That does not mean, however,” ly 
continued, “that we can ignore entire] 
a small price-fixing case, because suc! 
a case in a metropolitan area like Chi 
cago or New York may be of quite a 
much importance to the residents of thos 
communities as a large nationwide cas 
For instance, the Boston Terminal Mai 
ket case which we recently brought do 
not affect our people out in Nebraska, and 
it does not affect the people on the West 
Coast, but it is quite important to th 
people in Boston. 

“In that case, we charge monopolisti 
combine in the produce market, whic! 
made it impossible for independents t 
compete, and put a noncompetitive toll, a: 
added toll, on the price of foodstuffs com 
ing into that area. 

“So there will have to be cases of that 
type, too, but our major emphasis is g 
ing to be on these large monopoly cases 

Mr. Berge felt that the division was 
going in with a couple of strikes against 
it, in view of the size of its staff. 


Cites Madison Oil Case 


“Take the Madison Oil case. That goes 
some years back, but it is a good examp! 
of what I mean. They had about 50 
lawyers in the courtroom. We only had 
6. I think 50 was too many, but there a 
other cases. The point is, if they ne 
lawyers, whether the number is 6 or & 
they can get them. The defendants 
our cases can afford to pay . ...” 

At the same time, he reported, “Of t! 
100 largest corporations in--the Unit 
States, 44 now are involved as defet 
ints in antitrust cases and 35 are rig 
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iow involved in active investigation.” 

DJ’s new trust-buster, Mr. Sonnett, 
as headed the Claims Division and su- 
vervised the general civil litigation of 
he government since 1945, following 
service as a special assistant to Navy 
Secretary Forrestal. In addition to the 
Lewis coal strike Caseé, he handled the 
final trial resulting in dismissal of the 
Mt. Clemens portal-to-portal case. 

From July, 1941, to 1943, when he 
ame to Washington, he was executive 
ind later chief assistant U. S. attorney 
for the Southern District of New York. 

4 graduate of Fordham Law School 
ind Fordham College, he was associated 
vith a New York law firm from 1936 to 
July, 1941. 

His top aide will be new to the job 
f general supervision of all antitrust mat- 
ters. Named first assistant a week after 
Mr. Sonnett’s appointment, John Ford 
Baecher served in a similar capacity in 
the Claims Division while Sonnett was 
in charge. Mr. Baecher, like Mr. Sonnett, 
was a special assistant to Secretary For- 
restal during part of the war. Before and 
during the early stages of the war, he 
was in DJ’s criminal division 14 months. 

He has practiced law in Norfolk, Va.. 
ind San Francisco, and taught Jaw oa! 
Santa Clara University, Santa Clara, 
Calif. 


NLRB Calendor of Cases 
Involving Oil Companies 
NPN News Bureau 
WASHINGTON — Recent  develop- 
ments in oil industry cases before NLRB 
have been reported by the agency as 
follows: 
Directions of Elections 
Socony-Vacuum Oil Co., Inc. (Case 6-R- 
1626), Pittsburgh. Pa., Dist. Election to be 
held by secret ballot. Bulk plant employes, in- 
luding bulk plant men or warehousemen, motor 
ehicle drivers. tank and pump repairmen, auto 
nechanics, auto mechanic helpers, a lubricator, 
laborer and employes of company’s retail 
ervice station in Pittsburgh, but excluding 
lerical employes and all supervisory employes, 
ill vote for or against representation by Inde- 
endent Union of Socony-Vacuum Employes, or 
y Local No. 278, Drivers and Employes of the 
etroleum Industry, AFL, or by neither. Latter 
nion had opposed district-wide unit insofar 
s it might include employes classified as bulk 
lant men or warehousemen and motor vehicle 
lrivers of the McKees Rocks bulk plant, all of 
vhom it claimed to constitute a separate unit 
Sinclair Refining Co. (Case 13-R-4152) East 
hicago, Ind., and Harvey, Ill. Election within 
0 days of April 30. Hourly rated employes of 
search and development dept. will vote for 
igainst representation by OWIU-CIO Local 
10 
Consolidated Gas Utilities Corp. (Case 16-R- 
S97), Oklahoma City. Election within 30 days 
April 28. Production, transmission, distribu- 
n and maintenance employes will vote for or 
uinst representation by OWTIU-CIO. 
Certifications 
Sinclair Refining Co. (Case 13-R-3882), Chi- 
go, Ill. Election held April 16-17. Certified 
r warehousemen, helpers, watchmen and 
rical employes at the Rockwell, Fullerton, 
th Street, Melrose Park, Evanston, Norwood 
rk, Highland Park, Barrington, LaGrange, 
cago. Heights and Waukegan plants): 
WIU-CIO Local 507,, which received 35 out 
61 valid votes cast; 13 Votes cast for AFL 
local 781; 13 for neither. 
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Texas OWIU Strikers Begin to Feel Pinch 


By NPN Staff Writers 


With some 2,800 Sinclair Refining 
employes in the Houston, Tex., area ben- 
efiting .from a 3c per hour pay raise 
from April 1 to June 30 (according to 
an OWIU official), about 5,500 other 
OWIU members in Texas are feeling 
the pinch as the result of their strikes 
at Shell Oil, Shell Chemical and Pure 
Oil plants. 


EK. W. Johnson, president of OWIU 
Local 227 at Houston, commenting on 
union’s contract with Sinclair, said total 
cost of living increases allowed under 
pact now amount to $48.52 monthly. 
Contract with Sinclair calls for re-exam- 
ination of cost-of-living quarterly and 
adjusting pay up or down on basis of 
Bureau of Labor Statistics price index. 


Meanwhile in Fort Worth May 8, Har- 
vey O'Connor, OWIU publicity head, 
told NATIONAL PETROLEUM News. that 
about 2,500 oil workers are on strike in 
Texas at the present time and another 
3,000 idle because they are respecting 
\FL picket lines. 


He said a serious situation is devel- 
oping at Port Neches in regard to ability 
of the union to keep strikers fed and 
housed. There 1,000 OWIU men are out 
on strike against Pure Oil Co. and an 
additional 2,000 are idle by AFL Pipe- 
fitters Union strike against Neches Bu- 
tane Products Co. and Goodrich and 
Goodyear rubber plants there. 


Local unions over the country are 
making a “good” response to union ap- 
peals for defense funds and OWIU Dis- 
trict Four Council has appropriated 
$2,500 to Pure strikers and the 1.500 men 
striking Shell at Houston, At Pasadena, 
he said, most of the Shell strikers are 
working elsewhere and getting along 
all right, but those at Port Neches are 
out of work because of the general shut- 
down. 


In Washington the Labor Department 
said May 9 that three conciliation com- 
missioners, seeking to speed settlement 
of Pure strikes, had shifted their activi- 
ties to Port Neches from Toledo but 
planned to return again to Toledo. Pure 
plants at Smith’s Bluff (Nederland, Tex.), 
Toledo and Cabin Creek, W. Va., have 


been shut down since March. 


On May 7, OWIU turned down a 
wage adjustment proposal offered by 
Deep Rock Oil Corp. of bonus payment 
of 20c per hour effective May 1 until 
Oct. 31 and to “adjust back bonus pay- 
ments for the period Nov. 1, 1946, to 
April 30, 1947, to $30 per month,” ac- 
cording to a company statement issued 
at Tulsa. Union, company spokesman 
said, is seeking “straight 25c per hour 
increase.” Thirty-day notice of inten- 


tion to strike was filed with NLRB 
April 14. 

Other strike notices filed during the 
past week included: 

Frame Natural Gasoline Co., Tulsa 
by OWIU, notice effective May 2. 

Frontier Refining Co., Cheyenne, Wyo. 
—by OWIU, effective date not set be- 
cause notice did not outline issues. 

Home Oil & Refining Co., Great Falls, 
Mont.—by AFL Teamsters, effective 
date’ May 2. 

Notices against 13 Akron, O., com- 
panies (Benzoco, Inc., Sinclair Refining 
Co., Gulf Refining Co., Cities Service, 
Pure, Socony-Vacuum, Shell, Marsh, Fac- 
tory, Hi-Speed, Canfield, J. M. Potter 
and Ross Independent Oil Companies)— 
by AFL Teamsters, effective date April 
30. 


Requests Official Ruling 
On Texas Right-to-Work Bill 
Special to NPN 

AUSTIN—State Representative Jou 
Bell, chairman of House State Aftairs 
Committee, has requested Attorney Gen- 
eral Price Daniel for a ruling on whether 
the recently-signed — right-to-work _ bill 
(prohibiting closed shops) applies to the 
AFL strike which has closed down the 
Phillips Petroleum Co. plant at Borger, 
Tex. 

Mr. Bell said that 3,000 employes are 
out on the issue of “preferential seniority” 
and asked if this issue is in violation of 
the new law. 

Representative Marshall Bell, author 
of the right-to-work bill, declared his 
measure prohibits preferential seniority. 

“Whether promoticn or not, no strike 
can be called and no one may be denied 
work under the provisions of the bill 
which was enacted,” he said. “This is 
just a device to get around the right to 
work theory”. 

John Bell in his letter to Daniel said, 
“Although called in another name, the 
necessary operation and effect of prefer- 
ential seniority would seem designed and 
calculated to produce the same coercive 
and dictatorial results of the closed shop 
and the union shop. It would appear 
that this preferential seniority and the 
union’s demand for it may well be a de 
vice being used by the union leaders to 
circumvent House Bill 23, in which case 
the Legislature might wish to undertake 
additional measures. curative of any de 
ficiency in House Bill 23.” 

In Fort Worth Thursday, OWIU pub 
lic relations head Harvey O'Connor told 
NATIONAL PETROLEUM News that one of 
the OWIU union men from Borger was 
in seeking advice about the Borger strike, 
where the CIO workmen are honoring 
the AFL picket lines. Asked if there was 
a chance that the OWIU workmen might 
ignore the AFL pickets, Mr O'Connor 
said “not the slightest.” 
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Increased Productivity Is Key to Higher Wages, 
Better Living Standards, Dunlop Tells Workers 





Albert Daily (left), a Sun Oil Co. employe for 53 years, chats with Robert G, Dun- 
lop (right), new Sun president, as they meet in the water treating plant during the 
annual tour of the Toledo refinery by company executives. J. Howard Pew (center), 


former president, is an interested listener. 


Mr. Daily presented a gold watch to Mr. 


Pew on behalf of the employes “in recognition of his fine leadership through the 


years’ 


TOLEDO, O.—Making his first ap 
pearance before an employe group since 
becoming president of Sun Oil Co., Robert 
G. Dunlop told area employes here May 
5 that increased productivity is the key 
to higher wages and better standards 
of living. 

Mr. Dunlop told more than 1,000 em 
ployes, their wives and friends, who at 
tended the annual get-together, that 
“across the board salary and wage in 
creases are possible only when the pro 
ductivity per worker is increased.” He 
continued: 

“A company can pay out only that 
amount of money that customers pay t 
it for goods and services. 


“Whenever we fail to do our best 
or permit waste and inetticiency, we are 
not only hurting ourselves, but we ar 
harming our fellow workers. You ar 
serving yourself when you utilize to the 
fullest productivity the plants and tools 
which management with the savings of 
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the owners have provided for you.” 


Mr. Dunlop stressed four responsibili 
ties of corporate management as essential 
to the success of any business today 
and they place reciprocal obligations on 
employes and owners of business, he said 
listing them as: 

1. To the general public and to gov 
ernment 


2. To the consumers of the corpora 


tion's goods or services. 
3. To the employes of the corporation 
4. To the stockholders or owners of the 


( orporation 


The new 37-year-old Sun_ president 
said it is important to “keep burning 
brightly” the spirit of competition with 
which Sun Oil Co. has always been as 


sociated 


“This simply means trying to keep 
ahead of the other fellow—to do the 
job better—to make a better product— 
to give better service—in a spirit of rival- 


ry which is the essence of America,” he 


said. 

J. Howard Pew, former Sun president 
introduced Mr. Dunlop and spoke to 
the workers recalling his first visit to 
the Toledo refinery in 1901. He paid 
tribute to a number of veteran employes 


Ohio Common Carrier 


Product Line Discussed 


NPN News Bureau 

CLEVELAND—U. S. Pipe Line Co 
of which Paul Ryan of New York is 
president, has discussed with several oil 
companies the possibility of building a 
common carrier products pipeline in 
Ohio and Michigan, NATIONAL PETROL- 
EUM News has learned. 

Tentative plans, as explained to at 
least two of the companies approached 
call for starting the line at Cincinnati 
and running it through Dayton, Col- 
umbus, Akron, Cleveland and Toledo 
in Ohio and on to Lansing and Grand 
Rapids in Michigan. Also figuring in 
tentative plans is a line from Indian 
apolis to Ohio. 

Inquiries have been made at. steel 
S. Pipe Line as to the 
tvailability of pipe for the project. It 
is estimated that abount 30,000 tons of 
steel would be required for 585 miles 
of 6-inch, 8-inch, 10-inch and 12-inch 
pipe 

One of the oil companies approached 
told NATIONAL PETROLEUM NEws that 
whether it would make a commitment to 
ship through the line would depend 
upon the business available near the 
terminal points, the rate to be charged 
and the amount of product it might hav: 
in the future for expanding markets 
along the line. 

With Cincinnati as the receiving ter- 
minal, the line could take products 
barged up the Mississippi and Ohio from 
the Southwest. and down the Ohio from 
eastern points. It is recalled that when 
the Ryford Pipe Line Co., with Mr 
Ryan as president, submitted its bid for 
the Big and Little Inch pipelines, it 
stated that one of its plans was to reopen 
“high concentration profitable markets” 


companies by U. 


in Illinois, Indiana, Michigan and Ohio 


to southwestern refiners 


51% of Petrol Common Stock 
Transferred to Cities Service 
Special to NPN 

PHILLADELPHIA—Transfer of com 
mon stock of Petrol Corp. to Cities Ser 
ice Oil Co. was consummated May 1! 
at an undisclosed price, according to |} 
M. Callis, Petrol president. There h 
heen reserved for the selling stockholder 
51° of company’s uncompensated e) 
penses aggregating $3,800,000 plus inte 
est, due it from federal government at 
covering company’s operations in wa! 
time petroleum subsidy. 

Petrol is only large participant in px 
troleum subsidy plan whose expenss 
have not been paid to date. 
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EDITORIALLY SPEAKING 





Report by OGD Committee Helps Show Why Nation 
And Oil Industry Do Not Need This Agency 


N VIEW of all the loud protests by some in the oil industry 

and by government bureaucrats particularly against the 
House Appropriations Committee for cutting out money for 

mtinuing the new Oil & Gas Division of the Interior De- 
partment and against the Senate Appropriations Committee 
because of the probability that it will do likewise, it seems 
strange that no one undertakes to go to the heart of the pro- 
position, either on behalf of the government, or the industry or 
the taxpayers, with three simple questions. 
1. Just what is the government—Interior Department, its 
Hureau of Mines, Department of Commerce, State Department 
or any other department or agency—doing that the industry 
or some other equally competent group is not already doing 
ve lI or can do well? 

2. What should be done to gather additional information 
that either the industry or perhaps some other department of 
government, like the State Department or Department of Com- 
merce, are now prepared to do, and which the Interior De- 
partment is not equipped to do? 

3. Why is there not made a thorough national study by 
ie best organization experts of the oil industry, of the military 
organizations and of Congress of just exactly what is the best 


t 


rganization set-up that can be devised for providing the mili- 
tary oil requirements in present peace and against future wars? 

\ brief study of the facts plainly show, we believe, that the 
Interior Department is trying to horn in on the other man’s 
show just to get itself more payroll, more power and to help 
fasten, if possible, government grip over the oil industry but to 


' 
ie 


sure it is the Interior Department’s grip. 


Industry Has Excellent Statistics 


fake the matter of oil statistics. The report of the Tem 
porary Statistical Advisory Committee of the newly formed 
National Petroleum Council of the OGD of the Interior De- 
partment says that the only statistics that the government is 
now furnishing and that the industry is not getting elsewhere, 
are the figures on weekly crude oil stocks, which, the report 
recommends be done by the API which already—and for some 
25 years—has been collecting and issuing weekly runs and 
stocks of American refineries, which weekly figures, thanks to 
Platts DAILY OILGRAM News Service and its Jeased 
wires, are delivered the next morning to the entire industry. 
However the Advisory Committee says the Bureau of Mines 
might continue its monthly releases on crude stocks. The API 
reports weekly on 90% plus of refining capacity. The API's 

erage is really sufficient and for all practical purposes rep- 

nts an accurate picture of what is going on in the industry, 

he small percentage that does not report are small plants. 
he Council’s Statistical Advisory Committee also recom 
ds that all interests accept the API and American Gas 


ciation figures on estimates of oil and gas reserves as well 
figures of the state regulatory bodies. 

mmittee says that the Bureau might repeat a survey of 

ble and unavailable crude oil inventories it made some 

\ igo, but adds that at present such an inventory survey is 

be made by the Economic Advisory Committee of the In- 

ite Oil Compact at the request of the Compact Commis- 

Si As the group represents state regulatory bodies which 
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are in more intimate contact with petroleum than any group in 
Washington could ever hope to be and which have direct jur- 
isdiction over all production—unless our new-dealish Supreme 
Court upsets the Constitution one of these days—the question 
naturally arises why not let the Interstate Oil Compact con- 
tinue with such surveys as frequently as they and the industry 
and the folks at Washington may require the information? 

According to the Council’s Statistical Advisory Committee 
the industry wants to know the breakdown on the ultimate use 
of lubricating oils. But the industry did not go to the Interior 
Department recently to get the information but to the Depart- 
ment of Commerce and the industry is paying the bill. Why 
that department we do not know unless the department did 
a better selling job for more power over oil than the Interior 
Department, for the Commerce Department has no more fa- 
cilities for getting this information than any other. Why could 
not the API have hired the surveying agency direct as it has 
hired others, such as the one that made the recent nation wide 
poll of public opinion on the oil industry? 

The Advisory Committee urges a more detailed breakdown 
of refinery products but again that is merely a slight change in 
procedure for the API now, and for 25 years, gathers weekly 
refinery products figures. 

The same advisory committee wants production and product 
figures for foreign countries. If the OGD of the Interior De- 
partment undertook to get these it would have to go to th 
State or Commerce Departments and ask them to put their con- 
sular agents and business attaches to work getting these fig- 
ures. The Interior Department certainly hasn't a single per- 
son abroad for any such work. And the chances are most of 
these consular agents would quietly go to the foreign represen- 
tatives of American and British oil companies who even now 
have most of the figures undoubtedly. The question naturally 
arises why doesn’t the API see what it can do through oil in- 
dustry foreign representatives and for any missing information 
why cannot the API go direct to the State or Commerce De- 
partments and arrange for the job instead of passing its re- 
quest through an agency in a department that really should 
have legitimately little to do with oil? 

The Statistical Advisory Committee also recommends that 
what information may not be easily available through other 
agencies might be obtained by the oil trade papers in their re- 
spective divisions of the industry, which is a thought that might 
work out better for the industry than to create another govern- 
men bureaucracy. 

The foregoing paragraphs about dispose of the first two 
questions we ask at the start of this editorial, dispose of them, 
we submit, by showing that even the special committee of the 
National Petroleum Council, itself a creation of this govern- 
ment department, believes that there is not the slightest rea- 
son for the government through the Interior Department try- 
ing to horn in on oil industry statistics, the gathering of which 
has been advanced as the chief reason for the OGD. The Sta- 
tistical Committee doesn’t say it that bluntly but that is exactly 
what the facts in its report say. 


What Is Best Way to Supply Military? 


As to the third question propounded above, why has there 
not been a thorough study made by the best minds of the mili- 
tary, the oil industry and Congress on just what is the best 
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set-up for the oil industry to do its tremendous and ever grow- 
ing job of supplying the military? 

The ‘plain answer to that question is quite evidently that 
Ickes, at the start of the war, saw a chance to carry out his 
ambition to be boss of the oil industry and so put over with 
Roosevelt, who had been co-operating with him to carry out 
that ambition, a quick move that came without notice of any 
kind to the industry whereby Roosevelt made Ickes “Coordin- 
ator” of oil. So far as this paper has ever been able to learn 
the administration did not consult in any way with the industry, 
nor in fact with the top minds of the military as to whether 
this was the best procedure. Rather Ickes saw his chance to 
grab more power over oil and he and Roosevelt grabbed. 


That this grabbing was done is no evidence that the setup 
either then nor the one ncw proposed is correct because Roose- 
velt was notoriously a poor creator of management machinery. 
Management was something he had absolutely no knowledge 
of or training in, In fact, he bragged constantly about creating 
management machinery solely on an expediency basis and con- 
sequently built agencies on top of agencies until every one 
had a headache. That the oil management machinery worked 
so well was not because it was under Ickes, instead of under 
the War Munitions Board where it really belonged, but because 
Ickes got a good oil man to run it and kept his—Ickes’—hands 
off it. 

Nor was there any more planning by the military or the oil 
industry for the creation of this new Oil & Gas Division of the 
Interior Department. Despite a definite lack of interest in 
the plan, it was promoted by Ickes and set up finally by Tru- 


man’s personal “directive.” Furthermore this move came at a 
time when it was well known that the military authorities had 
been working early and late, under the direction of a big in- 
dustrial leader in civil life, to set wp a combination military 
civilian organization to handle all the problems of war muni- 
In that 
plan from the start has been a special committee or separate 


tions for not only today but for any war tomorrow. 


organization for petroleum because oil is more than half of 
the war tonnage today and undoubtedly will be for any war 
for years to come. 

But the administration got there first with its OGD and 
National Petroleum Council with its still unannounced “mili- 
tary committee” and the military boys, we gather, just figured 
it would be better to lie low and not invite invective. In fact, 
we are afraid, that is about what some oil men figured too 

A number of top oil men have openly condemned the Na 
tional Petroleum Council and have resigned from it, including 
one past president of the API. All these men are heads of 
big organizations who know a useless appendage from a good 
one to any management. In fact, if memory is correct, even 
the chairman of the council has refrained from saying that it 
is the best form of contact between government and industry. 

Now it seems to appear that the OGD is not going to be what 
it was first planned to be. It was first to gather in all the 
other activities of not only the Interior Department but of all 
other departments that have to do with oil, including all con- 
tact between oil and the military, Now report says this has 
been abandoned as it has not been found feasible to make 
this “OGD” an “operating” agency. It will now only be a 
“policy” agency for the Interior and, allegedly, for all the 
government on oil. 

Some of its bureaucratic proponents, includimy Secretary 
Krug of the Interior Department, in their statements to the 
House and Senate Appropriations Committees that are de- 
capitating OGD, are arguing that it is a necessary war agency. 
They talk as if we are certain to lose the next war unless the 
OGD sits in the middle between the oil industry and the mili- 
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iary establishments, whereas its own Statistical Advisory Con 
mittee seems to think that all it might do to help in the ney 

war would be to speed up the Bureau of Mines monthly figure 

on crude stocks the while the API gets out its own by telegrap 

every week. Presumably that next war is going to be foug! 

in a nursery somewhere with stuffed dolls and grotesque mark 

ings on kids’ blackboards. 

Since it now seems quite certain that the bureaucrats in tl 
Interior Department, and the White House, are going to b 
denied the money with which to operate this additional « 
bureaucracy by Congress. NATIONAL PETROLEUM NEws aga 
urges, as it has urged many times editorially and in person. 
conversation with majors and Independents, please, please, 
you esteem country and your industry, as you want to see you 
industry do an even still better job in the next war where 
we must have one, throw all this petty Washington politic: 
maneuvering into the waste basket where Congress is about t 
put it, even though it may hurt the feelings of the person i 
the White House and the feelings of “Cappie” Krug, and s 
up a management group, accurately representing all divisions 
and branches of the oil industry, to study what is the ver 
best machinery this country should have to see that the o 
Let that 


management group employ, or be given, sufficient experts t 


industry and the military do the best job possible. 


spend time to do research and study. Let that management 
group contact the top brass of Army and Navy and the head of 
the new Army-Navy Munitions Board, a big civilian manufa: 
turer, and get their advice and recommendations. 

Let this be done publicly so there will be a public record 
made that the industry used its best brains and endeavors to 
plan the best job ever. Let all interests in the industry bh: 
given a voice as well as all interests in the government, par 
ticularly in Army and Navy and Air Corps. 

By no other procedure can the oil industry hope to defend 
itself successfully against fair and unfair attack in the future. 
if something goes wrong its relationship with the military. o1 
seems to go wrong. If something slips and this country gets 
caught flat without enough petroleum products at the right 
place at the right time, yes another Pearl Harbor which was 
nothing but top management at Washington falling flat on its 
face at this country’s most critical time, the oil industry would 
certainly get the greatest and roughest and most drastic over 
hauling in its history. Ten thousand public relations progran 


then would never set us right with the public 


For the Benefit of Bureaucrats 


Certainly machinery that is set up in a department that lias 
little to do with oil actually and nothing whatever to do with 
the military, machinery that is the product of bureaucrati 
minds largely for the benefit of the bureaucrats, machiner 
that would stand between the oil industry and the military, 
will invite catastrophe for military, country and the oil industry 

This is far too serious a problem for country and all poste: 
ity, in fact for civilization, for oil men to stand on any cer 
mony or on selfish and dumb Washington political protoco! 
Rather the oil industry, now that one prominent committee of 
Congress has publicly and vigorously expressed its disapproval 
of the new bureaucratic set-up by refusing it money to operate 
on and another prominent Congressional committee apparently 
will do the same, should proceed forthwith and with the 
greatest of speed, to do what it should have done years ago, 
plan and work for the right kind of set-up using the sare 
study, investigation, care and sound judgement that they use 
in their own businesses. 

Only by such procedure can the industry discharge its jst 
obligation to its country. 
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STERUSEAT.. 


MANUFACTURED BY WESTINGHOUSE 


YOUR BEST BET FOR BOOSTING 
OVER-THE-DRIVE TRAFFIC! 


HELPS YOU MAKE FRIENDS AND INFLUENCE PEOP 


The Private Side of Public Relations Pays Off... 


Your customers respond to a “Thank you — Call again!” 
that is backed up by rest room facilities designed for 
their health-protection and comfort. Your rest rooms can 


be different . . . not just clean .. . but completely sani- 
tary when you install Sterilseats .. . they build user con- 
fidence .. . increase your business and profits. 


''99% Germ-Free in Less Than 60 Seconds...1" 


Independent laboratory and hospital tests prove the 
germ-killing efficiency of the Sterilseat. Rust-proof, rigid 
and soundly engineered, its gleaming porcelain enamel 
finish and pleasing lines reflect cleanliness at first glance. 
The Ultraviolet Westinghouse STERILAMP assures a "99% 
germ-free seat in less than 60 seconds!” The mar-proof 
Church Moltex Seat is automatically in an “up” position 
after each using, therefore cannot be “slopped” on, 
or damaged by “slamming.” 


1947 MODEL STERILSEAT MADE BY 


WESTINGHOUSE OFFERS THESE PLUS’ FEATURES 


ECONOMICAL ADVERTISING: Super-sanitary rest 
room accommodations are continuous evidence of inter- 
est in your customers’ safety and comfort... and your 


appreciation of their patronage. Each installation. is fur- 
nished with advertising signs for doors and informational» 
decals for interior booth use. 





*T. M. Reg. U S. Pat. Off 











225 SOUTH 15TH STREET 
PHILADELPHIA 2, PA. 
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TROUBLE-FREE OPERATION: Sterilseats are attrac- 
tive and easy to keep clean . . . minimize breakage, 
waste and cleaning time. Quality is proven by years of 
wear without need of servicing. Sterilseats are guaran- 
teed for one full year against any defect in materials or 


workmanship. 


TESTED EFFICIENCY: More than 10,000 present in- 
stallations attest to the acceptance and approval of 
Sterilseats by the public and major oil companies. Steril- 
seat is fully approved by the Underwriters’ Laboratories. 


NEW "'STERILAD” WALL UNIT 


This brand-new sterilizing unit kills air-borne germs and 
removes all offensive odors. Sterilad also doubles as an 
illuminated sign of pleasing design which identifies the 
room as a Blue Cross Germ-Free Rest Room and carries a 
potent advertising message. 


National Oil Company and Dealer Policy... 


Write for complete details as to how Sterilseats can help 
you and for information on our oil company marketing 
policies and terms. 


MAIL THIS COUPON 
FOR FULL DETAILS 


Gentlemen: 
ment, and your oil company plans. 























Please send full information regarding your equip- 








Company 





Address. 
City & State 

































Profit Points 

Major oil marketers, oil jobbers, 
company salesmen and station su- 
pervisors should show dealers that: 

1. Good housekeeping has a low 
cash cost. 

2. Dealers pay the labor cost of 
good housekeeping whether they 
use it or not. 

3. Supplier’s recommended 
housekeeping standards can be 
maintained by any dealer without 
hiring extra help, or neglecting 
customers. 
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Housekeeping Bill—19c 


One Lessee Dealer Utilizes Slack Time to Keep 
Station Clean Year Around; Spends No Extra 
Money for Labor; Total Cost $69 for a Year 


By NPN Staff Writer 


Oil jobbers and major company mar- 
keters should check with their dealers 
on the actual cost of good service sta- 
tion housekeeping. Sometimes dealers 
think they save money by postponing 
cleaning operations, or omitting some 
of them entirely. By proving the low 
dollars and cents cost of a really tiptop 
housekeeping program, dealers can be 
shown the big value they get for their 
money. 

To get an example of a typical case 
NATIONAL PETROLEUM NeEws asked a 
lessee dealer—one who follows closely 
his supplier's housekeeping recommend- 
ations—for a detailed list of cost items 
connected with keeping his place clean 





Pat Perry, lessee station operator thinks good housekeeping pays, and keeps his 
station clean and bright the year around 


Cash outlay for a full year was est 
mated at $69, $5.75 per month or 1! 
a day. A thorough job can be dor 
without spending an extra cent for lab 
There is enough free time for all pu 
poses, if utilized when jt is availabl 

Following is the list of supplies an 
materials bought in the course of a yea 


3 gallons of white paint $14.00 
1 drum cleaning compound 15.00 
1 long handled brush 2.50 
1 rubber squeegee 1.50 
3 new blades for same 1.00 
24 brooms 30.00 
Cleaning cloth service 20.00 
Miscellaneous 5.00 

TOTAL $69.00 


Cleaning cloths, of a heavy, absorb- 
ent quality, are provided by a com- 
mercial laundry supply service. They are 
used three times: first, at the pump 
island for cleaning windshields; next 
for car washing; third, for floor clean- 
ing, before going back to the laundry. 
Hence one third of the estimated an- 
nual cost of $60 is charged into the 
above cost estimate. 

The particular station which is the 
subject of this analysis is a three-bay 
building of white porcelain steel ex- 
terior. All interior walls and ceilings are 
painted white. 

It is located on a main thoroughfare 
in a retail shopping district on the west 
side of Cleveland, where dirt and dust 
conditions are about average for an in- 
dustrial city. The lessee, Pat Perry, and 
two employes pump an average of be- 
tween 15,000 and 20,000 gals. of gaso- 
line a month. Station hours are from 7 
a, m. to 10 p. m. six days a week and un- 
til 2 p. m. on Sundays. The lube room 
attracts a steady flow of business. There 
are daily non-paying patrons of the sta- 
tion washroom, including handbill distrib- 
utors, delivery men and _ similar trans- 
ients. 


Never Let Clean Up Work Accumulate 


Mr. Perry and his crew do not follow 
the plan of rotating specific clean-up 
tasks among the men, but _ instead 
everybody works at it whenever ther¢ 
is a lull in business. The guiding prin- 
ciple is never to let clean-up work ac- 
cumulate. It is a rule for each man to 


clean up after himself, on pump island, 
lube room and driveway, according t 
the nature of the job, and the amount 


of dirt, grease, or disorder created 

Then, a general cleaning progran 
pursued constantly by all three men. 

The biggest clean-up job of all is 
building exterior. But by doing it r 
larly once a month the building ne\et 
acquires a hard crust of dirt, and 4 
minimum of time and energy is «% 
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In photo at left Pat Zitello gives the white painted lube room walls a thorough washing. In the Pat Perry service station this is 


done every three weeks. 
white porcelain steel exterior of station. 


pended on _ each 
Nothing but a moderate solution of 
water and detergent is used, It js 
possible to clean the entire station ex- 
terior in an elapsed time of two hours, 
with two men working on the job, and 
including all interruptions to 
take care of customers. 


monthly treatment. 


necessary 


This type of dealer co-operation on 
what every petroleum 
marketer hopes for. The money invested 
in a weatherproof building front gives a 
full return in eye appeal when it is not 
hidden behind a layer of dirt. 


maintenance is 


Once a month a coat of white paint 
is applied to the curbing around the 
pump island and the building, as well 
s to driveway stripes. Mr. Perry points 
that regular painting provides a 
good permanent base, so that a single 
covers well and the whole job re- 
es but a quart of flat white paint a 
th. He uses paint, not whitewash. 


lis supplier provides, free of charge, 


bout an equal amount of red paint, of 

1ade matching the brand _identi- 
fication color scheme. This is applied at 
frejuent intervals to lifts, hydraulic 
Ja tool benches and racks. All lube 
rooin equipment is wiped off after 
us and once a week grease guns and 
t are dipped in kerosine. Lifts, 
ja lube floor and driveway are fre- 
Ma. 14, 1947 


wait on customers 


At right, Pat Zitello (left) and Joe Perry use brushes and a mild strength cleaning compound to clean 
This job is done once a month and requires two hours of work, including time out to 








HOW TO ORDER 
NPN HOUSKEEPING 
INSPECTION FORMS 
for Service Stations 


These 16-page, 4 x 9 convenient, practical booklets—bound in attractive, 
durable covers—are available now for immediate shipment, at the following 
quantity prices: 


Single copies $ 0.25 each 
25 5.50 


NY 25 as 5 0's) Gus ale aeons ee Slabs 
EI icc se Sore, etc watts Qe ince ie nae 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies 70.00 
1000 copies 130.00 


Prices for larger quantities on request 
Quantities other than those shown above will be billed at the per copy rate for the next 


smaller quantity shown. 
(Ohio purchasers, add 3% Sales Tax) 


We suggest placing orders at once to insure delivery from the first print- 
ing; please address orders to: 


Dept. HSS 

NATIONAL PETROLEUM NEWS 
1213 West 3rd Street 

Cleveland 13, Ohio 


Please indicate how many company salesmen will be using the Inspection 
Forms you order. We will send, without extra charge, a copy of a special 
supplement for each salesman. The supplement contains suggestions on 
use of the form in working with dealers. 
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DOES THE “EYE” SEE YOUR BRAND? 


American Can Co. 


New York « Chicago * San Francisco 


The “‘eye”’ is the customer at the point 
of sale. 

When the consumer can see and 
identify your brand of oil—just as he 
knows what brand of gasoline he buys 
—then the money you spend on dis- 
tribution to service stations is money 
wisely spent. 

But—if the consumer can’t see your 
brand and name on the oil container, 
and be certain it’s yours, you aren’t 
getting the best value for your dollar. 


And that holds true too for the dol- 
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lars you spend for research, for adver- 
tising, for improved refining techniques. 


When you get right down to it, you 
can only get the greatest return for 
your dollars when you package your 
oil so that the automobile driver knows 
instantly, and without doubt, that it’s 
your brand, and buys it. 


When you put your oil in cans, you 
get the best brand identification by the 
consumer that money can buy—And 
he knows that your quality is sealed 
in the can! 


For oil — 
no other container 
protects like the can 
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iently treated with kerosine to elimin- 
oil and grease stains, 

Good results also are obtained by 
plication of  tri-sodium phosphate 
eaning compound to driveway spots 
ing light rains. According to Mr. 
rry, the cement emerges much whiter 
color, with about double the reflec- 
m value from the floodlighting. 


Cleaning Other Parts of Station 


Other parts of the station receive at- 
ntion as follows: 


Restrooms are completely cleaned 
nce a day or oftener if required. A 
ommercial towel service company is 
paid to supply towels. 


Floors are swept daily and mopped 
several times a week or oftener, de- 
pending on the amount of snow, rain, 
mud, etc., brought in from the outside. 

Windows are washed every three or 
four days. 


The hose is turned on. the cement 
drive twice a week. 

Pump shells are wiped down once 
a week and several times a year are 
waxed and polished. 


Sidewalls in the car washing bay are 
washed every week. 

Sidewall areas elsewhere in the lube 
room are washed every three weeks. 

The white painted ceilings of the 
lube room have just been given an 
annual spring washing and have all the 
appearance of a fresh paint job. A long 
handled brush and stepladder are used 
to apply water and cleaning compound 
to the ceiling first, Then, one section 
at a time, the hose is turned on it. 
Equipment that cannot be readily moved 
is covered during this operation, but 
most of the stock, tools and benches is 
picked up and stacked on one side 
until a section of the ceiling is finished. 





IDEAS—Here are some retail serv- 
ice station selling hints suggested by 
a top sales executive as being timely 
for management to pass on to its 
selling organization as a “refresher” 
for old-timers and as advice to new- 
comers in the business: 

(1) Pick up a womout motor block, 
crankshaft, connecting rod assembly 
etc. Put little home-made signs on 
them that tell how lack of Jubrica- 
tion put the parts in an early “grave”. 
One dealer mounted a whole engine 
and tombstone engraved with the 
words, “In memory of an engine 
killed by lack of oil.” The plan sells 
oil and grease and other services. 

(2) Keep eyes peeled for bumed- 
out lamp bulbs. Thirty-five states 
have laws requiring proper head- 
lights. Customers appreciate having 
it called to their attention. But the 
pay-off comes in the form of a fol- 
low-up to sell a whole set of new 
lamp bulbs. If lights seem dim, cus- 
tomers may be prospects for a battery 
recharge, or even a new battery. 

(3) Keep a windshield wiper blade 
in your pocket on rainy days. When 
you see a wiper that leaves streaks, 
start selling a new one. People 
want a new blade, but don’t want 
to go to the trouble of putting it on. 

(4) Check oil filters for renewals. 
Most drivers forget about them until 
reminded. Well-run and_ profitable 
stations make a sizeable amount each 
month doing this. 

(5) Magic words of selling tires: 
‘This tire looks pretty well wom, sir. 
I wouldn't trust it if I were you.” 

(6) Watch for new cars. Their 
wners are first-rate prospects for both 
premium gasoline and premium oil. 
Suggested approach: “That’s a mighty 
fine car you have there, Mr. Smith. 

wouldn’t use any but the best oil 
nd ‘gas’ in a car like that.” 





(7) Out-of-town plates indicate 
tourists, who probably have been driv- 
ing a long way at high speed. High 
speed burns up oil, particularly cheap 
oil. You can easily sell your best 
grade of oil to the man who covers 
hundreds of miles a day. 

(8) Clean, highly polished cars in- 
dicate owners who are proud of their 
cars. They are ideal prospects for 
top-grade oils and gasoline. 

(9) Make the weaffier work for 
you in both winter an@ summer in 
selling premium gasoline. Many people 
look upon premium as a winter fuel. 
The reverse is also true. The hotter 
the day the more the owner needs 
premium gasoline. Hot weather in- 
creases the knocking evil. Knocking 
causes more overheating. 

(10) Customer will buy gasoline 
more readily when told his tank is 
“half-empty” than when informed it 


is “half-full.” 


° ° ° 


An eastern oil company discusses 
retail margins with its dealers in terms 
of 10c per gal.—not the margin on 
‘gas’ alone, but including the plus 
sales that go with 1000 gals. of 
gasoline. Here is how they explain 
it: In sales of each 1000 gals. of 
gasoline, those who ask customers 
to buy will sell 25 gals. of motor oil 
—gross profit, $12.50; 10 gals. other 
petroleum products, gross profit, $4; 
10 lube jobs, gross profit, $8.50; $36 
worth of tires and tubes, gross profit, 
$10.80; $7.50 worth of batteries, gross 
profit, $3; $14 worth of accessories, 
gross profit, $5.60; $23.80 gross profit 
from miscellaneous labor from battery 
charging, car washing, polishing, tire 
changes, etc. These figures total 
$68.20. Added to $40 (4c per gal.) 
on gasoline, the margin becomes 10c 
per gal. 
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Housekeeping Costs 





Then the operation is reversed for the 
other side and finally everything is 
replaced jn proper position. 


Mr. Perry has never found it necessary 
to close down the station, or interrupt 
operations in any way for housecleaning. 
If a customer appears when the crew is 
busy cleaning up, he gets instant atten- 
tion. Naturally most of the cleaning is 
done on slack days, but the fact that 
the crew wears out two brooms a 
month is evidence that cleaning never 
really stops. 


Because the outside of the Perry sta- 
tion seldom misses a monthly washing, 
both winter and summer, it performs to 
the full the advertising function of its 
brilliant colors. The promise of the ex- 
terior is backed up by equally bright 
and snappy colors inside. For all this the 
dealer spends but $5.75 a month, or 
$69 a year. 

But there is no radio hooked up any- 
where in the station and there is no 
pile of magazines and newspapers at 
hand. 

As oil marketing men well know, 
every station operator pays for idle time, 
whether he uses it or not. Here is a 
demonstration of the only way idle time 
can be made to pay for itself. 


Latest Count Shows 171,575 
Service Stations in U. S. 


NPN News Bureau 

NEW YORK — Marketing and Re- 

search Division of Dun & Bradstreet, 

Inc., has completed a postwar count of 

retail outlets including service stations, 

for Life Magazine. Count shows. total 
of 171,575 stations throughout VU. S. 


According to compilation, figures show 
greatest number of service stations per 
person in South Dakota and Montana, 
with the fewest per person in the District 
of Columbia, Automotive dealers and 
automotive accessory stores are relatively 
more numerous in Wyoming, Idaho and 
Kansas, with the fewest per person in 
the District of Columbia and New York 
State. 

Breakdown of number of service sta- 
tions by states follows: 


Number of Number of 

State Stations State Stations 
Alabama 1,477 Montana 1,135 
Arizona 708 Nebraska 2,920 
Arkansas 1,630 Nevada 252 
California 11,002 New Hampshire 935 
Colorado 1,923 New Jersey 4,894 
Connecticut 2,452 New Mexico 718 
Delaware Al7 New York 12,005 
D. of C. 460 North Carolina 3,084 
Florida 2,709 North Dakota 1,160 
Georgia 2,732 Ohio 8,978 
Idaho 962 Oklahoma 3,348 
Illinois 9,458 Oregon 2,407 
Indiana 6,445 Pennsylvania 11,442 
Iowa 5,142 Rhode Island 963 
Kansas 3,997 South Carolina 1,512 
Kentucky 2,184 South Dakota 1,521 
Louisiana 1,899 Tennessee 2,540 
Maine 1,593 Texas 11,310 
Maryland 2,039 Utah 947 
Massachusetts 4,721 Vermont 762 
Michigan 7,914 Virginia 3,134 
Minnesota 4,950 Washington 3,282 
Mississippi 1,429 West Virginia 1,826 
Missouri 6,424 Wisconsin 5,273 
Wyoming 560 


rOTAL UNITED STATES 171,575 
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SINCLAIR DISTRIBUTORS 
10 BIG SHAR 


In an average year motorists spend 
$50,000,000 for chassis lubrication alone. 
That’s a service station jackpot worth 
hitting! 

Merchandising Clinics, sponsored by 
Sinclair Distributors, are keyed to help 
Dealers to a bigger-than-ever share of this 
and other profitable business. They are 
designed to help Sinclair Dealers become 
first-rate Merchants in their communities, 
with big sales of plus-profit items that tie 
in with lubrication and other services. 

For complete information about Sinclair 
Distributor Merchandising Clinics, write 
the Sinclair District Office nearest you. 














include “Safety Service on the Drive.” This. 
service, which attracts cars into the service room, was requested by 96% 
of the Sinclair Dealers interviewed in setting up the clinic program. 


m. * 









eos ste 


HELP DEALERS... 
IF $50,000,000 JACKPOT 


‘Immediate improvement in operations was readily noticeable .. . 


] 


Ne look forward to the benefits from the remaining clinics . . . 


SAYS BART,L. MOLO, OF MOLO OIL 
COMPANY, FOR 17 YEARS A SINCLAIR 
DISTRIBUTOR IN DUBUQUE, IOWA 
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By FRANK C. STURTEVANT 
NPN Slaff Writer 





Voluntary Oil Burner Service Training 





Group training in oil burner service 
and installation work can produce good 
results, in the opinion of Kenneth E. 
Peters, service manager for Ray Oil 
Burner Sales, Inc., New York City, 
even when informally organized and 
conducted. His company’s business de- 
pends on its reputation for first class 
installations and top notch service. 





Service manager tells how service 
and installation work is taught to 
entire crew in series of informal 
evening meetings, and how results 
are checked by mail survey and 
personal calls, P. 32. 












First Steps in Expanding Oil Storage 





ay The firm specializes in large commer- 
Distributors make a start in putting cial burner installations, usually as a 
in larger customer tanks, and con- \ 
sider the problem of increasing their 
own bulk storage. Refiners take 
lead in erecting new tanks. P. 35. 






part of a complete heating job. When a 
new burner is installed the contract may 
involve $4,000 to $5,000. Annual serv- 
ice contracts, although not common, 
range from $50 to $75 a year for labor 
only. With larger sums of money at 
stake than is the case in the domestic 
oil burner field, it is doubly profitable 
to keep customers satisfied. Many of 









Fuel Oil Burner Dealers Study 
Baseboard Radiation 











Oil heating men bring themselves 






up to date on newest thing for steam them own or operate more than one 
and hot water home heating plants. building and repeat business would dry 
Essential features of new system des- up without good service. 





scribed at Boston meeting. P. 39. In common with oil heating dealers 





We want YOUR 


Decision 


Our RECORDS show that RAY 
Oil Burners were installed in your 
building some time ago. We would 
like to know what YOU .. . the man 
responsible for their operation 
think of them. Many of the RAY Oil 
Burners operating in this big city of 
ours were installed before the war, 

and we have been so busy taking care of 
needs that we couldn't spare the time to look you up. Now that 
things are beginning to. return to normal, we hasten to catch 
up. Our first step is to check upon your RAY Oil Burners. Won't 
you please take the time to express your honest « 
attached card, so that we and our dealers can serve you better 
Please mail it TODAY 











our Government's 







RAY OIL BURNER SALES INC. 


33 Fulton Street, New York 7, N. Y. 
Tel. COrtlandt 7-0877 


Ray Oil Burner Factory Representatives 


dust detach and return — We paid the postage 












Company Institutes Its Own Program 


For Training Oil Burner Service Men 


Service Manager of New York Company Organizes 


Voluntary Plan; Program Produces Good Results 





everywhere, Mr. Peters found it impos 
sible to hire enough experienced burne 
service men and of necessity had to set 
up his own training program. This was 
accomplished in two ways. The first was 
the time-honored method, usually calle« 
“breaking-in” a new man by putting 
him to work alongside an experienced 
man. 

This, in fact, is the way most met 
start on new jobs, with or without ad 
vance training. To shorten the breaking 
in period, to fill in the gaps and to giv: 
the whole force needed refresher train- 
ing, a series of instruction meetings was 
inaugurated. No outside talent was called 
in and no attempt was made to dress up 
the meetings. No mention was made oi 
a “course of instruction” and no formal 
schedule was laid out on paper. 


In short, it was simply decided to 
hold a meeting at the shop every Thurs 
day evening. No one was required ot 
urged to attend, but sessions were open 
to all employes who were interested. A 
few never have participated, but that 
is not held against them, As Mr. Peters 





















One of these cards is being mailed to every customer 
on the books of Ray Oil Burner Sales, Inc., New York. 
It is printed in two colors on light yellow card stock 
size 61/, x 11, folds to postcard size for mailing 
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Fuel Oil Section 





Every Thursday night for an hour and a half, any employe of Ray Oil Burner Sales, Inc., can learn about the theory and 


practice of oil heating. Chief instructor is “Tony” the foreman, who knows his subject thoroughly. 


points out, it is only to be expected that 
personal inclination, or domestic inter- 
ferences will keep some men away. 


Instruction Simple and Direct 


Instruction is simple and direct and 
msists of the foreman telling all about 
the theory and practice of heating with 
il. The foreman sets his own pace and 
selects the 
perience, he has come to be widely 
known as 


topics. A man of long ex- 


“Tony” to his own organiza- 
tion and elsewhere in New York oil heat 
cre le S 





Job N 
Address of Installation 
e ot Burner 
n Interviewed 
ice to Date: 
narks on Service 


Excellent 


ner in Which Installation Was Handled: 


the New York fire code 


The Thursday night meetings, which 
last an hour and a half, have proved 
popular with the force and are well at- 
tended. As they are on a purely volun- 
tary basis, Mr. Peters feels this is one 
indication the employes are 
something of interest and value. 


learning 


To see how thé company stands with 
its customers, the service department is 
making a two-way check. One consists 
of a long-range program of personal vis- 
its to customers by Mr. Peters, the re- 
sults of which are recorded on a survey 
sheet arranged as follows: 


Survey Date 


Good Fair 


Excellent Good 


iarks on Manner in Which Installation Was Handled 


tallation Men Were: Excellent 
irks on Installation Men 


irks on Installation in General 


Good 


mers Suggestions for General Improvement in Sales, Installation, Etc, 


Signed 


Only textbook is 


Since only 4 limited time is available 
for contact work Mr. Peters also is cov- 
ering the entire list of customers with a 
mail survey which is reproduced on p. 
32. As the copy explains, it is designed 
to restore closer contact between the 
company and each of its customers, to 
remedy any dissatisfaction which may 
have grown out of wartime neglect, and 
to check on changes of ownership, ad- 
dress and names of operating and main- 
tenance personnel, 

Some 1200 cards have been mailed 
so far, and over 600 replies received, 
with only two containing outspoken 
criticism. One of the important byprod- 
ucts is the obtained on 
changes, A typical case is that of a new 
owner of a building who did not know, 
until he received the card, which firm 
had installed his oil burner or where 


information 


to get service. 

Flat rate annual service contracts aré 
not favored by the company, Experience 
shows that maintenance men in charge 
of heating plants tend to make far more 
unnecessary service calls with a con- 
tract than without one. Present charge 
for service calls, not under contract, is 
at the rate of $3 per hour. Mr. Peters 
notes that during the first year, while 
the guarantee is in effect, calls may av- 
erage as high as 25 to 30, but subside 
to only two or three a year thereafter. 


Do Not Urge Summer Clean-Outs 

It is not the policy to urge or sug- 
gest summer clean-outs. Users are ad- 
Vised to run a pint of kerosine through 


the burner once a month, which they 
find is effective in keeping the burner 
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GLOBE ...a SPARK PLUG you'll 
proudly Endorse! 


Ri 
dent 
Inc., 


What happens to your car when you in- 
stall a set of Globe FULL-SPARK plugs? 


There’s a new purr-like smoothness, 
packed with power—sure power—eco- 
nomical power — the thrilling power 
that came with your new car. Globe 


replacement service — to restore the zip 
and go you want your car to have. 


The Globe simplified line features one 
piece ceramic-seal construction which 
prevents power- destructive compression 
losses, provides better control of heat and 
more uniform operating temperature. 


City 
Utili 
of h 
burn 

In 
he \ 
Tank 


even 


FULL-SPARK plugs are engineered for 


em da 


By performance and product, FULL-SPARK plugs are worthy 
bearers of your endorsement. What happens when you sell 
FU LL-SPARK plugs? There’s an interesting answer to that question 
— a surprisingly profitable one. We'll be glad to give it to you. 


GLOBE-UNION INC. 


MILWAUKEE 1, WISCONSIN 


NATIONAL PETROLEUM Nt 








clean. The summer season is neverthe- 
less the busiest period because of new 


installations, and the normal working 
y force of around 25 men is usually aug- 

mented at that time. Help wanted ads 

in local newspapers have produced good 
} results in recruiting a good class of tem- 
porary mechanics. 

Less difficulty is encountered in teach- 
ing men how to be pipefitters, boiler- 
makers or bricklayers, than is the case 
with wiring technique, operation of con- 
trols and regulation of combustion. And 
in general it is easier to train installation 
men than it is to develop good all around 
service mechanics, who can diagnose 
troubles, and correct them without help. 

However, new installation work is on 
the increase, with the growing supply 
of new burners, Recent factory  ship- 
ments for the first time built up a small 
temporary excess over immediate require- 
ments of 40 gals. per hour burners. Larg- 
er sizes up to 60 g.p.h. are in demand 
ind are still in short supply. 
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Fuel Oil Distributors Act to Boost 
Customer and Bulk Plant Storage 


Local Fire Codes Hamper Increase of Storage 
By Users; High Costs Retard Tank Construction 


Fuel oil distributors are taking  seri- 
ously the urgent warnings of the need 
for increased storage. They are making 
an effort to increase storage capacity in 
two ways: first, by increasing customer 
storage at every opportunity, and, sec- 
ond, in lesser degree, by making some 
additions to bulk plant capacity. 


The first method can be pursued by 
any distributor whether he has a bulk 
plant or not. He can call personally on 
all of his larger commercial and indus- 
trial accounts, explain to them how the 








Richard S. Bohn 


Richard S$. Bohn, elected new presi- 
dent of the Oil Heat Institute of America, 
Inc., at the annual convention in Atlantic 
City March 24, is president of Preferred 
Utilities Mfg. Corp., New York, makers 
t heavy commercial and industrial oil 





bur 1eTS and boilers. 


In the early days of the oil business 
ie was connected with the Wayne Oil 
Tank & Pump Co. of Ft. Wayne, Ind., 

tually moving to New York as east- 
ind export manager. With his broth- 


ind other associates he formed a 


orthy ss to deal in bulk plant and service 
1 sell equipment and for the past 20 
estion has been a manufacturer of oil 
» vou. g equipment 


} 


has Deen 


i member of the Oil Heat 
during all of that period, most 
me serving on the board of- di- 
n addition to 


* the distribution division 





serving three terms 









They Are New Officers of Oil Heat Institute 





Joseph A. Collins 


Joseph A. Collins, manager, Oil Burner 
Division, Frontier Oil Refining Corp., 
was elected national chairmin of the 
Distribution Division of Oil Heat Insti- 
tute of America, Inc., at the Atlantic City 
convention. 


Mr. Collins has been a member of the 
board of directors of OHI for several 
vears and has acted as president of Oil- 
Heat Assn. of Western New York. Dur- 
ing World War II he organized and su- 
pervised the work of National Fuel Ef- 
ficiency Program in the Niagara Frontier 
area. He also acted as chai:man of Fuel 
Oil Industry Advisory Panel for western 


New York area of OPA. 


The experience acquired in these and 


various other affairs, in conjunction with 
his company activities in the supervision 
of the sale of residential and industrial 
burning oils, should aid him in carrving 


mt his new responsibilities 


boom in demand for both motor fuel 
and heating oil is straining the present 
capacity of the petroleum industry all 
the way from the oil well, through the 
refinery and pipeline down to the tank 
truck that makes his deliveries. 


This type of customer is most recep- 
tive to ideas for safeguarding his own 
fuel supply. He can readily appreciate 
the situation and its possible develop- 
ments next winter. He is more inclined 
to act now to protect himself, and the 
cost of extra tanks is not so important 
to him. 


Almost the same line of reasoning 
works with owners of larger homes, 
whose oil consumption is considerable 
and who have the money to install an 
extra tank. Wherever possible distrib- 
utors are pointing out the advantage of 
1,000-gal. storage to this type of cus- 
tomer. 


Some progress is being made in sell- 
ing two 275-gal. tanks to new customers. 
One distributor who made a consistent 
drive for larger storage reports over 50% 
of all his installations are being sold 
with 550 gals. of oil storage, without of- 
fering any special inducements. 


Some Fire Codes Hamper Expansion 


Local fire codes in some cities forbid 
extra storage in basements and, unless 
local fuel oil men can combine to bring 
about code revisions, there is little to be 
expected in the way of extra consumer 
storage in time to be of help before next 
winter. Industry wide efforts to correct 
and standardize objectionable fire codes 
are being organized but, because of the 
magnitude of the job, results will be 
slow in coming. Fuel oil distributors 
cannot afford to sit back and wait. 


It is significant that those distributors 
who are making some progress towards 
increasing customer storage all agree 
that no large scale change can be 
brought about in a hurry. Tanks have 
been very hard to get in some localities; 
installation labor is not always plentiful, 
and there will always be some customers 
who will balk at the cost. Despite these 
obvious difficulties some headway can 
be made by those who make the effort 


Ihe second way for distributors to in- 
crease fuel oil storage is to add to their 
bulk plant capacity, or to install bulk 
storage where none is now maintained. 
Inquiry among distributors discloses that 
the question of more &stdrage is being 
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ROOSEVELT OL SERVICE Fe 


: : gos) 
DIVISION OF YORK-SHIPLEY. INC 


Up 11.9% IN 1946, gasoline consumption is zooming to record high figures for 1947 and future years. 
This—with new car production still lagging and a three billion dollar building program getting under- 
way—means that local and highway travel will hit unprecedented volume, demanding greater supplies 
of oil and gas for the nation’s motorists. 

GET READY FOR IT NOW with a fleet of Butler Safety Transports to carry the load— faster, 
safer, with lower per-gallon-mile cost. Lightweight stamina is engineered into Butler Transports for 
greater carrying capacity at minimum cost. Sizes and styles to fill your needs for cross-country, short 
haul or local deliveries. Get full construction information on Butler Single Axle and Tandem Axle 
Transports by mailing coupon today. 
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UNQUESTIONED QUALITY! 





With a Complete Line of Valves 
and Fittings for SERVICE STATIONS, 
TANK TRUCKS and BULK PLANTS! 


MILVACO Means the Most in Valve Value Because: — 


The Milvaco line is complete! There is a Milvaco Valve to fit 
every one of your individual requirements. 


Milvaco is the only manufacturer producing a complete line of 
heavy-duty 4-inch valves. 


Only Milvaco valves are made of Milvaloy — the heat-treated 
anodized alloy that weighs 3 the weight of bronze, yet sets 
new standards for ruggedness and reliability. 


Milvaco is constantly engineering new ideas, perfecting new 
products to meet your changing requirements. Write for complete 
facts and information. 


MILWAUKEE 
VALVE 
COMPANY 
@ 
MILWAUKEE 7, WIS 


NATIONAL PF TROLEUM 
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given consideration by practically every- 
ec, 


Numerous distributors in the big fuel 
market along the North Atlantic 
Coast have always, in the past, de- 
pended upon the refiners, both major 
and Independent, who maintain large 
storage at their tidewater terminals. It 
is their generally expressed opinion that, 
first, it is the responsibility of the re- 
finers to provide adequate storage, and, 
second, if sufficient tankers are put into 
service the Atlantic Coast area will not 
suffer. They feel that a large tanker 
fleet operating all winter is in itself a 
form of storage, supplementing the tide- 
water terminals. 


Not all share this feeling. Here and 
there some uneasy truck distributors 
without any bulk storage have gone 
uhead with putting in their own bulk 
plants. In addition there is a noticeable 
group of newcomers to the field, usually 
coal dealers, who have installed, or con- 
tracted for, bulk plants of various sizes, 
including some river terminals. 


View Costs of Added Storage 


Even among those who profess to put 
their faith in the tanker fleet and the 
tidewater terminals, it is to be noted 
that almost all of them have looked into 
the cost of additional storage. The only 
real reason many of them have for not 
buying tanks is the question of price. 
The first question a distributor asks him- 
self, is whether an investment in one or 
more tanks will pay for itself without 
hurting his profits. Today’s 60-70% 
higher costs are given by some distrib- 
utors as their reason for not adding to 
their fixed overhead, when the jobber 
margin on fuel oil shows no prospect of 
becoming wider. 


lo be sure, new storage will have to 
be paid for out of the jobber margin, 
whatever it may be in the future. A 
number of men have satisfied themselves 
that the fuel oil business will be good 
for a long time to come; that they can 
sell and install new oil burners at a 
steady rate for the next few years at 
least; and that an aggressive sales pro- 
gram is the best way not only to grow, 
but to hold the business they have. 


Chey have seen how in critical pe- 
riods of cold weather, a thin fuel supply 
storage can force them to make small 
dumps and to run their delivery equip- 
ment at a loss to avoid dry tanks and 
plaining customers. Critical cold pe- 
riods are of uncertain duration, and of- 
t use damage to delivery equipment, 
ing it doubly expensive to cope with 
rgencies due to fuel shortage. Every- 
points to the need for more dis- 
r storage, if the cost hurdle. can 


vercomne 


inv would b satisfied with the 
le on future profits, and would 
orders for tanks at once, except 
they have become discouraged 
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about the prospect of getting firm quota- 
tions on installed storage. Whether this 
is the result of lukewarm inquiry or not, 
it is cited by distributors more often 
than any other single factor, as the rea- 
son for not adding to bulk storage ca- 
pacity. 


Refiners operating coast terminals are 
in general taking steps to enlarge their 
storage. Some new tanks already have 
been installed. Others are contracted 
for. One company will start work in 
May to double the 30 million gallon 
storage already installed at one terminal. 
Another is in process of erecting new 
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tanks which will increase its total coast 
storage by 20%. 

On the surface it may not appear that 
much is being accomplished to store 
more fuel oil this summer. Percentage- 
wise only a few customers are getting 
larger tanks. A small fraction of the 
bulk plants are being enlarged. The 
number of new bulk plants is equally 
small. Refiners cannot hope to com- 
plete all their tank projects in time to 
store fuel oil during the summer. But 
the cumulative effect can add up to a 
slight increase in over-all storage capaci- 
tv, and is a start in the right direction. 


Use of Baseboard Radiation for Steam and Hot 
Water Home Heating Described by Manufacturer 


Fuel oil distributors who sell and 
install oil burners should be in- 
formed about this newest develop- 
ment for steam and hot water heat- 
ing plants. 


By NPN Staff Writer 


BOSTON—Baseboard radiation for 
steam and hot water home heating plants 
will gradually supersede conventional 
radiators, in the opinion of C. F. Hill, 
assistant district manager, Burnham Corp., 
speaking before the April 22 meeting of 
the Massachusetts Oil Heating Assn. 
More uniform room heat is attained, he 
said, because the baseboard system radi- 
ates heat directly across floors, and at 
the same time blankets outside walls 
with a warm air curtain. 


While he described the Base-Ray 
equipment (Burnham trade name), Mr. 
Hill said that two or three other manu- 
facturers will shortly put cast iron base- 
boards on the market. Cast iron base- 
boards, he said, perform exactly the 
same function as radiators, but resemble 
wood baseboards in shape and appear- 
ance. They are hollow castings 12-in. 
and 24-in. long, tapped at each end for 
pipe connections. 


Units are now offered in two styles, 
Standard (1.25 sq. ft. per lineal foot) 
and Hy-Power (2.08 sq. ft. per lineal 
foot). The latter delivers approximately 
60% more heat for the same lineal sec- 
tion by means of vertical fins on the back 
and horizontal slots top and bottom for 
circulating air. They can be used for 
modernizing, as well as for new construc- 
tion Mr. Hill explained, and can be used 
in conjunction with conventional radi- 
ators, if necessary or desired. Where 
extra heat is required they can be in- 
stalled on both inner and outer walls, and 
it is claimed by Mr. Hill that a tempera- 
ture differential of 3 deg. F can be main- 
tained between floor and ceiling. A 
paper seal placed in back of the base- 
board sections effectively prevents dirty 
walls. 


Robert H. Chaffee of Taco Heaters 


Inc., said that baseboard radiation is as 
effective as wrought iron pipes in the 
floor or copper pipes in the ceiling. He 
said that in the early days of automatic 
heating the main problem was how to 
keep the equipment operating continu 
ously and quietly; the second phase was 
a search for greater efficiency; we are 
now in the third phase of seeking in- 
creased comfort and baseboard radiation 
is a contribution to that end. 

Fred Beckwith reported that hearings 
by the legislative committee on proposed 
changes in the Massachusetts code have 








Plastic model of new fuel nozzle for 
atomizing No. 6 oil in an experimental 
gas turbine. Developed by Keith V. 
Smith of Westinghouse Research Lab- 
oratories, it is said to spray a solid 
cone of heavy fog at all fuel rates,— 
even those approaching zero. Key to 
its operation is the very small flow of 
relatively low-pressure compressed air 
—less than | c.f.m.—that enters through 
six tiny airducts cut at an angle in the 
nozzle, and sets up a miniature cyclone 
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been completed. The industry has op- 
the suggested changes 
as being unreasonable, he said, and at 
the same time voluntarily proposed cer- 


t additional restrictions to the 





some of 


I s¢ d 







com- 





mittee. 
\. B. Coop of Massachusetts Heating 
rp. said the new code would have three 


tions: a 





— 





general section, an oil stor- 
and an oil 





burner section. 
It was possible, he said, that a fourth 
section would be added to cover only 


a section 






heavy commercial burners. 

Fred Heany of Buckley & Scott Utili- 
ties, Inc., said it should be made clear 
that the Massachusetts Oil Heating Assn. 
did not intend to compete with or con- 
flict in any 
field 


ice organization, he said, open to many 








way with other associations 





in the It considered itself a serv- 

























small dealers not yet ready for member- 
ship in the other groups. 

Clarence A. Warner, General Oil Co., 
Medford, Mass., and president of MOHA, 


presided at the meeting. 








Jersey Fuel Oil Distributors 
Elects Board of Trustees 






ASBURY 
Distributors 


PARK, N. J. — Fuel Oil 
Assn. of New Jersey, at its 
annual convention held here April 24-25, 
elected the follow ing board of trustees: 

For term expiring April 30, 1948— 


L. E. Marron, Coastal Oil Co., Newark; 
E. Studerus, Studerus Oil Co., Kearney; 
C. E. Scruggs, Crystal Ice & Coal Co., 
Somerville; C. H. Bruett, John Blondel 
& Son, Inc., Montclair; V. P. Brady, 
New Brunswick Coal & Oil, New Bruns- 


wick 

For term expiring April 30, 1949— 
J). F. Hoff, Jr., Princeton Fuel Oil Co., 
Princeton: J. M. Di Bella, West Shore 
Fuel Oil Co., Teaneck; H. Renoff, 
Franklin Petroleum Co., Franklin; W. 
Hedden, Hedden Co., Dover; J. Eggers, 
john Eggers & Bros., Jersey City. 

For term expiring April 30, 1950— 
























W. Harnisch, Harnisch Fuel Co., Irving- 
L. M. Stites, Fuel Oil Supply, 
Elizabeth 














Whitehill National Secretary 
Of OHI Distribution Division 


NEW YORK A. E. Whitehill has 










Division of Oil 
America. 


Distribution 
te ot 


Heat In- 


\ 20, N. Y. 
Whitehill was at 
National Assn. of Manufacturers, 
the Manufacturer's Assn. of Connecticut 


one 








was previously active in public re- 


lations, advertising and merchandising 
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Special to NPN 


S. C. Craig, Craig Fuel Oil Co., Ruther- | 


ford: R. K. Hamilton, Plainfield Lumber | 
& Supply Co., Plainfield; I. T. Sickley, | 
Sickley Bros., South Orange; H. E. 
Stahl, J. B. Richardson & Son, Trenton; 


| appointed national secretary of the | 


will be permanently located at the 
OHI headquarters 1837 RCA Bldg.., New | 


time with | 








refining and marketing . . 
ings, its 444 pages are 
problems of the oil industry. 


Mail your order to: 


1213 West Third Street 





(Ohio purchasers, add 3% 





GOOD READING 
This Fascinating Oil Business (By Max W. Ball) 


Written for the layman, this interesting book covers the story of oil 
from its geologic beginnings, through modern production, transportation, 
. Well illustrated with maps, charts and draw- 
an invaluable guide to the history, work and 
. . Price $4.00 


sales tax) 
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A ROTARY TRUCK LIFT 


You Need This Truck Lift 
For Extra Profits 


Smart buyers are ordering Rotary’s 
two-plunger 20,000 lb. capacity Model 
T-210-A. This rugged free-wheel 
truck lift helps attract business of 
truck and bus operators ... handles 
all wheelbase trucks and passenger 
cars too. Its full length superstruc- 
ture (5” H-beam, 22 ft. long) has 
the same height as an auto lift, pro- 
viding proper under-car clearance. 

A Rotary Truck Lift adds to your 
work output and prevents overloading 
passenger car lifts beyond capacity. 
Will pay for itself before you know 
it. Write for our Truck Lift Catalog. 


ROTARY LIFT CO. 


1077 Kansas, Memphis 2, Tenn. 











re, 
Handles passenger 
cars, too 


No need to 
remove trailer 
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INDEPENDENT QUALITY SERVICE enables you 


to retain your own brand name, own identity and 


Sitters 


complete independence of operation, yet enjoy 


planned merchandising opportunities and operational econ- 
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men 


When you display the INDEPENDENT QUALITY SERVICE sign “iti 
ule 


and take part in its well-rounded program, you will be in good E. ] 


omies not ordinarily attainable when youre strictly 


company. For many other independent jobbers also will be A 
to s 


identified with this same effort. Each of you will benefit by na 
the combined strength. INDEPENDENT QUALITY SERVICE be s 


takes nothing from your present set-up, while providing many idea 


practical helps for a more successful operation. Back of it all is devi 
men 
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Alabama PIC Opposes lc Gasoline Tax Boost 


174 | 


1heFf 


"ees * 


Alabama Petroleum Industries Committee at convention in Montgomery Apzil 
20-21 went on record opposing a proposed lc increase in state gasoline tax and 
recommended a constitutional amendment dedicating Alabama's highway revenue 
exclusively for road purposes. Among 600 oil men present at mee!ing were (above, 
left to right): C. J. Hans, Sinclair Refining Co., Birmingham, member of PIC Ex- 
ecutive Committee; John B, Turner, state manager, Arkansas Fuel Oil Co., Birm- 
ingham, also Executive Committee member. To their right is replica of a gasoline 
pump set up on the stage showing price of gasoline in Alzbama to be 17c, plus 
8'/2c state tax and a lc city tax 


Butane-Propane Business 
Method Study Underway 


Special to NPN 
MINNEAPOLIS—A nationwide study 
f business methods of liquefied petro- 
leum gas distributors, looking to improve- 
ment in accounting practices and record 
keeping, is being undertaken by National 
Butane-Propane Assn., according to E 
E. Hadlick, executive vice president. 


Association members are being asked 
to send in samples of all of the record 
forms they are now using. They are to 
be studied by expert accountants and de- 
sign engineers, who will adopt the best 
ideas indicated by them and will then 
devise new forms, which may be used by 
members at large. 


It has been evident for some time,” 
Mr. Hadlick wrote distributors, “that the 
butane-propane industry has grown so 
last that many dealers have had little 
pportunity to install simple, efficient 
reports, records and systems. 


Our objective is to make a nationwide 
study of the business methods of our 
members . to study the problems of 
the industry . and to have a staff of 
expert forms engineers design forms 
which will actually do a better job for 
our members at a lower clerical cost.” 


However, it is not the intention to 
completely change the internal operat- 
ing procedure of any member, he ex- 
plained, but rather to obtain valuable 
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suggestions for the pr.paration ef new 
record forms that may be adopted by 
members if they wish to do so. A busi- 
ness Which keeps simple, intelligent, com- 
plete records, he said, has a better chanc: 
to be successful than one which keeps 
sloppy records. 


Oil Burner Shipments Drop 
Slightly Below Jan. Total 


NPN News Bureau 
WASHINGTON —Census Bureau said 
April 16 factory shipments of oil burners, 
exclusive of “range types,” totaled 81,- 
172 units in February. Figure for short 
month was slightly below 81,349 units 
shipped in January, but almost three 
times total for February, 1946. 


Ninety-five per cent, or 77,008 of units 
were residential type oil burners. 


Number of units produced was 82,588, 
as compared with 84,887 in January and 
27,821 in February of 1946. Unfilled or- 
ders totaled 1,045,909 at end of month, 
as against 1,008,813 for January. 


Meanwhile, bureau reported also, pro- 
duction of heavy type steel shipping bar- 
rels and drums declined 11% from Janu- 
ary—from 2.3 million to 2.1 million— 
while unfilled orders were up 2% from 
January at 15.8 million units. 


Production of light type barrels and 
drums, 596,000, was 15% below January 
output, with unfilled orders practically 
unchanged from January at 3.2 million 
units. 
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Less than a day’s flying time 


via Shannon and London 


@ Travel now by 4-engine 
Flying Clippers from New 
York to Turkey in only 22 
hours’ flying time. Going via 
the British Isles, the last leg of 
the trip is flown nonstop from 
London to Istanbul. Connect- 
ing services from Istanbul take 
you to principal oil centers in 
the Middle East. 

When you fly by Pan Amer- 
ican, you travel with a global 
transportation system that has 
logged over 500 million over- 
seas miles—a record un- 
equalled by any other airline. 

For reservations, please see 
your Travel Agent or the near- 
est Pan American office. 

For Clipper Express, call 
Railway Express Agency, Inc. 


WORLD'S MOST EXPERIENCED AIRLINE 


PAN AMERICAN 


Worip AIRWAYS 
The System of the Tying G Uppers 


———— 
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... to give you MORE AIR PER DOLLAR 


“Built better by Kellogg-American” is rooted deeply in con- 


tinuous research and engineering which has one constant 
objective . . . to give you a better air compressor . . . more air 
per dollar. Development, that during 37 years has pioneered 
many improvements in air compressor performance, is now 
carried on in Kellogg Division’s above new, modern research 
and engineering laboratories. These are augmented by the vast 
metallurgical, chemical and physical testing laboratory facili- 
ties of the American Brake Shoe Company at Mahwah, \. J. 


Look to Kellogg-American for proved efficiency developed 


through sound research and engineering. American Brake Shoe 


Co., Kellogg Division, Rochester 9, N. Y. 


KELLOGG DIVISION 
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Automotive Facts for Oil Men 


e New Designs Will Permit Proper Wheel Balancing 


e Automotive Replacement Parts Supply Unbalanced 


e Used Car Prices Appear Headed for Big Letdown 


@ Price Reductions on New Cars Appear Remote 


@ Strike Threats in Automotive Field Fade 


By J. C. WEED 
NPN Special Correspondent 


According to latest advice from the 
wheel balancing front, wheels on all 
1947 models are going to accommodate 
balancing weights with the exception of 
Cadillac, where the large size hubs which 
come completely out to the wheel rim 
are sold as extra equipment. Even these 
wheels can be balanced if the entire 
wheel and hub can be balanced at one 
time by attaching weights to the hub 
instead of the tire rim. As the hubs are 
fixed in one position on the wheel by 
the valve stem opening, the entire as- 
sembly can be balanced and will stay 
that way, unless of course the tire is 
changed. 

Weight manufacturers met last month 
and revised their designs so that the new 
weights (which will be out in another 
month or so) will hold, even when put 
on over the combination of tire rim and 
chrome trim rim. While several thou- 
sand Plymouth and Dodge cars got out 
with short outer lip rims due to the 
lack of standards on the outside rim 
design, the Chrysler Corp. caught this 
trouble and put standards in effect that 
will stop any additional cars from getting 
on the road with the short outer rims. 

Che trouble on Studebaker cars, where 
the rim was too wide and was rolled 
too much to allow weights to be attached, 
has also been corrected. While some 
cars are in the field with these wide 
rims, they seldom are found on over 
one or two wheels on any one car. 


° ce oO 


\s the car manufacturers’ parts pro- 
duction improves and they are able to 
fill vehicle dealers’ orders on parts that 


have been in short supply ever since 
ily in the war years, jobbers are getting 
mighty sick in their parts stocks from 


too large and tco unbalanced inventories 
Suppliers claim that many jobbers, 
who in the past have been discounting 
their bills regularly, are now from 60 
to 120 days in arrears and generally 
have stopped buying anything they don’t 
actually need to fill orders. 

\ iis “don’t buy” order is not because 
they believe that the end of fairly heavy 
Parts replacement has come, but that 
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due to the unseasonable weather, the 
demand for parts has not broken as early 
nor in as great a volume as was expected. 
Jobbers must reduce their inventories 
drastically before they can come into 
the market again. 

In the meantime, they may be out of 
many essential items in the next 30 tu 
60 days because of their terrifically un- 
balanced stocks. And be out of needed 
parts with a higher inventory than i: 
usual at this time of the year. 

Many car dealers’ parts stocks an 
also in an unbalanced condition, but, 
as the vehicle dealer does not have to 
rely solely on his parts and service sales 
for a livelihood now, they are seen as 
being in a much better position to work 
off their unbalanced condition without 
undue _ hardship. 


~ — co 


A survey of the used car market this 
spring, however, seems to indicate that 
used car prices are due to take a terrific 
nose dive early this summer. Excessively 
high prices have been built up for late 
model cars in clean condition through 
sales from one dealer to another. 


Recent surveys of car dealer used ca: 
operations, and the used car auction lots, 
indicates that franchised vehicle dealers 
are wholesaling their late model ‘cars 
They can make as much on them by 
selling to the used car dealers as they 
can by retailing the cars themselves 
They say used car men attending thx 
auctions are bidding high for certaii 
models to fill out their offerings to the 
public. Both recognize that prices ar 
on an unsound basis, and new car dealers 
are unwilling to gamble on the market 
holding up where they can peddle quick 
ly at good profits. 
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There seems little hope that there will 
be any but “token” price cuts in new 
cars this year—if any more—in spite of 
the drop in steel scrap of approximately 
$5.00 per ton. There is no indication 
that there will be any decrease in the 
price of finished sheet or strip, especially 
now that a raise in wages has been 
granted steel workers—nor in the price 








of billets or gray iron, both of which 
are short. 


Some car lines, however, may run oui 
vf unfilled orders before the 1948 mod 
els make their bow to the public, and 
dealers in those cars may have to get 
on the “trading wagon” again and ofte: 
longer prices for used cars to move thei 
new cars. This is already happening o: 
more than one line in spotted localities 
across the country. 


The same thing is happening in the 
truck field. Trucks of over one and one 
half ton capacity in some areas have 
already caught up with orders on dealers 
books and have to be sold to be moved 
This has brought truck dealers back 
into a trading basis, and in many cases 
they are offering the customary discount: 
to fleet buyers. 


The tire industry has not entirely re 
covered from the setback that Gimbels 
gave the big distributors a couple of 
months ago when they put on sales, in 
seven cities, of casings at 25% and tubes 
at nearly 50% off. Distributors had 
to offer cuts to meet this competition 
and that started the cut-price merry-go- 
round going before thousands of small 
dealers had been able to get a reasonable 
range of sizes on their shelves. In many 
localities the used tire market has ei. 
tirely disappeared and customers are 
dickering instead of begging for that 
extra tire they need. 
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Threat of strikes in the automotiv« 
business seem to be dimming fast as the 
government stays out of the phone strike, 
and “steel” and two of the “big three” 
settle for a 15c an hour increase or less. 

In spite of the fact that Detroit saw 
a mass insurrection of labor, called out 
by the leaders in total disregard of 
promises and contracts with the various 
factories—a rally one afternoon in Cadil- 
jac to protest against Congress making 
unlawful the very thing they were doing 
at the time—the industry comfortably 
passed the millionth car produced and 
the 400,000th truck in the last days of 
April. As of April 26, cars produced 
were 1,089,018 and trucks 432,397. 


In the same April period, Packard 
produced its millionth passenger car of 
all time and Willys turned out its 100,- 
000th civilian jeep. More than 25,000 
jeeps have been exported since produc- 
tion began on the civilian model, reports 
say. 

Production in the first quarter of 1947 
exceeded any similar period since thx 
second quarter of 1941 when 1,153,905 
units (819,052 cars and 334,853 trucks ) 
were produced. Production executives 
are hopeful that the second quarter wil 
exceed the first in both cars and trucks 
and if no critical shortages or strikes oc- 
cur the industry will be able to hit a 
4,000,000 car and a 1,000,000 truck year 
this year. 





47 


Special Service Spells 


SALES! 
y | 





‘| 


> are 
\ZE 


Y 


ROAD MAPS 
BY RAND MCNALLY 
Now Available! 
It pays to offer special service, and an 
easy way to do it is with individualized 


road maps by Rand ME€Nally. Your 
customers will appreciate the extra serv- 





ice—and carry your ‘‘advertisement”’ 
wherever they travel. 

Rand MC€Nally now has available 
a complete selection of road maps 
—whether you wish standard stock 
ones or some specially designed. If 
you operate a single station or a large 
chain, it will pay you to offer this 
road map service to your Customers 
Rand M€Nally’s 90 years of map mak- 
ing testifies to their accuracy and de- 
pendability. Now is the time to order! 

Write for samples and prices—tell us 
your requirements and we will send 
full details. 


Consult: 


RAND MSNALLY 
& COMPANY 


536 S. Clark St., Chicago 5 
111 Eighth Ave., New York 1] + 619 Mission St., San Francisco 5 
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Container Situation Seen 
Unchanged in Last 60 Days 


NPN News Bureau 

CLEVELAND — According to a re- 
pert prepared by the Containers Com- 
mittee of the National Assn, of Pur- 
chasing Agents, under the supervision of 
Chairman L. R. Forker, general pur- 
chasing agent for Quaker State Oil Re- 
fining Corp., the container situation has 
not changed materially in the past 60 
days. Current short supply of sheet steel 
for drums and pails is expected to exist 
to the latter part of this year. 

A seller's market still exists, report 
states, in spite of peak peacetime pro- 
duction of sheet steel. Raw materials allo- 
cations by industrial end uses, govern- 
mental exports and, now, a serious box- 
car shortage, are limiting production 
factors. 

A huge demand still exists for steel 
drums and pails, which is not being met 
manufacturers’ failure to 
secure sufficient sheet steel to operate at 


because of 


capacity. Used drums are moving at 
prices which exceed new drums of 
identical specifications, according to 
several reports. 

Can sources are allocating their pro- 


duction which will modify the 85% of 
plate channeled to the food industry in 
1946 under regulation M-81, and give a 
larger percentage to general line cans, re- 
ports say. 

Natural gas, fuel and boxcar shortages 
interfered with glass container 
production schedules. Raw materials in- 
ventories at plants are at the Jowest 
known. Bottle and jar production will 
to be allocated during 1947 
and possibly through early 1948, the re- 
port indicates. 


have 


continue 


Oil Economist Foresees 
No Shortage of Crude Oil 


NPN News Bureau 

NEW YORK — A. J. McIntosh, econo- 
mist for Socony-Vacuum Oil Co., told 
New York jobbers and tanker terminal 
operators present at an informal lun- 
cheon of Empire State Petroleum Assn. 
May 6 that he did not believe there 
would be a _ shortage of crude oil 
supplies as a result of sharp increase in 
demand for petroleum products. 

Major factors which the industry must 
consider to avert a threat of fuel oil 
shortage next winter, he declared, are 
refining capacity and transportation. He 
said supply and demand forecasts were 
precariously balanced with no cushion 
in case of error. 

“If we have more shutdowns due to 
strikes or other causes, if tank car ship- 
ments and turn-arounds are not expedited 
in Midwest and sufficient tankers are 
not available in East, and if we have a 
normal or heavy winter, then there un- 
questionably will be shortages,” Mr. 
McIntosh stated. 

However, he concluded the industry 
could meet demand during the “next 
critical 18 months” before effects of oil 
companies’ refinery expansion programs 
will be felt, by strenuous efforts to en- 
courage the use of all available summer 





storage for fuel oil, including dealer an 
consumer storage, and by operation oi} 
present refinery capacity at or abov 
rated capacity and by constant pressur 
on railroads to speed up tank car shi 
ments, 

Gordon Duke, chairman of Nation: 
Council of Independent Petroleum Assns 
who also spoke at luncheon, agreed wit 
Mr. McIntosh that summer fill-ups 
dealer storage was most desirable. Th 
suggested that the traditional fear b 
dealers for doing this be countered | 
suppliers extending liberal credit and 
shipping on consignment if necessary. 

Mr. Duke also pointed out that present 
differential in prices of gasoline and 
distillates at the Gulf was encouraging 
diversion of distillates to cracking stock 
He declared that advance in distillate 
prices would encourage greater build-up 
of fuel oil stocks. 


Factory Sales of Trucks 
And Cars Gain in March 


Special to NPN 

CLEVELAND—Factory sales of pas- 
senger cars reached 301,810 units in 
March, 1947. This is an increase of 11% 
over the February, 1947, figure of 266.- 
237 cars. March, 1946, sales were only 
85,810 units. These figures are reported 
by the Automobile Manufacturers Assn. 
(See table below.) 

Motor truck sales were 118,046 units 
in March. 1947, compared to 106,339 in 
February. Of the March units, sales ac- 
cording to gross vehicle weight classi- 
fication were: 5,000 lbs. & less—32,621 
units: 5,001-10,000 Ibs.—17,913; 10,001- 
14,000 Ibs.—29,414; 14,001-16,000 Ibs. 
— 28449: 16,001-19,500 Ibs. — 3,688; 
19.501-26,000 lbs.—3,857; over 26,000 
Ibs.—2,104. 


Motor Vehicles Factory Sales 
From U. S. Plants 
(Automobile Manufacturers Assn. Figures) 


Passenger Cars 
March, 1947 301,810 
February, 1947 266,237 


March, 1946 85,810 
First 3 Months, 1947 815,177 
First 3 Months, 1946 199,961 
Motor Trucks 

March, 1947 118,046 
February, 1947 106,339 
March, 1946 37,666 
First 3 Months, 1947 325,477 
First 3 Months, 1946 117.692 
Motor Coaches 

March, 1947 1,421 
February, 1947 1,211 
March, 1946 527 
First 3 Months, 1947 3,872 
First 3 Months, 1946 1.259 


Socony Encyclopedia Ready 
NPN News Bureau 
NEW YORK—Latest edition of So- 
cony-Vacuum Oil Co. encyclopedia has 
just been compiled. Data included in 
reference material includes information 
pertaining to capital stock, number of 
stockholders, number of employes, di- 
rectors and officers, oil properties, crude 
pipelines, refineries, transportation and 
storage facilities and data concerning 
foreign operations. 
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{COAL‘FUELOIL‘COKE J 


Limited Quantity Available for Early Delivery 


... grab this chance to get your new, post-war, smart- 
appearing Heil Cruiser Model Truck Tanks—designed 
especially for dual-purpose city delivery... Order now 


Heil Cruiser Model Tanks provide all-around utility. 
Whether you deliver only gas, or fuel oil, or both, a 
Heil Cruiser Model is just the job you want for city 
delivery it is ideal for dual operation. Here are a 


few things that save you delivery time and money: 


Gasoline delivery features 


Piping in the Cruiser Model has no sharp bends or 
restrictions. It terminates in the right-hand under- 
slung cabinet where individual faucets or manifold - 

with or without meter, as desired — are located. Ad- 
ditional cabinets provide ample space for carrying bar- 
rels, packaged goods, and other service station supplies. 


Fuel-oil delivery features 


Heil Cruiser Model Tanks can be fitted with complete 
fuel-oil dispensing equipment; i.e., pump, hose reel, 
and meter. Located in the right-hand underslung com- 


partment, this equipment assures easy, quick unload- 
ing — saving you considerable time and money. 


Convenient dual-service feature 


Yes, Heil Cruiser Model Tanks are designed to do 
double-duty. During the summer months, when these 
tanks are not needed for fuel oil, additional cabinet 
space is available for carrying packaged goods, barrels, 
tires, and miscellaneous items, besides the space already 
devoted to this purpose. This extra space ts easily and 
quickly obtained by merely removing a few bolts 
the meter and hose-reel assembly then slide out of the 
right-hand underslung compartment as a unit. 


Modernize your fleet with time- and money-saving 
Heil Cruiser Model Tanks. They are available in sizes 
from 1500- to 2500-gallon capacities. The supply is 
limited, so place your order now. See your Heil dis- 
tributor, or write us for complete details. 


THE HEIL CO., 3000 W. Montana Avenue 
Milwaukee 1, Wis. 


Gas only [] 
Dual service pone for yer O 


| oil for winter 


send me ad- 


Fuel oil only (] 
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Buchanan and Mayfield Form New Oil Company: 
$500,000 Natural Gasoline Plant Underway 


Special to NPN 

HOUSTON—D. E. “Buck” Buchanan 
and M, L. Mayfield have organized the 
Hiwan Oil & Gas Co., with offices in 
the Mellie Esperson Bldg. here — to 
signal the return of Mr. Buchanan to the 
oil business he dropped when the Han- 
lon-Buchanan, Inc., interests, which he 
headed, were sold to Warren Petroleum 
Corp. of Tulsa last year. 

New company now is building a 
$500,000 natural gasoline plant in the 
Atlantic field of Columbia County, Ark. 
near Magnolia. It is scheduled to proc- 
ess 8,000,000 cu. ft. of wet gas per day 
in producing 25,000 gals. per day total 
of natural gasoline and LPG. Petroleum 
Engineering, Ine., Houston, are de- 
signers and engineers on the job, to be 
completed in August. 

Gas for the plant will come principally 
from acreage owned by Tidewater As- 
sociated Oil Co., Seaboard Oil & Gas 


Co. and Lion Oil Co. Hiwan also is con- 
sidering erection of additional plants 
on other properties, although no details 
have been released. 

Mr. Buchanan, Hiwan president, is 
perhaps best known for his two prin- 
cipal contributions to the natural gaso- 
line industry. As the second president of 
Natural Gasoline Assn. of America he 
helped sponsor development of the first 
methods for determining vapor pressure 
and quantity of natural gasoline in gas. 
As an official of Hanlon-Buchanan he 
inaugurated and fostered the export of 
natural gasoline in bulk to England and 
Europe. 

In 1937 Mr. Buchanan was named by 
Secretary of State Cordell Hull as chair- 
man of the official delegation repre- 
senting this country at the Second World 
Petroleum Congress in Paris; he also was 
chairman of API's delegation to the same 
Congress. In 1942 he was made chief 


of PAW’s Dist. 3 Natural Gasoline S: 
tion and later was named _ dist 
director in charge, leaving PAW in D: 
ember, 1943, to return to Tulsa, 

M. D. Mayfield, Hiwan vice presid 
and Houston consulting engineer, start 
in the oil business with the Old Em; 
Oil & Refining Co. (now Cities Ser\ 
Oil Co.) in 1934 as a junior engineer 
production department, working pi 
cipally in Kansas and Oklahoma. La 
he was transferred to New York a 
production engineer and in 1937 \ 
moved to East Texas as division prod 
tion engineer supervising oil and 
production engineering in the East Tex 
Gulf Coast and Southwest Texas ari 

Mr. Mayfield resigned in 1941 
join Cotton Valley Operators Committ: 
as chief petroleum engineer at inaugu- 
ration of the unitized operation of thie 
Cotton Valley Field in Louisiana, near 
Shreveport. In 1942 he resigned to 
join PAW Dist. 3 in Houston as chief 
analyst of natural gas, natural gasoline 
and cycling operations, then under Mr 
Buchanan. He became assistant director 
of the division two months later. 





Bureau of Mines Unveils $2 Million Oil Shale Plant May 17 in Colorado 


The first major unit completed in 
its $30,000,000 synthetic liquid fuels 
program will be unveiled by the Bur- 
eau of Mines May 17 when it dedicates 
its new oil-shale demonstration plant 
near Rifle, Colo. 


Built at a cost of $2,000,000, the 
plant includes two N-T-U_ batch-type 
retorts for “cooking” oil from shale, 
with necessary auxiliary equipment for 
crushing, screening and handling the 
shale. Each of the retorts will have a 





These two N-T-U batch-type retorts at the U. S. Bureau of Mines oil-shale demonstra- 

tion plant in western Colorado can each process 40 tons of shale daily, yielding 

about 55 bbls. of raw oil. Crushed shale is carried to the top of the retorts via the 
conveyor at the left. and the spent shale removed at the bottom 
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capacity of about 40 tons of shale a 
day, and at least one is expected to b 
in operation at the time of dedication 


Shale for the project is being mined 
in nearby deposits situated on the U. S 
Naval oil-shale reserves. More than half 
of the nation’s entire  oil-shale reserve 
is said to lie in this section of western 
Colorado, where beds more than 500 
ft. thick contain an average of 15 gals 
of oil per ton of shale, or 300,000,000 
bbls. to the square mile. Recoverablk 
shale oil in the U. S. is estimated at 
92 billion bbls., equivalent to four times 
our known natural petroleum reserves 


At the outset, the plant will hav 
a capacity of 80 tons of shale a day 
Operating on shale averaging 29 gals. of 
oil to the ton, which is all that will be 
mined at first, the plant will produce 
approximately 55 bbls. of raw oil a 
day. Eventually it is planned to install 
facilities to refine this oil into com- 
mercially acceptable products, but these 
ire not yet constructed. 


The demonstration plant will be 
operated in close collaboration with 
the bureau’s oil-shale research and de- 
velopment laboratory at the University 
of Wyoming at Laramie, where proc- 
esses are under study with laboratory 
and pilot plant-scale equipment. 


The bureau’s oil-shale project is | 
of a five-year program authorized 
Congress in 1944, and providing $ 
000,000 for research and development 
work on methods of producing syntheti 
liquid fuels. In addition to its work ©! 
the recovery of oil from shale, the 
eau is also working on the hydrogena 
of coal, the synthesis of liquid { 's 
from natural gas, and the gasificatio: 
coal. 
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X-Ray Brings Oil Fields to the Laboratory 


For Study on How to Increase Yield of Crude 


Special to NPN 

HARMARVILLE, Pa.—Method of x- 
raying oil fields by remote operation from 
research laboratories soon will be put 
to use to increase the yield of crude. 
Developed by Gulf Oil Corp., method 
is said to help solve the riddle of how 
oil flows through the sand and rocks un- 
der any particular field and how it is 
affected by underground water and gas 

X-ray technique is expected to disclose 
amount of oil which a particular well can 
recover and make possible reopening anc 
additional recovery of oil from abandoned 
wells. 

Method utilized virtually brings oil 
fields to the laboratory. A small thre 
inch by one-inch sample or core from 
the drill hole is used. In effect, core is 
made to reproduce in miniature the laye: 
of rock or sand from which it was taken 
Reactions studied within its three inches 
give a picture of flow conditions in a 
stratum perhaps hundreds of feet thick 
and miles in extent. 

To make studies, core’ is subjected to 
artificial pressures and saturations of oil, 
gas and water. Progress of these elements 
in the core is gauged by an x-ray device. 

X-ray beams follow the reaction by 
means of an opaque tracer mixed with 





Variations of intensity 
of the beams, as they pierce the core, 
are caused by the tracer, indicating ex- 
tent of saturation. The principle is simi 
lar to taking x-rays of organs of the hu 
man body filled with opaque barium. 


the liquid or gas. 


First step of the researcher is to es- 
tablish a basis for comparison by studies 
of the core at 100% and at zero satura 





Above is shown a rock sample (cast in 

bakelite) which is placed in the x-ray 

machine to record the behavior of oil 
in rock strata 
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tion. Then an extensive series of W 
experiments, reproducing conditions w} ch 


might be created by various reco. orn 
methods, must be run through. 

Effects of gravity, capillary attra: 
and the amounts of oil, gas and w.ter 
already in the sand are charted. Thies¢ 
procedures must be repeated on sc-ne- 
times as many as 10 or I1 cores tien 
from different layers through which th, 
well extends. 


Can Plan Operating Methods 


From correlation of such data, thy 
laboratory can determine how natural 
pressure, or artificial gas injection 
move oil thi 
various strata of the field toward well 
shafts. Operating methods can be planned 
accordingly to assure the greatest vield 
and the extent of the yield can be tor 
cast. 


water flooding will 


Besides new fields, x-ray technique will 
explore possibilities for salvaging mor 
vil from abandoned wells. Latest x-ray 
technique represents an extension of the 
electrolytic model oil field technique de- 
veloped by Gulf (see NPN Oct. 17, 1945, 
p. 38). 


Sweeny, Tex., Avgas Plant 
Is Sold for $13,100,000 


NPN News Bureau 

WASHINGTON—War Assets Admit 
istration May 9 announced sale of huge 
surplus aviation gasoline plant at Sweeny 
Tex., to group of Independent Housto: 
operators and Phillips Petroleum Co., for 
$13,100,000. 

WAA said group will form firm called 
“Alamo Refining Co.,” and major stock- 
holders will be Phillips Petroleum, Clay- 
ton N. Smith, Harry Grebe, E. P. Dore- 
mus and Jack Blalock. Plant is most 
costly of all surplus avgas installations 
representing wartime outlay of $26,252, 
000, and is only plant capable of process 
ing its own crude oil. 

The Texas Independents, who had bid 
for facilities on rental contract basis, 
were joined by Phillips after WAA madi 
counter offer for outright sale. Other 
bidders were Premier Refining and Stan- 
olind Oil & Gas, offering $1,000,150 and 
$7,100,000, respectively. 

Plant covers 508 acres and inclades 30 
buildings. It has processing capacity 0! 
13,000 b/d of crude oil. WAA said pur 
chasers plan to employ about 200 work- 
ers and will turn out commercial gasoline. 
kerosine, Diesel oil, industrial oils an¢ 
other petroleum products. 


Processes Billionth Bbl. of Crude 


Special t NPN 











X-ray machine shown above represents another advance in petroleum research. 
The “picture” from this machine in laboratory permits forecasts on how oil, gas and 
water will flow through rock strata underground. “It shows in miniature the oil be- 
havior to be expected in particular earth formations during recovery operations. Snery May 8. Plant will soon 97 
Dr. F. Morgan, one of the Gulf Research Laboratory staff responsible for this devel- years old, and last month set an all-time 
opment, is shown here adjusting a cylindrical rock sample in the machine, while 


high monthly crude charge record © 
a secretary prepares to record X-ray findings 213,000 b/d. 











BAYTOWN, Tex.—The billionth bat 
rel of crude oil was run through Humble 


VALV 
Oil and Refinery Co.’s big Baytown re PIPE 


AND 
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Everything from CRANE 
for Marine Terminal Piping 


Here’s another example of how completely the petroleum 
wates industry is served by Crane. And how you can get—on one 
single order to your Crane Branch or Wholesaler—all the 
piping equipment for any bulk plant. Crane supplies not only 
the valves and fittings, but the pipe, fabricated piping, and all 


accessories. 
22 >> ONE STANDARD OF QUALITY 
ONE RESPONSIBILITY 


Drie Te ONE SOURCE OF SUPPLY 





Whether for a marine, rail, or truck-loaded plant—with large 
or small capacity—depending on Crane assures this 3-way 


advantage: Buying is simplified because you choose from the 
ea world’s greatest line of piping equipment for all applicaticns- 


in brass, iron, and steel. Undivided responsibility for materials 
means time-saving, trouble-free installations. Uniform Crane 
quality throughout piping systems assures longer life at peak 
efficiency. 




















CRANE CO., 836 South Michigan Avenue, Chicago 5, Illinois 
Branches and Wholesalers Serving All Industrial Areas 
























(Right) For unloading lines subject to tough work- 
ing conditions at Marine terminals, Crane recom- 
mends No. 47NR—150-pound Cast Steel Wedge 
Gate Valves with hard-wearing, tight-seating Ex- 
elloy to Nickel Alloy disc and body seat rings. Sizes 
from 2 in., with screwed, flanged, or welding ends. 
See your Crane Catalog. 


“| BZ 


Humble § VALVES * FITTINGS 
own t ff PIPE + PLUMBING 
“EF AND HEATING 


ord of | FOR EVERY PIPING SYSTEM 
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TWO SIZES 
50 g.p.m. 
15 g.p.m. 





“lhe Complete 





Easily installed 
at any airport. 









Housing of 15 gauge hot-rolled steel, substantially reinforced. 

















Overall height 56” — right for wing clearance, yet readily 
visible to pilot and convenient for attendant. 

















Interior dimensions 38 cubic feet — every component part 
easily accessible for inspection and maintenance. 
































Bowser equipment for dispensing clean, dry, safe fuel. 

















Designed for maximum servicing efficiency. 














ILLUSTRATED—MODEL 276-50 CAPACITY 50 g.p.m 














Other Bowser Fueling Systems in capacities up to 4000 g.p.m. or 
more . . . engineered to meet any installation requirement. 




















Write for illustrated literature. 

























AIRPORT SERVICE STATION 
BowseR SERV-A-PLANE 
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Oil and Gas Power Conference 
Features Topics on Diesel Oil 


ae NPN News Bu 
CLEVELAND — Nineteenth nati 


oil and gas power conference of An 
ican Society of Mechanical Engineers 

be held here May 21-24 at Hotel Sta 
Pre-conference series of three lecture 

Diesel fuel oils is scheduled for May 

Lectures are listed as follows: 

9:30 a.m.—‘Production of Diesel |} 
Oils” by C, A. Rehbein, head of new p: 
ess design section, research and deve 
ment department, Shell Oil Co., New 
York. 

2 p.m.—‘“Physical and Chemical Char 
acteristics of Diesel Fuel Oils” by R. D 
Penkerton, research supervisor, process 
division, research and development «: 
partment, Sinclair Refining Co., East Chi 
cago, Ind. 

8 p.m.—‘“Combustion of Diesel Fuel 
Oils” by Dr. M. A, Elliott, assistant chief 
synthetic and liquid fuels, research and 
development division, Interior Depart 
ment, Bureau of Mines, Pittsburgh 

Among other papers of interest to oil 
men are these: 

Wednesday, May 21 

2:30 p.m.—‘‘Suggestions on Use of 
Combustion Engines in Locomotives” by 
Prof. G. E. Unger, National School of 
Engineering, Lima, Peru. 

Thursday, May 22 


9 a.m.—‘“Diesel Fuel Oil Situation” by 
E. F. Miller, assistant to the director and 
F. L. Nelson, research engineer, Socony 
Vacuum laboratories, Socony-Vacuum Oil 
Co., New York. 










California Research Corp. 
Forms New Oil Field Branch 


Special to NPN 

SAN FRANCISCO—New division to 
co-ordinate and expand its oil field ré 
search activities has been set up by Cal- 
ifornia Research Corp., Standard of Cal- 
ifornia subsidiary. Activities of new 
branch will embrace laboratory and ré 
search services for various field opera 
tions of Standard, its subsidiaries and 
affiliates. 

Laboratories will be at La Habr. 
Calif., where a new structure now 
under construction. 

Organization of oil field research d 
vision reflects company’s increasing con 
cern over petroleum reserves. In Oc- 
tober, 1946, company formed a new ex 
ploration department to further search 
for oil in the West. 


{ 


E. G. Gaylord, who has been elected 
vice president and director of the re 
search company will head the new 
vision. 


d 







CORRECTION 
In a story on p. 47 of NPN May 


Ludlow Clayden, head of Sun Oil ‘».s 
automotive research laboratory, was ‘0 


advertently referred to as Mr. Lud! 
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Refining News 





$21 Million Refinery 

p for Sale by WAA 
Special to NPN 
sAN FRANCISCO—Gasoline refinery 
Richmond, Calif., operated during war 
Standard of California, is being of- 
ed for sale or lease by WAA. Plant 
government $21,214,949. Bids on 
lant will be received up to 2 p.m. June 
by WAA Office of Real Property Dis- 
il, Room 112, 1182 Market St., San 

rancisco 


Refinery was operated as 100 octane 


plant and has rated capacity of 8,000 


Chemical Society to Hear 
21 Papers on Petroleum 


WASHINGTON—Twenty-one papers | 
mn petroleum, its production and utiliza- | 
tion will be presented at the 15th Mid- | 
west Regional Meeting of the American | 
Chemical Society, to be held at the 


Hotel President, Kansas City, Mo., June 
93-25 


Included among the papers of gen- 


eral interest to refiners will be one on | 


“The Relation of Motor Fuel Sensitivity 


and Tetraethyl Lead Susceptibility to | 


Road Anti-Knock Performance” by T. H. 


Risk and Jane F. Jordan of the Ethyl | 
Corp., Detroit, and another on the 


“Manufacture of Synthetic Gasoline” by 
Scott W. Walker of the Stanolind Oil 
& Gas Co.., Tulsa. 

Also on the program is a talk by Davis 


Read and Gustav Egloff, Universal Oil | 
Products, on “The Refining of South | 


American Crude”, of particular interest 
at present because of increasing crude 
imports 


Mechanical Engineers Schedule 
Three Papers on Oil Topics 


NPN News Bureau 
NEW YORK—Three papers of direct 


interest to oil men are listed for the meet- | 


ing of the American Society of Mechani- 


cal Engineers at the University of Cali- 
fornia in Los Angeles, May 26 through | 


29. They are: 

May 27—“Development of Lubrica- 
tion Requirements for Aircraft,” by 
Marion H. Stalker, process engineer, Lock- 
heed Aircraft Corp., Burbank, Calif. 


May 27—“Aviation Fuels Present and | 


Future,” by A. Hundere and J. A. Bert, 


California Research Corp., San Fran- | 


CISCO 


ry 28—“Analysis of Aviation Tur- 
bir Fuel Performance Factors Affect- 
ing the Design and Operation of Com- | 


mercial Aircraft,” by C. R. Johnson, 
product application and development, 
Shell Oil Co., San Francisco. 


Reports Venezuelan Output 


NEW YORK—Creole Petroleum Corp. 
reports March production from its fields 
in nezuela of 594,544 b/d of crude. 
Output was divided as follows: Lake 
Maricaibo Area and Cumarebo—442,- 
240 b/d; Eastern Venezuela—t52,304 
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A FAMILIAR CONTROL THROUGHOUT INDUSTRY 


The “familiar'’ DA (double adjustment) Control shown above is a pressure 
type. The temperature types are similar in appearance. These Mercoid 
Controls are favored throughout industry, on numerous applications, where 
accurate and dependable control of pressure and temperature are essential 


factors. Their record of performance is the basis for the wide acceptance 
among America’s leading engineers. 
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These controls are equipped with hermetically sealed corrosion-proof 
mercury switches (an exclusive feature in all Mercoid Controls), thereby 
assuring positive operation and longer control life under various conditions. 
These switches are not affected by dust or dirt; nor are they subject to open 
arcing, oxidation, pitting or sticking of the contacting surfaces. 


The double outside adjustment and the accurately calibrated visible dial 
are additional distinctive features which greatly simplify setting the re- 
quired operating range—all guesswork is eliminated. 


There are many other important features incorporated in Mercoid Controls. 


ing department does not already have one, a copy will be sent upon request. 


THE MERCOID CORPORATION ¢ 4201 BELMONT AVE.* DEPT. D « CHICAGO, ILL. 








. 

. 

Mercoid Catalog No. 600A contains a lot of control information. If your engineer- ° 
. 
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*MERCOID | @ CONTROLS 


FOR HEATING, AIR CONDITIONING, REFRIGERATION, AND INDUSTRIAL APPLICATIONS 














Oil and Gas Exports for '46 Were $436,823,210; 


United Kingdom, Canada, France Best Customers 


WASHINGTON — U. S. oil and gas 
industry last year exported $436,823,210 
worth of crude petroleum and products, 
with United Kingdom, Canada and 
France by far its best customers, al- 
though Mexico bought in sizable quanti- 
ties, too. 

Census Bureau report, FT-526, de- 
tailing commodities by countries of des- 
tination, shows industry shipped abroad 
42,573,619 bbls. of crude for $74,132,- 
464; liquid products to total of 94,336,- 
890 bbls. for $319,520,849, and $43,- 
169,897 worth of other products. (Fig- 
ures to compare with previous years ar 
not available because 1946 is first year 
for report in present form.) 

Latter consisted of 200,724.626 Ihs 
of paraffin waxes at $12,507,282; 98,- 
007,844 lbs. of lubricating grease (ex- 
cept graphite lubricants) at $6,400,336 
93,666,323 Ibs. of petrolatum and petro- 
leum ielly at $5,719,672: 220,908 930 
Ibs. of liquefied petroleum gas at $3,319,- 
013; 347,106 long tons of petroleum as- 
phalt at $9,508,949: 344.630 long tons 


of petroleum coke at $4,392,114: and 
13,337,555 MCF of netural gas at $1 
322,531. Export totals by products not 


listed in this paragraph will be found in 
table below. 

Canada took 36,595,117 bbls. of crud 
France, 2,305,377: United Kingdom. |! 


232.900: Cube. 1.158.338: Argentina 
723.644: Brazil 282.192: and Mexic 
102,287. 


Larger buvers of important product 
were 

Aviation Motor Fuels Mexic 
328.359 Dbbls.: China, 204,960: Franc 
157.295; Russia, 152.208: Cuba, 114.996 

Other Motor Fuel and Gasoline (ex 
ecpt Natural)—United Kingdom, 10 
965,240 bbls.. France, 5,129,878: Can 
ada, 2,945,045: Sweden, 1,254,187: Mex 
ico, 1.161.968; Netherlands, 1,068,295 
Australia 1,666,904; China, 1,174,973 

Blending Agents or Antiknock Com 


pounds of Petroleum Origin—Canada, 
10,382,043 gols.; Russia, 627.200: Co- 


lombia, 106.159: British Honduras, 26 
500 


Kerosine United Kingdom, 3,013 


055 bbls.; France, 341,225; Canada, 601,- 
689: Netherlands, 847,111; Sweden, 
380,368; China, 759,664; French Moroc- 
co, 325,979; Republic of Philippines, 
275,003; Australia, 205,951; Mexico, 
144,834; Poland and Danzig, 142,190. 

Residual Fuel Oil—Canada, 1,924,223 
bbls.; Cuba, 1,137,190; Mexico, 836,482; 
Russia, 874,364; China, 211,103. 

Gas Oil and Distillate Fuel—United 
Kingdom 14,398,801 bbls.; France, 2,- 
234,015; Canada, 1,648,553; Sweden, 
1,626,563: Russia, 1,075,207; China, 592.,- 
$47. 

Lubricating Greases (except Graphite 


Lubes)—France, 10,476,826 Ibs.; Ca 
ada, 7,686,705; Mexico, 7,673,135; Br. 
zil, 6,277,679; Sweden, 5,176,816; Chin 
4,805,405; Norway, 3,524,047; India an 
Dependencies, 3,472,275. 


LPG—Canada, 136,705,333 Ibs.; Me 
ico, 71,796,459; France, 8,732,718; Br 
zil, 1,302,113; Bermuda, 662,400; R 
public of Philippines, 452,603; Portug 
354,694. 


Unrefined ©Wax—United 
24,397,233 Ibs.; Canada, 7,773,78 
Chile, 5.218.070; China, 4,646,790: ¢ 
lombia, 4,316,918. 


Refined and Semi-Refined Wax—U) 
ed Kingdom, 25,341,859 lIbs.; Cana 
24,001,607; Colombia, 10,967,214; Sw: 
en. 4,485,930. 


Kingdo 


Book by English Oil Distributor Advocates 
Mixture of Government and Private Operation 


“Essentials of Petroleum, a Key to Oil 
Economics” by P. H. Frankel, published 
by Chapman and Hail, Ltd., 37 Essex 
St., W. C. 2, London. 


This bock of 173 pages is so packed 
with interesting interpretation of past 


and present and controversial theory 
about the future that any review which 
undertook to comment upon it in detail 
would run at least as long as the bcok it- 
self. No attempt will be made to do that 
here 

The range of the book is large. Dr. 
Fraukel begins with a discussion of ele- 
mentary petroleum economics to acquaint 
tiie non-cil reader with the difference be- 
tween petroleum and other industries. He 
concludes with a chapter on competition 
and control in which he advances a pro- 
gram that the non-oil reader is not likely 
to comprehend and in which many Amer- 
ican cil men at least will find much they 
do not agree with. 

Dr. Frankel’s program calls for a mix 
ture of government and private operation. 
Che closing chapter in his book says: 


“Such procedure will be a success only 
if control, while ensuring adherence t: 
an overall plan, leaves intact individual 
enterprise of the industry's component 
parts. Whereas decisions of a strategic 
kind cannot be evolved but on the high 





Total U. S. Oil Exports in ‘46 by Products 


(Barrels except where otherwise noted) 


Product 
Natural gasoline 
Blending avents or anti knock comvounds 
Aviation motor fuels 
Other motor fuel, gasoline 


Naphtha, min. spirits, solvents and other finished light prods 


Benzol or Benzene 

Kerosine 

Gas oil, distillate fuel oil 

Residual fuel oil 

Red and pale oil, lubricating 

Black oil, lubricating 

Bright stocks oil, cevlinder 

Steam refined stocks oil, cylinder 
Insulating or transf{érmer oils 

Light lube oils in small packages 
Aviation oil, high viscosity index gradk 
Aviation oil, medium viscosity index grade 
Other aviation oils, lube oils 

Paraffin wax, unrefined 

Refined, semi-refined wax 

Other products 


56 





Quantity Value 
3,066,296 $ 7,506,921 
11,171,340 gals 1,314,561 


1,604,923 6,698,691 


36,439,951 98,422,911 
443,190 2,332,465 
6,019,024 gals 1,227,823 
8,187,303 20,150,926 
27,205,095 54,547 936 
5,813,566 7,445,11 
4,032,222 29,569,098 
403,107 2,398,181 
569.434 6,165,425 
271,523 2,540,567 
« 5,218,310 gals 1,493,478 
599,212 gals 687,914 
1,384,112 18.599,129 
2.788.126 38,713,543 
1,336,897 15,209,469 
82,377,661 Ibs 4,304,166 
118.346.965 Ibs 8,203,116 


9,380,300 gals 4.496.697 





est level, tactical decisions are best 
to the industry itself.” 
By “highest level,’ Dr. Frankel 
vicusly means government. He says 
“The justification for the existence ol 
the Majors is that they play an_ indis 
pensable role. It does not consist in their 
being just one of the competitors, but in 
their being so big that at times they 
not help tninking and acting as leaders 
in the true sense of the word... . Mu 
is the Majors’ performance of these duties 
is appreciated, it remains true that the 


could, given certain circumstances 
performed as well, or better, or at least 
more equitably, by agencies responsibl 
not to their shareholders, but to th 
itself. If in 
need for a certain degree cf regiments 
tion, for what the Americans call a ‘cod 
it will be more readily accepted it it 


public an industry ther 


devised and enforced by an _ authorits 
with no axe to grind.” 


After saying that as long as the bei 
fit of handling petroleum on the largest 
scale is confined to “a certain charmed 
circle, it remains discriminatory,” D1 
Frankel asserts that the problem can b 
solved “by making storage and transport 
of bulk materials, like motor spirit, Diese! 
and fuel oil a public service,” which we 
take to mean nationalization of large-scal 
storage and transport. 

He apparently is thinking more about 
Europe than about the United States 
when he makes this suggestion, for | 
continues: 

“In the United States, with its rapidly 
shifting centers of crude production, ther 
might (italics ours) be a strong case tor 
leaving the pipeline program in the hands 
of the interested parties. In consume! 
countries, however, with their compara 


tively stable supply conditions, there 1s 


much to be said for a statutory orga! 
tion linking the deep-sea port with st1 
gically located bulk terminals from w 
distributing countries would draw t! 1 
supplies. Such an arrangement would 
necessarily affect the ownership of 


] 
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oil itself, it can be envisaged as cover 
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the transport function only, besides its 


role as a clearing house. Thus a distri- 
butor would have to make provision for 
supply of material to the pool before he 


could draw deliveries from the network. 


[his system would, moreover, give the 
ller competitor chance of availing 
iself of the advantages of large-scak 
dling of a liquid, in other circum- 

stances available only to the biggest 


S 


While Dr. Frankel’s 
organization and his seeming 


suggestion for a 
statutory” 
reliance that the smaller oil man can find 
solution. to 
ernment control are not likely to make an 


his problems in further gov- 


impression in the United States, he does 
strike at the root of the Independent oil 
man’s concern about the future when he 


discusses the advantages of large-scale 
indling of petroleum products. The 
American oil man, however, has not 


ne—not yet at least—to the feeling 

hat the only possible solution is through 
ernment 

Dr. Frankel describes himself as an In- 

dependent distributor (in England) who 

able to 


His phrases have snap not 


happens to be write. He does 


write well 
isually found in economic expostulations. 
His book is metic ulously referenced. The 
Egloft of Universal 


who gets to the nub 


forward is by Gustav 
Oil Products Corp., 
from the 
pre blems POSE d in the book when he Says, 
that Dr. Frankel’s volume 
helpful to the oil industry 
n indicating that 
would take place should be made from 
within rather than from without.” P. W 


American standpoint of the 
in his forward, 
i\ well be 


whatever changes 


Australia Grants Two 
Exploratory Concessions 
NPN News Bureau 
WASHINGTON Australian 
ent has granted exploratory oil conces- 
sions to Australian Mining and Smelting 
( Ltd., 


gover>rn- 


covering 9,000 square miles 
ear the western Australia and northern 
territory border, and to Roma Blocks Oil 
( covering 10,000 square miles to 
Queensland, according to Commerce De- 
itment’s office of International Trade. 


Commonwealth government expects 


mmence geophy Si¢ al survey of Cer- 
ireas almost immediately, OIT added, 
program of assist 


ewlsy innounced 


in ¢ xploration 


Agency re ported also Argentina’s crude 


tion declined in 1946 to 20,924,- 

246 bbls. from 1945 mark of 23,316,847 

| while her imports of crude and 

cts rose from 3,658,168 bbls. to 
7.100 bbls 

Principal.sources of 1946 imports wer 


Ni rlands W. Indies, 11,132,000 bbls.: 


Venezuela, 8,638,400 bbls., and U. S., 1,- 

018. S00 bbls Balance was from other 

S American countries with exception 
6,000 bbls. from Saudi Arabia. 

wells were completed in Brazil 

lkecember, OIT said further. One, 

( ias No. 37, was “very small” pro 


but other, Candeias No. 27, 3,024 
produced 934 bbls, of clean oil. 
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A Good Place 
* To Take Your 





It's a good idea to take your rotary 
pumping problems to the leader in 
the field . Viking Pump Com- 
pany. Here, your problem will be 
solved, based on the experienc2 
of many others . 
models and sizes. 
of a short line of rotary pumps. 


PUMPING PROBLEMS 


. and with a choice of pumps from a complete range of 
There is no sacrificing the right pump for your job because 


In addition, a complete sales and engineering service is available at mary 


principal cities. 


Weigh the facts before making 
: your decision. Write today for 
TKING 
V2UMPs folder 400R or 1500R and ask for 
complete recommendations on your 
pumping problem. 
FIRST IN 
ME A 
, \ 
ut \ 
See O 





aioS \o 


Direct factory offices and outstanding, well-informed repre 
sentatives are ready to serve you. 





Boe VIKING PUMP COMPANY 


CEDAR FALLS, IOWA 












THE DAVISBILT 








1000 GALLON CAPACITY 
2,3, 4 OR 5 COMPARTMENTS 

















Built to the usual high DAVISBILT 
standards of QUALITY, these "ready- 
to-deliver" units are the result of 
DAVISBILT'S new production line 
gearing, which has been instituted to 
speed up delivery of Standard sizes 
and specifications. 


Write for complete specifications. 


PRODUCTS COMPANY 
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OIL MARKETS 





General Price Level Steady; 


General level of prices for refined products remained steady 
the past week in all refining and terminal areas east of the 
Rockies. Quotations for individual products were higher, how- 


ever, in several areas, reflecting heavy demand and scarcity of 


offerings. 


In Midcontinent, pressure was heaviest on residual fuels 
and several Oklahoma refiners reported advancing their prices 
for No. 6 fuel 20 to 30c per bbl. On 
oue supplier increased his gasoline prices after receiving nu- 
merous offers to pay more than his previous asking prices 
Ethvl and regular buy additional supplies reported jncreasing difficulties: 


At the Gulf, quotations for 


ATLANTIC COAST—Higher trend in 
gasoline prices was reported at Philadel 
phia and Baltimore late the past week as 
one supplier reported advance in his quo 
tations for Ethyl and regular-grade, and 
two other suppliers said they were con- 
sidering revising their prices. At New 
York Harbor, however, and elsewhere 
along Eastern Seaboard suppliers’ posted 
prices were reported unchanged. Gaso 
line demand was said to be good to heavy 
at most points. Jobber demand for No 
2 fuel remained slow, according to most 
suppliers, but several suppliers were in 
market as buyers at Middle Atlantic 
points. Kerosine demand was said to be 
increasing in Southeast, and heavy fuels 
remained generally tight at all points, ac- 
cording to most sources. 


Supplier who had been quoting 9.05c 
at Philadelphia and 8.75c at Baltimore 
for tank car lots of regular-grade gaso- 
line said at end of week he was currently 
selling at 9.3c at both points, increases 


of 0.25 and 0.55c respectively. His price 


for Ethyl gasoline at both points was 10.3« 
with barge quotations 0.1l¢ less 


GULF COAST—No open spot sales of 
full cargo lots of any product were con- 
firmed at the Gulf during past week. 
According to trade sources in New York 
and the Southwest, supplies of all prod- 
ucts were closely held, and buyers said 
they were still scouring the market but 
were unable to “come up with anything 
that doesn’t have strings attached.” Ma- 
jority of negotiations reported were on 
“exchange basis” either for crude or for 
other products. 


Quotations for “no jump” Ethyl gaso- 
line were reported sharply higher fol- 
lowing withdrawal of quotations for some 
grades of gasoline by one supplier. As 
week ended, prices for this product ranged 
from 8.5 to 9.25c, and one supplier re- 
ported selling 30,000 bbls. in barges at 
8.75¢ and 30,000-bbl. part cargo for late 
May/early June lifting at 9c. At end cf 
week quotations for “no jump” regular- 
grade, and for 70-72 oct. leaded, 70 oct. 
and 65 oct. unleaded gasolines were re- 


58 


Eastern Seaboard 


“no jump 


less of price in order to maintain operations. 


ported 0.125c higher than preceding 
wee k. 

Bunker “C” fuel 
product, according to reports, with ma- 
jority of suppliers in market as buyers 
seeking additional supplies and only two 
suppliers indicating they might have spot 


cargoes to offer for June lifting. 


remained  scarcest 


Inquiry for all products remained ac- 
tive trom Midwest, it was said, with on 
buyer seeking to fill over-all requirements 
of 1,500,000 bbls. 


oF ° oO 


MIDCONTINENT—Prices for heavy 
fuel rose sharply in several Midcontinent 
districts the past week as buyers con- 
tinued to search for and find only limited 
supplies available. Light fuels demand, 
although down from winter levels in most 
areas continued unseasonably high for 
delivery now and over next heating sea- 
son, and several refiners predicted call 
would remain steady all summer. 

Oklahoma refiner reported price of 
$2.50 per bbl. for No. 6 oil May 9, and 
three other Oklahoma refiners said they 
had advanced their postings 20 to 30c, 
one to $2.10 and two at $2.25. One re- 
finer in the state continued to quote $1.64 
per bb] and reported spot sale of 5000 


amounts ranging from 5 to 25% over May of 1946. O, 





Crude Prices 


Since changes in crude oil prices 
are infrequent, the two pages of 
crude oil price tables are printed 
only when there are — sufficient 
changes to warrant. 

A record is kept in the Cleve- 
land office of NPN and OILGRAM 
from which the publisher will be 
glad to make proofs, or letters or 
affidavits as to what the prices are, 
and without charge to regular sub- 
scribers. 

Crude Price Changes 

No price changes for week end- 
ing May 7. 

For latest table of crude prices 
published, see NPN April 30, 
pages 62 and 63. 











Demand Continues Heavy 


grade and for lower octane gasolines ranged 0.125c to 0.. 
higher than preceding week. 

Industrial demand from heavy fuels remained active in 
all areas with some buyers reported seeking material rega 


Light fuels’ « 


mand took late-in-the-season jump in Midwest Pennsylvan a, 
and Middle Atlantic 


Suppliers throughout U. S. 


regions as cold wave swept count 


reported gasoline sales up by 


spot offerings ot gasolines were scarce, and refiners seeking to 


bbls. to a railroad at that price late in 
the week. Posting of $1.65 was reported 
unchanged but “under review” by an 
other Oklahoma refiner. Two other r 
finers quoted $2.10 and $2.15. Several 
Kansas and East Texas refiners said they 
had advanced their residual fuel postings, 
and as week ended price ranges for No 
6.were $1.75-1.90 in Kansas, and $1.65 
1.80 in East Texas. 

In West Texas, refiner reported selling 
total of 50,000 bbls. heavy fuel at $1.80 
per bbl. for May delivery in buyers’ cars 
to railroad and a steel mill, and 75 cars 
No. 1 straw distillate at 6.75c. 

Gasoline consumers in the Middle West 
apparently are becoming more price con- 
scious, according to several trade sources 
who said their Ethyl sales had gone down 
while regular-grade continued to climb 
Arkansas refiner said whereas ratio of his 
Ethyl sales to regular formerly was about 
40-60, it was now running approximately 
30-70, Texas Independent said another 
refiner to whom he had sold quantity of 
Ethyl was now 60 days late in furnishing 
shipping instructions. Three refiners esti- 
mated, however, that their sales of all 
grades of motor gasoline during April 
were up 10 to 25% over April, 1946. 

Increasing tightness of tank cars was 
causing concern among Midcontinent re- 
finers, some of whom reported shipments 
of all products delayed as much as 4 
month for lack of cars. 

Spot sales of six cars Grade 26-70 
natural gasoline were reported at 5.375 
F.O.B. Group 3. Quotations were re- 
ported at 4.875c, F.O.B. Breckenridge, 
but no open spot sales reported. 


ce oe ce] 


CENTRAL MICHIGAN — Refiners 
this week described inventory positions 
as “short across the board” with No. 6 
fuel oil in “critical supply position.” ‘No 
price changes were reported during first 
full week in May. 

oe ° ° 


MIDWESTERN (Chicago-E. St. Louis 





area)—Refiners’ prices were generally | 
changed in Midwest and all produ ts 
were reported in short supply. Gasoli« 


“was getting very short,” according to two 
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OIL MARKETS 





Summary of Daily Gasoline 


G. 8. Motor (ASTM octane) 
8-78.5 octane Ethyl: 
Oklahoma P ; . ‘ 
Mid-Western (Group 3 basis) ; 
N. Tex. (For shpt. to Tex. & N.M. 
W. Tex. (For shpt. to Tex. & N.M. 
E. Tex. (Truck Tnsp.) 
Cent. W. Tex 


dest’ns) 
dest’ns) 
(Truck Tnsp.) 

‘-75 octane: 

Oklahoma 

Midwestern (Group 3 basis) 


N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 
E. Tex. (Truck Tnsp.) ee os Wa were 
Cent. W. Tex. (Truck Tnsp.) 
63-66 octane: 

Oklahoma ‘ ° 

Midwestern (Group 3 basis) 7 . ° 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 


W. Tex. (For shpt. to Tex. & N.M. dest’na) 
Ee. Tex. (Truck Tnsp.) 
Cent. W. Tex. (Truck Tnsp.) 

60 octane & below: 

Oklahoma . 
Midwestern (Group 3 basis) e ° 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 
E. Tex. (Truck Tnsp.) eae 
Cent. W. Tex. (Truck Tnsp.) 

Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
New York harbor . , 
New York harbor, barges 
Philadelphia 


Philadelphia, barges 
Baltimore : 
Baltimore, barges 


Motor Gasoline 74-76 oct. 
New York harbor 


New York harbor, barges 
Philadelphia : ; 
Philadelphia, barges 


Baltimore ° 

Baltimore, barges 

Motor Gasoline: 

Western Penna., Bradford-Warren: 
74-76 Oct ‘ ‘ ° 

Western Penna., Other Districts: 
74-76 Oct bt oe 


NOTE 


(3)8.75-9.5(1) 
(3)8.75-9.5(1) 
(1)9-10.25(1) 


(1)9-9.501) 
41)9-9,.2511) 


(5)8-8.25(5) 
(6)8-8.25(4) 
(2)8-8.3(1) 





(1)9.95-10.4(1) 


Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 
panies quoting the lows & highs of the ranges. 


Monday 
May 12 


Friday 
May 9 
(3)8.75-9.5(1) 
(3)8.75-9.5(1) 
(1)9-10.25(1) 
(3)9.25-9.501) 
(1)9-9.501) 
(1)9-9.25(1) 


~— 


(3)9.25-9.5(1) (3)9.25 


(5) 8-8 .25(5) 
(6)8-8 .25(4) 


) (2)8-8.301) (2)8-38.. 
(3)8.25-8.501) (3)8.25-8.541 (3)8.25-8 
(1)8-8.541) (1)8-8.5(1) (1)8-8.501) 
(1)8-8.25¢1) (1)8-8.25(1 (18 8.2501 

7.625(1) 7.625(1) 7 
(1)7.875-8(2) 


(1)9.95-10.4(1) 
(1)9.75-11.5(2) 
(1)9.65-10.4(1) (1)9.65-10.4(1) 
(1)9.2-10.5(1) 
(1)9.1-1001) 
(199.05-10.3¢3) 
(2)8.95-9.4(1) 
(1)8.75-10(4) 
(1)9.2-9.4(1) 


(1)9.2-10.5(1) 
(1)9.1-10(1) 
(2)9.05-10.3(3) 
(1)8.95-9.401) 
(1)8.75-10(4) 
(1)99.2-9.401) 


(1)8.5-9.2(1) 


(1)8.25-9.25(1) (1)8.25-9.25(1) (1)8.25 


Thursday 
May 8 
(3)8.75-9.5(1) 
(3)8.75-9.5(1) 
(1)9-10.2541) 
9.541) 
41)9-9.501) 
41)9-9.2501) 


(5)8-8.25(5) 
(6)8-8.25(4) 


.625(1) 


7.875-8(2) 


(1)9.95-10.4(1) 
(1)9.75-11.5(2) (1)9.75-11.5(2) 


(1)9.65-10.4(1) 


(1)9.2-10.5(1) 
(1)9.1-10(1) 
(2)9.05-10.3(3) 
(2)8 .95-9.4(1) 
(998. 75-1004) 
(1)8.65-9.4(1) 


(1)8.5-9.201) (1>8.>9.201) 


9.2511) 


Prices (May 6 through May 12) 


Tuesday 
May 6 
(3)8.75-9.501) 
(3)8.75-9.5(1) (3)8.75-9.5(1) 
(1)9-10.2501) (1)9-10.2501) 
(3)9.25-9.5401) (3)9.25-9.501) 
(1)9-9.501) 41)9-9.501) 
(199-9. 92501) 41)9-9.2501) 


Wednesday 
May 7 
(3)8.75-9.5(1) 


(5)8-8. 2505) 
(6) 8-8 .25(4) 
(2)8-8.301) 


(5)8-8.25(5) 
(6)8-8.25(4) 
(2)8-8.3¢1) 


541) (3)8.25-—-8 .5¢1) (3)8.25-8.501) 


(1)8-8.501) 
(1)8-8.25(1) 


(1)8-8.501) 
(1)8-8.V5C1) 


~ 


.625(1) 7.625(1) 


(1)7.875-8(2) (1)7.875-8(2) 


(4)7.25-7.5(3) (497.25-7.5(3) (4)7.25-7.5(3) (4)7. 25-7 .5(3) 
(6)7.25-7.75(1) (6)7.25-7.75(1) (6)7.25-7.75(1) (6)7.25-7.7501) 
41)7.5~-7. 74 (1)7.5-7 2) (2)7.5-7.75(2) (2)7.5-7.75(2) 
(2)7.5-7.75(2) (2)7.5-7.75(2) (2)7.5-7.75(2) (2)7.5-7.75(2) 
(1)7.25-7.75(1 (1)7.25-7.75(1) (1)7.25-7.75(1) (1)7.25-7.75(1) 
(1)7.5-7.75(1) (1)7.5-7.75(1) (1)7.5-7.75(1) (1)7.5-7.75(1) 
(1)10.2-12(1) (1)10.2-12(1) (1)10.2-12(1) (1)10.2-12(1) (1)10.2-12(1) 
(1)10.1-10.3(1) (1)10.1-10.3(1) (1)10.1-10.3(1) (1)10.1-10.3(1) (1)10.1-10.3(1) 
(1)10.05-11.8(1) (1)10.05-11.8(1) (1)10.05-11.8(1) (1)10.05-11.8(1) (1)10.05-11.801) 


(1)9.95-10.4(1) 
(1)9.75-11.5(2) 
(1)9.65-10.4(1) 


(1)9.95-10.4(1) 
(1)9.75-11.5(2) 
(1)9.65-10.4(1) 


(1)9.2-10.5(1) 
(1)9.1-10(1) 
(2)9.05-10.3(3) 
(2)8.95-9.4(1) 
(1)8.75-10(4) 
(1)8.65-9.4(1) 


(1)9.2-10.501) 
(1)9.1-10(1) 
(2)9.05-10.3(3) 
(2)8.95-9.4(1) 
(1)8.75-10(4) 
(1)8.65-9.401) 


(1)8.5—-9.201) (1)8.5-9.201) 


(1)8.25-9.25¢1) (1)8.25-9.2501) 


Figures shown in parentheses indicate number of com- 


(a) Postings of one supplier quoting the lows at Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl 





urge refiners, one of whom said he was 
trying to buy for May and other said he 
gave up trying to buy.” Both refiners 
said they “looked for suppliers to ration 


gasoline by July.” 


Refiners continued to post regular- 
grade gasoline from 8 to 8.25c and Ethyl 
7 9.5c, Five tank car 


S75 to Group 3. 
continued 


narketers’ unchanged 
for the same two grades of gasoline with 
Ethyl offered at 8.75 and regular-grade 
t Sc. Marketers’ sales reported during 
the week in gasoline were: 7 cars of reg- 
ular at 8c, 4 cars of Ethyl at 8.75c, and 
2 cars of 60 octane.and below at 7.375c, 
Refiners’ postings for third 
gasoline (60 and below) ranged 
5c, Group 3. 


prices 


Gri ip 3. 
vrade 


Irol 7.25 to 4.éoc, 


Increased demand for light burning 
ils was reported by refiners and most 
tank car marketers as result of cooler 
throughout the Midwest.  Al- 
though one marketer thought “material 
iow rolling, would handle demand,” re- 
liners reported they were harder pressed 
nd were spreading out available fuel oils 
pretty thin.” Two refiners reported 
pen spot sales of 42-44 kerosine at 7.125 
ind 7.25ce, Group 3, while a tank car 
narketer said he bought 10 cars of 42-44 
kerosine at 7.19, F.O.B. East Texas. An- 


\ 


weather 


ty 14, 1947 


other tank car marketer reported selling 
10 cars of No. 2 fuel oil at Chicago de- 


livered price of 9.125c, which cost 
“about” 6.625c, F.O.B. Houston.  Re- 


finers’ postings for No. 2 fuel oil ranged 
from 6.126 to 6.375c, Group 3, while 
their 42-44 kerosine postings ranged from 
6.875 to 7.25c. 

No. 6 fuel oil continued to range from 
$1.64 to $2.15 among three Midwest re- 
finers, while refiner posting price of $1.65 
advanced to $1.70 on May 7, and $1.80 
on May 9. Refiner posting high reported 
15,000-bbl. sale of No. 6 at $2.15 bbl., 
Group 3, and said he “found eager takers 
at that price.” Tank car marketer re- 
ported selling 100,000 gal., No. 6 fuel oil 
from Wyoming for 7.125c, delivered Chi- 
cago, and added that same grade of fuel 
oil sold as high as 7.40c in Chicago latter 
part of April and first of May. 


o ce 2 


WESTERN PENNA.—Prices for No. 
1 fuel edged higher during past week in 
lower field as one refiner reported advanc- 
ing his price 0.125c from 7.625c to 7.75c. 
Prices for most products, however, re- 
mained unchanged, according to refiners. 
Refiners reported increasing demand for 
gasoline and said light fuels were “still 


well.” Lube demand remained 
far in- excess of supply, according to re 
ports, 

Lower field refiner said he was filling 
gasoline orders from daily production 
and was trying to buy additional product 
from Midwest “with poor results.” He 
added that his sales were “running 15% 
over same period last year,” and expressed 
concern over meeting demand “at first 
break in the weather.” Second refiner said 
he thought summer demand could be met 
successfully, but “it would be a nip and 
tuck affair.” 

Easing in demand for light fuels for 
domestic use was reported by some re- 
finers. On other hand, industrial con- 
sumption was said to be still running high, 
and one refiner said he was selling 36-40 
fuel to industrial accounts when he nor- 
mally would be using it for charging 
stock. Call for No. 2 fuel from Ohio was 
still reported heavy owing to strike-bound 
Toledo refinery. Agricultural demand for 
kerosine and tractor fuel was “better than 
ever,” according to one lower field re- 
finer who reported advancing his price 
for 47 w.w. kerosine from 8.3c to 8.5c. 

Bright stock was reported in relatively 
higher demand than neutrals, although 
prices for all lubes were “very firm,” it 
was said. 


moving 
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OIL PRICE SECTION 





At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose represen- 
tatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil industry 
prices everywhere. 

Prices shown in tables are sales prices or quo- 
tations or general offers or posted prices by re- 
finers, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and 
shipments; for the business day or period stated; 
except Tank Wagon prices, prices are for bulk 
bots such as tank car, truck transport, barge; 
prices applying to barges or cargoes or truck 
transport lots only, so designated; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbls. of 42 gals.; wax and petrolatums 
in cents per pound; ex all fees and taxes; for 
crude oil and its products lawfully produced and 
es reported as received by OILGRAM 
and National Sateen News but not guaran- 
teed; for subscribers’ private use only and not 
for resale or distribution or publication. Octane 
ratings are ASTM_ unless otherwise noted. 
Parenthetical figures before and after prices in- 
dicate number of companies quoting the lows 
and highs of the ranges. For further details of 
price conditions apply to any NPN—-OILGRAM 
office or see beak of any OILGRAM Price 
Service invoice. 





For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address  Platt’s 
Price Service, Inc., 1218 West Srd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.; $125 per year, payable in advance 
Refi 

erinery Gasoline 

Prices 

Prices in Effect 
OKLAHOMA May 12 May 5 
78-78 5 Oct. 

Fthy! . (3)8.75-9.5(1) (3)8.75-9.5(1) 
73-75 Oct . (5) 8-8.25(5) (5)8-8.25(5) 
63-66 Oct 


60 Oct.& below(4)7.25 7.5(3) (4)7.25-7.5(3) 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 
- (3)8.75-9.5(1) 


mS (3)8.75-9.5(1) 
...(6)8-8.25(4) 


(6)8-8.25(4) 

: , 7.625(1) 7,625(1) 

60 Oct.& below(6)7.25-7.75(1) (6)7.25-7.75(1) 
CHICAGO—(FOB Ohicago district refine ries & 


p.l. terminals) 
78-78.5 Oct. 

Et hy! 10.501) 10.541) 
74-76 Oct. 9.7501) 9.75(1) 

N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 ( ct. 

Ethy! ..€1)9-10.2501) (1)9-10.25(1) 
73-75 Oct. .(2)8-8.3(1) (2)8-8.3(1) 
63-66 Oct. a 
60 Oct.& below(1)7.5 "7.75 (2) (2)7.5-7.75(2) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 

Ethyl .(3)9,.25-9.5(1) (3)9.5 25 9.501) 
73-75 Oct. . (308.25 8 501) (3)8.25-8.5(1) 
63-66 Oct. - (1)7.875-8(2) (1)7.875-8(2) 


60 Oct.& below (2)7.5-7.75(2) 
4 = 


(2) 7.5—7.75(2) 


(Truck Tnspt.) 








» Oct .(1)99-9.501) (1)9-9.511) 
.(1)8-8.501) (1)8-8.5(1) 
60 Oct.& below(1)7.25 a.t0GlL) (1)7.25-7.75(1) 
CENT. W. TEX. (Truck Tnspt.) 
78-78.5 Oct. .(1)9-9.25(1) (1)9-9,25(1) 
73-75 Oct. (8-8 250) (1)8-8.25(]) 
60 Oct.& below(1)7.5-7.75(1) (1) 7.5-7. 7901) 


KANSAS (For anens destinations only) 
78-78.5 Oct. 


Ethyl ‘ 9.5(5) 9.5(5) 

73-75 Oct. ... 8.5(6) 8.5(6) 
63-66 Oct. 
60 Oct.& below(1)7.7-8(1) (1)7.7-8(1) 
ARK. (For shipments to Ark. & La.) 
78-78.5 Oct. 

Ethyl 9.25(1) 


9.25(1) 

73-75 Oct. . 8.25(1) 

60 Oct. &below, 
unleaded 7.501) 7.5(1) 

WESTERN PENNA. 

Bradford-Warren: 

74-76 Oct. - (1)8.5-9.2(1) 

Other districts: 

74-76 Oct. . (1)8.25-9.25(1) 


8.25(1) 


(1)8.5-9.2(1) 


(1)8.25-9.25(1) 


CENTRAL MICHIGAN (FOB Central Mich 
refinery group.basis; for shpt. within Mich.: 
shpts. may originate at plants outside Central 
group. ) 
U.S. oe: 
78-7 78 
Oct. -(1)10.875-11.75(1) (1)10.875-11.75(1) 


73-75 Oct. . 
Str. run gaso- 

line, excl. De- 

troit shpt. .(1)8.62 


60 


(1)9.875-11(1) (1)9.875-11(1 


S~9.25(1) (1)8.625-9.295(1) 





Prices in Effect May 12 May 5 
OHIO ‘S. O. Ohio quotations for statewide de- 


livery and subject to exceptions for local price 
Gisturbances. ) 


73-75 oet. 10.5 10.5 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. 
Ethy! (1)10-13.5(1) (1)10-13.501) 
74-76 Oct. .(2)9-11.25(2) (2)9-11.25(2) 
San Fran. dist.: 
)-82 oct. 
Ethyl (1)13.5-13.75(1) (1)13.55-13.75(1) 
74-76 Oct. .(1)10-11.75(1) (1)10.55-11.75(01) 
Kerosine, Gas & Fuel Oils 
OKLAHOMA 
41-43 w.w 
kero. (1)6.875-7.12: 51) , (16.875 7.125(1) 
12-44 w.w (306. 875-1.2 5(2 3)6.8 8757: 25(1) 


Range oil - (1)6.5-6.75(4) (1)6.5-6.75(4) 


58 & above 


D.I. Diesel. (1)6.75—6.875(1) 6.875(1) 
No. 1 p.w (4)6.625--7(1) (4)6.625-7(1) 
No. 1 straw 6.625(1) 6.625(1) 
No. 2 straw. (2)6.125-6.5(1) (2)6.125-6.375(: 
No. 3 ; 6.125(1) 6.125(1) 
No. 6 (1)$1.64-2.50(1) (1)81.64—-2.15(1) 
14-16 grav. fuel $1.65(1) $1.65(1) 


MIDWESTERN (Group 3 basis) 
41-43 w.w. (1)6.75-7 -125(1) 
42-44 w.w. (3)6.875-7.25(1) 
Range Oil . (1)6.5-6.75(1) 


(1)6.75-7.125(1) 
(3)6.875-7. 
(1)6.5-6.75(1) 


No. 1 p.w.. .(1)6.375-6.625(2) (1)6.375-6.625(2) 
No. 2 Straw. (2)6.125-6.875(2) (2)6.125-6.375(2) 
No. 3 - (1)6-6.125(1) (1)6-6.125(1) 

No. 6 (1)$1.64-2.15(1) (1)81.64-2.15(1)* 
*This price correct for May 5, shown incorrectly 


in May 7 NPN 
CHICAGO—(FOB Chicago district refineries & 


p.l. terminals; all fuel oil prices in ent. per gal.) 
No. 1 fuel 7.875(1) 7.875(1) 
No. 2 fuel 7.541) 7.501) 
No. 3 fuel 7.5(1) 75 1) 
53-57 D.I 
Diesel 7.501 taste.) 
58 & above 
D.I. Diesel. 8.25(1) 8.25(1) 
No. 5 fuel ; 6.: 2(2) 6.2(2) 
No. 6 fuel 5.5(3) 
N. TEX, (For shipt. po Tex. & N. M. dest’ns) 
41-43 w.w. 6.7(1) 6.7(1) 
42-44 w.w....(1)6.75-7.125(1) (1)6.75-7.125(1) 
58 D.I 6.501) 6.501) 
No. 6 fuel (1)$1.64-1.65(1) (1)81.64—-1.65(1) 
A TEX. (For shpt. to Tex. & N.M. dest’ns) 
-44 w.w 8(1) 8(1) 
No 1 Straw 6.7511) 
No. 2 Straw 6.375(2) 6 375(2) 
No 3 6.2511) 6.2501) 
No. 6 fuel . (1)81.80-2.10(1) (1)81.66-1.8001 


E. TEX. (Truck trnspt.) 


41-43 w.w. (1)6.5-6.875(2) (1)6.5-6.875(2) 


12-44 w.w (2)6.5-761) (1)6.5-741) 
45 cetane 

diese! 
D8 & abv 

D.I Diesel. (1)6-6.25(1) (1)6—-6.2501) 
U.G.I. gas oil 5.75(1) 5.75(1) 
No. 2 fuel : 
No- 6 fuel (1)$1.65-2.00(1) (2)8$1.65-1.78(19 
CENT. W. TEX. 
41-43 w.w . (1) 7-7.2501) (1) 7-7.25(1) 
U G.I gas 5.5(1) 5.5(1) 
52 & bel >.1. 

237? 6(1) 611) 
58 & pel D.f. 

Diesel 6.7501) 6.7501) 
No. 2 fuel 6(1) 6(1) 
No. 6 fuel (1)$1.55-1.60(1) (1)$1.55-1.60(1) 
KANSAS (For Kansas destinations only) 
12-44 w.w (3)7.25-7.4(1) (4)7.25-7.4(1) 
D8 & abv 

D.I. Diesel 6.7501) 
No. 1 fuel. ..(3)6.75-6.9(1) (3)6.75-6.9(1) 
No. 2 fue! 6.5(2) (2)6.5-6.625(1) 
No. 6 fuel (1)$1.75-2.05(1) (2)$1.70-1.75(1) 
ARK, (For shipment to Ark. and La. ) 
42-44 w.w. 6.875(1) 6.875(1) 
Tractor fuel . 7.375(1) 7.375(1) 
Diesel fuel 52 

& below 6.375(1) 6.375(1) 


Diesel fuel 58 


& above 6.625(1) 6.625(1) 


No. 2 fuel 6.125(1) 6.125(1) 
No. 3 fuel... 6(1) 6(1) 
WESTERN PENNA, 
Bradford-Warren: 
45 w.w (1)7.75-7.95(1) (1)7.75-7.95(1) 
No. 1 fuel.. 7.75(1) 7.75(1) 
No fuel. ..(1)7.625-7.7(1) (1)7.625-7.7(1) 
No. 3 fuel... 7.701) 7.701) 
36-40 gravity. 7.501) 7.501) 
Other districts: 
1 owv.w (2)8-8.5(2) (2)8-8.5(2) 
17 W.w (1)8.25-8.5(1) (1)8.25-8.3(1) 
No. 1 fuel. ..(3)7.75-8(4) (1)7.625-8(4) 
Ni 2 fuel (2)7.5-8(1) (2)7.5-8(1) 
No. 3 tu | . (2)7.5-7.75(1) (2)7.5-7.75(1) 
36-40 gravity. (2)7.5-8(1) (2)7.5-8(1) 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich 
shpts. may originate at plants outside Central 
group. ) 
44-46 kero. 8.375(1) 8.375(1) 
46-49 w.w. 

kero (1)8.1-8.5(4) (1)8.1-8.5(4) 
P.W distillate(1)7.85 8.25(4) (1)7.85-8.25(4y 


| 
| 
| 
| 
| 
| 








CENTRAL MICHIGAN 
No. 2 light 

straw (1)7.6-8(2) (1)7.6—-8(2) 
No. 3 straw..(1)7.35-7.75(2) (1)7.35-7.75(2 
U.G.I. gas oi1(3)6.625-7(1) (3)6.625-7 (1 
300-500 vis. .(4)6.125-6.25(3) (4)6.125-6.25/ 
100-300 vis... (2)6.5-6.75(2) (2)6.5-6.75(2 


OHIO (Ss. O. 
delivery) 


Ohio quotations for statewi 


Kerosine 9.0 8.6 
May 12 May 5 

CALIFORNIA 
San Joaquin Valley: 
Heavy fuel 

(PS 400) $1.50(1) $1.50(1) 
Light fuel 

(PS 300) 1.70(1) 1.70(1) 
Diesel fuel 

(PS 200) 7.45(1) 7.45(1) 
Stove dist. 

(PS 100) 8.95(1) 8.95(1) 
Los Angeles: 
10-43 W.w. (1)7.5-10.05(3)  (197.5--10.05¢ 


Heavy fuel 
(PS 400) 
Light fuel 


50(5) (1)$1.45-1.5 


(1)$1.45-1 


(PS 300) $1.70(5) $1.70(5) 
Diesel Fuel oh he 
(PS 200) (2)6-7.45(2) (2)6-7.45(2 


Stove dist 
«(PS 100) 
San Francisco: 


(1)6.5-8.95(2) (1)6.3-—8.95¢. 


40-43 w.w 11.55(1) 11.55(1) 
Heavy fuel 

(PS 400) $1.55(1) $1.55(1) 
Light fuel 

(PS 300) $1.75(1) $1.75(1) 
Diesel fuel 

(PS 200) 7.95(1) 7.95(1) 
Stove dist 

(PS- 100) 9.45(1) 9.45(1) 
Lubricating Oils 
Prices in Effect May 12 May 5 


WESTERN PENNA. 


Prices are for sales made, or offers reliably re 


ported, to jobbers & compounders only. 


VISCOUS NEUTRALS—No. 3 oo. 


Vis. at 70°F 


200 Vis? (180 at 100°) 420-425 fl. 
O p.t. 42(1) 42(1) 
10 p.t. 41(1) 41(1) 
15 p.t ‘ 40(1) 40(1) 
25. p.t (1)38-41(1) (1)38-41(1) 
150 Vis. (143 at 100°) 400-500 fi. 
0 p.t. ; 40(1) 40(1) 
10 p.t 39(1) 39(1) 
15 p.t. 38(1) 38(T) 
25 p.t (1)37-39¢1) (1)37-39(1) 
CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 fi.. Ne 
2 col 
10 p.t 42(1) 42(1) 
15 p.t 41(1) 41(1) 
25 p.t (1)39-40(2) (1)39-40(2) 
600 S.R 

filter’ bl. (1)29-32(2) €1)29-32(2 
650 S.R (1)30—-33(2) (1)30—33(2) 
600 fi (1)31-34(3) (1)31-34(3) 
630 fi (1)35—36 (2) (1)35-36(2) 
MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 
Vis. Color : 
60-85—No. 2.(3)10.25-10.5(1) (3)10.25-10.5(1) 


86-110—No. 2(2)10.75—-11(1) (2)10.75-11(1) 











150—No. 3 (1)17-18(2) (2)17-1801 
180—No. 3 ..(1)18-19(1) (1)18-1911) 
200—No. 3 (1)18-20(1) (1)18-200 
250—No. 3 (1)19.5-20(3) (1)19.5-20' 
280—No. 3 (1)20.5-21(3) (1)20.5-21' 
300—No. 3 (1)21-22(2) (1)21-22(2 
Red Oils 
200—No. 5 (1)18-19(1) (1)18-19401 
300—No. 5 21.5(1) 21.541) 
Bright Stock—Vis. at 210° 
200 Vis. D 33(1) 
150-160 Vis. 

0 to 10 p.p. aoe 
10-25 p.p. 28.5(1) 
25-40 pp. "(1)28.5 5 32 1) 
150-160'Vis. E 28(1) 
120 Vis. D: 

0 to 10 p.p.. 28(4) 
600. S.R 

(Olive green) 19(2) 19(2 
SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F.) 
Vis. Color 
100 | 4114-2%. .(2)8.5-10 (2)8.5-10'2 
200 No. 2-3, .(2)11- (2)11-12.5¢ 
300 No. 2-3. (2)11.75 5(2) (2)11.75-13 2% 
500 No. 214-3% (1)12 (1)12.5-14.5 
750 No. 3-4. .(1)13- (1)13—15.25 
1200 No. 3-4(1)13.75- C018. 35.2 
2000 No. .4..(1)14.5-16.75(2) (1)14.5-16.7 
Red Oils 
100 No. 5-6. .(2)8.5-10(1) (2)8.5-10 
200 No. 5-6. . (2)11-12.5 5 (2) (2)11-12. 
300 No. 5-6. (2)11.75-13.2 5(2) (2)11.75-1 
500: No. 5-6, C138 145 2) +(1)12.5-14 
750 No.. 5-6. .(1)13—15.25(2) (1)13-15. “ 
1200 No. 5-6(1)13.75-15.75(2) (1)13.75-15.75 
2000 No. 5-6.(1)14.5-16.75(2) (1)14.5-16.75 


(Continued on next page) 
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Refinery Prices—Continued 


prices tn Effect May 12 May 5 

CHICAGO (Frem Mid-Continent p.l. crude) 

Neutral oils vis. at 100°F. 0 to 10 p.p. 

Pale Oils: 

Vis. Celer 

60-85—No. 2 11.75(1) 11.75(1) 

g6-100—-No. 2 12.25(1) 12.25(1) 

150—No. 3 19.5(1) 19.501) 

1g0—No. 3 20(1) 20(1) 

20—No. 3 20(1) 20(1) 

®%O0—No. 2 21(1) 21(1) 

Red Oils: 

180—No. 5 20(1) 20(1) 

20—No. 5 20(1) 20(1) 

5 No. 5 21(1) 21(1) 

980—No. 5 22(1) 22(1) 

200—No. 5 22.5(1) 22.5(1) 
Notes: Viscous oils, 15 to 30 p.p. are quoted 

0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 


oils, 15 to 30 p.p. 0.25¢ lower 

Unfiltered Steam Refined (Viscosity at 210°) 

1 18.5¢1) 8.501) 

19.5(1) 19.5(1) 

2 20.5(1) 20.501) 

Bright Stocks, 160 vis. at 210° No. 8 color 
t 10 pp s001) 3001) 

99.511 29.511) 

29(1) 29(1) 


25 p.p 

i » 40 Dp 
E liter ed Cyl 
wk 20.501 
Note: To obtain 
add 0.45c per gal. 


20.501) 
prices delivered in Chicago 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blenders 
on freight Basis shown below. Shipments may 
originate in any Mid-Continent manufacturing 
district.) 
FOB GROUP 3 
Grade 26-70 5.375 (Sales) 
FOB BRECKENRIDGE 
Grade 26-70 .4.875(Quote) 
CALIFORNIA (FOB plants tn 
basin) 
271-21.9 pound yapor pressure 

for blending.. 


LPG Prices 


5.375(Sales) 


4.875 (Quote) 


Ios Angeles 


(Of refiners, FOB refineries, in cents per gal., 
tank ears or transport trucks) 
Com- In- Com- Indus- 
merctal dustrial mereial trial 
a Propane Propane Butane Butane 
' Harbor 6.5(2) 6.50) 625(2) 6.2601) 
Pp idelphia 6.5(2) (1)6.23-8(1) .. 
Baltimore 6.5(1) ‘ 
Hastings, W.Va. 5.25(1) 4.5(1) 
New Orleans.3.5(1)a 
Houston (1)3-3.25(1) 3.75(1) 
Toledo 5.5(1) 5.25(1) ‘ . 
(a) Tank cars only; 4.5(1) for transport trucks 


Naphthas and Solvents 
FOB Group 3 


( I 
Stoddard 


solvent (1)8.125-8.625(4) ite 5-8.625(4) 
Cleanrs Npth(1)8.875-9.125(3) (1)8.875-9.125(3) 
V. M. & P 
= (1)8.875-9.125(5) (1)8.875-9.125(5) 
Mine 
spirits (1)7.875-8.125(5) (1)7.875-8.125(5) 


Rubber solv, (1)8.625-9.125(3) (1)8.625-9.125(3) 
Lacquer dil. (3)9.375-10.125(1) (3)9.375-10.125(1) 
Benzol dil. (1)9.875-10.625(1) (1)9.875-10.625(1) 
WESTERN PENNA. 
Bradford-Warren: 
Stoddard 

solvent 
Other Districts: 


Untreated Npth. 9(1) 9(1) 
Stoddard 

solvent (3)9-9.25(1) (3)9-9.25(1) 
OHIO (S. O. quotations for statewide delivery) ; 
V.M.&P. naphtha D.C. naphtha, Varnolene & 
Sohio solvent. 12.5 12.5 
Rubber solvent 12 12 


E. TEXAS (Truck Tnspt. 


Stoddard Solv. (1)8.75-9. 25(1) (1)8.75-9.25(1) 


Wax 
WESTERN PENNA. (Bbis. C.L.) 
White Crude Scale: 
122-124 A.m.p. (1)6.5-9(1) (1)6.5-9(1) 
124-126 A.m.p. (1)6.5-9(1) (1)6.5-9(1) 


MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined : 
122 134 AMP, 

bt 5(1) 9.5(1) 
onc AGO (FOB Ree district refinery of one 
refiner, in bags, carloads. Carloads, slabs loose, 
0.75¢ less. Melting points are EMP (ASTM) 
methods; add 3° to convert into AMP.) 
Fully refined: 


122-124 (bags eels 6.85 6.85 
125-127 7.15 7.15 
27-129 7.4 7.4 
130-132 7:7 T2 
132-134 . 7.9 
135-137 ; 8.6 8.6 
Petrolatums 
WESTERN PENNA. (Bbis., carloads; tank 
Cars, 0.5c per Ib. less.) 
Snow White. .(1)7.75-8.75(1) (1)7. 75-8.75(1) 
Lity White. ..(1)6.76-8(2) (1)6.75-8(2 
Cream White. (1)6.5-7.5(1) (1)6.5-7. Sat) 
igh Amber. (1)4.75-5.75(1) (1)4.75-5.75(1) 
er ...(1)4.5-5.50) (1)4.5-5.5(1) 
Red (1)4.5-5.375(1)  (2)4.6-3.375(1) 
M 14, 1947 











Commercial or consumer 
tank car, tank wagon, dealer, 
and service station prices for 
gasoline do not include taxes; 
they however, include in- 
spection fees as shown below. 
Gasoline taxes, shown in sepa- 
rate column, include 1.5¢ fed- 
eral, and state taxes; also city and county taxes 
as indicated in footnotes. Kerosine tank wagon 
prices also do not include taxes; kerosine_taxes 
where levied are indicated in footnotes. Dealer 
discounts are shown in footnotes. These prices 
in effect May 12, 1947, as posted by principal 
marketing companies at their headquarters of- 





fices, but subject to later correction. — 
Inspection fees per ygal., mcluded in both 
gasoline and kerosine Prices, unless otherwise 


specified, are as fo 
. 1/40¢ on gasoline: Ark. 1/20c; Fl. io 
Ill. 3/100c; Ind. 2/25c; Kans. 1/50c; La. 1/ 


1/4c; N. ; 
S. Da. 1/40c; Tenn. 2/5ce; 

Kerosine inspection fees only: Ala. 1/2c: Fla 
1/8c: Iowa 3/50c: Mich. 1/5c¢ per gal 


Atlantie White Flash 
(Regular Grade) 


Dy Commer- Gase- Kero- 
. haben eial Dealer line sine 
REFINING T.W. T.W. Taxes T.W. 
Philadelphia, Pa. 0.3 23.3 5.5 13.7 
Pi teburath eo: Soe ® 5.5 13.6 
Allentown . Se : % me = . 5.5 13.3 
Erie : ms Bos 5.5 13.6 
Scranton 822 2.2 5.5 13.6 
Altoona : 23.3 22.2 5.5 13.6 
Emporium - oe 12.2 5.5 13.6 
Indiana , mas 2.2 5.5 13.6 
Uniontown » Saew 12.2 5.5 13.6 
Harrisburg 11.9 11.9 5.5 13.3 
Williamsport . . I22 12.2 5.5 13.6 
Dover - 11.9 11.9 5.5 13.2 
Wilmington 11.3 11.3 5.5 12.6 
Boston iewn 11.4 4.5 ria’ 
Springfield kee 12.1 4.5 cs 
Worcester . 11.9 4.5 ba 
Fall River amie 11.4 4.5 rer 
Hartford i 12.1 4.5 ens 
New Haven 7s $2 xin 
Providence : : os ee 
Atlantic City 11.1 4.5 10.6 
Camden 11.1 4.5 10.6 
Trenton 11.1 4.5 10.6 
Baliimore 11.0 5.5 10.6 
Hagerstown 12.0 5.5 11.1 
Richmond 11.0 7.5 23.3 
Wilmington, N. C. Sacm Pe 11.7 
Brunswick, Ga. 12.4 7.5 11.6 
Jacksonville ; 11.9 8.5 11.2 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa. 12.5 14.0 
Lancaster, Pa. 13.5 15.0 
Pittsburgh, Pa. 14.0 15.0 
FUEL OILS—T.W. 
1 2 6 
Phila., Pa. o ea 9.2 6.85 6.14 
Allentown ; 11.3 9.8 eees 
Wilmington, Del. 10.6 9.3 
Springfield, Mass. 10.0 
Worcester ... 9.7 
Hartford, Conn. 9.6 
Taxes: 


Brunswick, Ga., kerosine price does not in- 
elude ic state tax. 


Discounts: 


Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 


Mineral Spirits prices also apply to Stoddard 
Solvent: V. M. & P. prices also apply to Light 
Cleaners Naphtha. 


CHEVBON 


(Regular) Av. Gaso- Kero- 





Re- 80 line sine 
T.T. tail T.T. Taxes T.T. 
San Fran., Cal.. 12.0 16.0 °15.5 4.5 14.55 
Los Angeles 11.5 15.5 °15.0 4.5 13.05 
Fresno . 13.0 17.0 °16.5 4.5 15.55 
Phoenix, Ariz.. 14.5 18.5 °18.0 6.5 16.05 
Reno, Nev. 14.0 18.0 °17.5 5.5 6.3 
Portland, Ore... 12.5 16.5 °16.0 6.5 16.55 
Seattle, Wash. 12.5 16.5 °16.0 6.5 16.55 
Spokane 15.0 19.0 °18.5 6.5 20.05 
Tacoma 12.5 16.5 °16.0 6.5 16.55 
Boise, Idaho 15.5 19 19.0 7.5 19.30 
Salt Lake, U. 15.0 18.5 5.5 °15.50 
Honolulu, T. H. 13.0 17.5 °16.5 5.5 15.55 
Taxes: 


Gasoline tax at Boise, Ida. applies to motor 


fuel only; avgas taxes are 1.5c federal, 2.5c 
state. 
Notes: 

Resale & Commercial Gasoline: T.C. prices 


for Chevron (regular) and Chevron Aviation 80 
are 0.25¢c per gal. below posted net tank truck 
prices; Pearl Oil (kerosine) T.C. prices, 3c per 
gal. below posted net tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 2c 
above Chevron (regular), except at Salt Lake 
& Boise where spread is 1.5e. Prices for 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; for Chevron Aviation 100, 5c above 
Chevron Aviation 80. 

Effective May 2 





Oil Price Section 








Dieses 

Crown Gaso- Kero- Fuel 

Net line sine Net 

Dealer Taxes T.W. T.W. 

Covington, _ ere: * oe te & 9.8 
Lexington ........ 18.0 635 2.2 i22.6 
Louisville costes ao a> ee 9.6 
Paducah we tes Cn 2a Seen 
oa. Miss. .... 12.0 7.5 11.2 10.6 
Vicksburg se. on 10.8 10.2 
Birmingham, Ala... 12.2 8.5 11.8 10.7 
Mobile ne 2. 8S os ae 
Montgomery tn ae wee 11.0 
Atlanta, Ga. . >. oe oe ae: | 
Augusta Bs ts RD Bes 
Macon Res te Bas Bee 
Savannah me TS Ros me 
Jacksonville, Fla... 12.0 8.5 11.2 10.6 
Miami 12.0 85 11.2 W.6 
Pensacola 11.8 9.5 10.9 10.3 
Tampa ia on ao ~ 11.2 10.6 

Taxes: 

Gasoline tax column includes these city & 


county taxes: Mobile, 2c city; Birmingham, 1c 


city; Montgomery, 1c city & le county; Pensa- 
cola, le city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Mentgomery, 


kerosine & diesel, 1c; Mississippi, kerosine & 


diesel, 0.5c; Birmingham, diesei, Ic. 
Notes: 

Consumer t.w. prices are same as net dealer 
prices. 


Blue Crown (3rd Grade) 








Red Crown (Reg. Grade) 
Red Red Btue 
Cr’n. Cr’n. Cr’n. Gaso- Kero- 
Cons. Dir. Dir. line 
T.W. T.W. T.W. Taxes T.W. 
Chicago, Il. 14.8 12.8 12.3 4.5 13.0 
Decatur . 14.5 13.0 123.5 4.5 13.7 
Joliet ids - 14.8 13.3 13.8 4.5 13.6 
Peoria BS 123.3 BS 48 TS 
Evansville, Ind. . 14.8 12.8 12.83 5.5 13.3 
Indianapolis 14.5 13.0 5.5 12.5 
South Bend - 14.9 13.4 12.9 §.5 33.9 
Detroit, Mich. - 14.0 13.5 4.5 12.6 
Grand Rapids - 14.0 13.5 4.5 12.0 
Saginaw 14.0 12.5 4.5 12.0 
Green Bay, Wisc. 15.1 13.6 13.1 5.5 18.3 
Milwaukee 15.0 13.5 13.0 §.5 13.2 
La Crosse 14.8 13.3 12.8 5.5 13.0 
Duluth, Minn. 15.1 13.6 5.5 13.3 
Mpls.-St. Paul 14.8 12.8 12.8 5.5 138.6 
Mankato -- 14.8 13.3 12.8 5.5 13.6 
Des Moines, Ia. 14.3 13.8 12.3 5.5 33.5 
Mason City 14.6 13.1 12.6 $.5 23.8 
St. Louis, Mo. 14.3 12.8 12.3 4.5 13.5 
Kansas City a.t dace 22.0 4.8 fae 
St. Joseph i3.7 i123.2 4.5 11.9 
Fargo, N. D 15.8 14.3 13.8 5.5 14.0 
Huron, S. D. 15.2 13.7 13.2 $.8 13.4 
Wichita, Kans. 12.2 12.6 11.1 8.5 10.8 
Omaha, Neb. . 14.3 12.8 12.3 6.5 13.5 
Stanavo Aviation Number 73 
Cons. T.W. Taxes 
Detroit, Mich 18.4 4.5 
Fargo, N. D. . 17.8 5.5 
Huron, S. D. ; ‘ fe 5.5 
Indianapolis, Ind, 16.9 5.5 
Kansas City, Mo. 15.7 4.5 
Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discounts) 
Chicago 15.9 16.2 15.2 4.5 
Detroit , 18.2 17.4 18.7 4.5 
K. C., Mo. 15.5 16.5 16.0 1.5 
St. Louis 16.1 3 15.6 1.5 
Milwaukee 16.8 17.8 17.3 5.5 
Minneap’|s 16.6 17.6 15.9 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace OU 
1-99 gals. 11.5 11.0 
100-149 gals. 10.5 10.0 
150 gals. & over 10.0 iv 
150-399 gals. 10.0 
400 gals. & over 9.5 
Stanolex st 4 
Fuel A Fuel © 
1-749 gals. . 8.0 7.25 
750 gals. & over : 7.25 6.5 
Stanolex Furnace Oi! 
100 gals. 
Other Products 1-99 gals. & over 
Indianapolis ......... 10.8 9.8 
Detroit hans 10.6 9.6 
Eee ee | 10.1 
Minneapolis 11.0 10.0 
St. Louis ; 10.5 9.5 
Kansas City 10.0 9.0 
Taxes: 


Gasoline tax column includes these city taxes: 
Kansas City, St. Joseph, & St. Lous, 
Naphtha tax column includes 1.5¢c federal ae 
state taxes. Iowa kerosine prices do not in- 
clude 4c state tax. State sales, occupation, 
consumer & use taxes te be added where ap- 
plicable. 
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Tank Wagon Prices—Continued 


SOCONY) 
VACUU 


Mobilgas (Regular Grade) 
Gaso- Mobilgas Aircraft Com. Undiy. Mobilfuel MOBILHEAT 
line Grade 80 Grade 91 Grade 100 Cons. Dmtr. Standard Kerosine Diesel (No. 2 Fuel) 
Taxes Cc T.W T.Cc. T.W 7.0. ZW, 2.6. Tm. Zeer TH. Yard T.W. T.C. T.W T.C. Yard T.\ 
New York City: 
Manh. 5.5 14.7 15.7 17.2 2a.2 BT 11.1 96 4 
Bronx 5.5 14.7 15.7 17.2 a.m 21.7 23% 9 6 4 
Kings 5.5 14.7 15 7 17.2 a Te ey 7.9 8.1 11.1 9 6 6.9 7.2 3 
Queens ; aoe 14.7 13.7 17.2 eRe & me 5 9 6 8 
Richmond 5.5 14.3 15.3 16.8 10.8 11.8 7.8 81 109 68 7.2 K} 
Albany, N 5.5 14.6 15 6 sok 62S Ti RS 8.1 83 10.6 7.4 9.7 7.2 7 5 
Binghamton a 11.6 12.8 12.8 98 10.0 12.7 2..7 9.0 9.2 111 
Buffalo 5.5 14.2 15.4 15.2 16.4 167 17.9 11.2 11.9 183.4 9.1 95 12.2 8.5 11.2 8 3 8.7 110 
Jamestown 5.5 15.6 11.6 12.1 13.6 9.0 9.2 11.9 11.3 8.6 8.9 109 
Mt. Vernon 5.5 ‘ 1.8 21.8 8.4 11.2 wo . 7.4 6 
Plattsburg Ovo 15.5 19.5 11.8 12 12.5 9.3 oo i218 8.1 8.1 10.92 
Rochester . 5.5 15.8 16 8 18.8 11.5 12.8 13.8 9.2 96 128 11.1 8.4 86 106 
Syracuse aia wid: 3.10 Oe 15.5 16.5 18 11.3 12 12.5 Pe 95 122 8.4 109 8 2 8.4 104 
Bridgeport, Conn. 4.5 14.8 18.8 11.8 11.8 7.8 8.0 9.9 6.9 7a 93 
Danbury sta <a 18.3 11.8 12.8 8.9 10 5 winx 8 9 
Hartford ....... 4.5 a5. 10.8 11.6 13.1 8.3 8 3 7.8 10.1 7.4 7.4 2 6 
New Haven . 4.5 14.8 18.8 10.7 118 11.8 7.8 7.8 7.4 9.7 69 6.9 9.) 
Bangor, Me. . oe 15.3 10.8 11.8 12.8 9.0 12.2 8.38 106 8.1 10 0 
Portland . &§.8 18.3 14.8 14.1 15.5 .1 fi 11.5 8.0 11.2 7.8 96 7.1 98 
Boston, Mass. .... . 45 18.4 14.4 144 154 159 169 104 109 11.4 7.9 11.8 7.2 95 7. 4 
Concord, N. H. . ee <cive 12.5 18 HZ 3) aa FF as 8.5 108 
Lancaster ....... . §.8 16.6 138.1 18.6 10.3 18.2 te 94 11.5 
Manchester Sansipasceuee 5.5 15.5 12 12.5 98 128 . 10 5 83 102 
Providence, R. I. . 4.5 14.4 15.4 108 109 11.4 7.9 8.5 11.1 7.2 95 70 7.4 98 
Burlington, Vt. .... « oe 15.4 11.8 11.9 12.4 8.9 7.2 85 108 8.3 85 104 
Rutland ere a. 8.6_ «. 9 6 : 11 0 87 107 
Tank Wagon Prices: means + N. Y. City Rochester Syracuse Boston Hartford Providence 
vn. a ; 12.5 15 16 13.5 15 14 
& P. Naphtha | is 5 13 5 16 20 14.5 16 15.5 


bt N.Y.C. prices do not include 2% city ‘sales tax applicable to price of 


gasoline (ex tax), 


Discounts: Diesel—on t.w. deliveries, 0.5c for at least 400 gals. 


Notes: Danbury Grade 80 price, Plattsburg, Bridgeport & New Haven Grade 91 prices & Syracuse V.M.&P. price are in steel barrels. 


are delivered prices; all other t.c. prices are FOB bulk terminals. 


Esso (Regular Grade) 





Consumer Gaso- Kero- 
Tank Dealer line sine 
Wagon T.W. Taxes T.W. 
Atlantic City, N. J. 11.1 11.6 4.5 10.6 
Newark . ore oS 11.6 4.5 10.6 
Baltimore, M4. ....;00 12:5 5.5 10.6 
Cumberland 4 . 223.5 13.0 5.5 12.1 
Washington, D. C. . 11.3. 11.8 4.5 2a 
Damvie, Va. ....... 2.6 3.1 7.3 33.7 
oy eee 2.06 6 6S 7.5 11.8 
Re ae aoe a0 
SS eee Ae Bh 7.8 11.3 
Roanoke .. » ao 13.0 7.5 11.9 
Charleston, Ww. “Va. . 12.2 ey 6.5 12.8 
fe sae 23.8 6.5 138.4 
Parkersburg ....... 12.1 12.6 6.5 13.5 
Wheeling , re: ee 6.5 13.1 
Charlotte, N. C ii. tO 24 7.5 22.2 
Hickory ... ee 12.7 7.5 12.6 
Mt. I osc sosutveeds 2.4 12.9 7.5 11.6 
DEED ccsincanessccteeem aed 7.5 11.8 
Salisbury .. ~~ the 122.3 7.5 13.8 
Charleston, S. © .. 8.8 21:8 7.5 
CURIE, 4 ixnccsess Bae. 22:9 7.5 ; 
Spartanburg ....... 5: I a i ae 
New Orleans, La. .. 10.4 10.9 8.5 9.6 
Baton Rouge ...... 10.3 10.8 8.5 10.1 
Alexandria ........ 10.8 11.3 8.5 10.1 
Lake Charles ...... 10.3 10.8 8.5 11.6 
Shreveport ..... a ee 10.8 8.5 9.2 
New Iberia ........ 11.1 11.6 8.5 9.6 
Knoxville, Tenn. .. 12.0 12.5 8.5 12.2 
ere 11.8 8.5 10.8 
Chattanooga .......11.9 12.4 8.5 11.3 
arr: ee 8.5 11.3 
Bristol vs Ree a0 8.5 12.3 
Little Rock, Ark. .. 11.9 12.4 8.0 10.3 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Newark, N. J. ..... 12.5 14.0 
Baltimore, Md. a 15.0 
Washington. D. C... 15.0 
Fuel Oils—T.W. No. 1 No, 2 
Atlantic City, N. J. 10.6 9.2 
Newark . eer 10.6 9.2 
Baltimore, wa... 10.6 9.7 
Washington, D. C. . a3..3 10.1 
Norfolk, V@. ...5.: 11.0 9.3 
ee pa. 9.5 
Richmond ‘ ecas 11.3 9.5 
Charlotte, N. C. .... 12.2 10.3 
TS IT 10.5 
Raleigh ... ee 1t.8 10.6 
Charleston, Sc .. . 9.5 
Columbia “he ny baa 10.5 
Spartanburg ....... 11.3 


Taxes: Louisiana kerosine prices do not include 
le state tax. 
Discounts: 


Esso gasoline—to undivided dealers, 
dealer t.w. 

Kerosine—In South Carolina lc per gal. 
posted t.w. price for 25 gals. or more. 


Naphtha—Newark t.w. prices are for deliver- 
ies of 200 gals. or more; less than 200 gals., 
0.5¢ over posted t.w. prices; steel barrel de- 
liveries, 2c over posted t.w. prices. Baltimore & 
Washington prices are for t.w. deliveries of 
25-99 gals., no discounts. 

Notes: 

Effective Mar. 21, minimum. retail resale 
price of 15.4c for Esso Gasoline posted through- 
out New Jersey. 
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0.5¢ off 


off 











Sohio X-70 Gasoline 
(Regular Grade) 


Con- Re- Gaso- Kero- 

sumer sell- line sine 

T.W. ers S.S. Taxes T.W. 

Ohio, Statewide 15.0 120 15.5 55 10.6 
Akron oooces OO 613.00 «626.5 CUS 10.6 
Canton 15.0 13.0 15.5 55 10.6 
Cincinnati 15.0 12.0 155 55 10.6 
Cleveland 15.0 12.0 155 55 10.6 
Columbus 15.0 12.0 15.5 5.5 10.6 
Dayton 15.0 123.0 15.5 55 10.6 
Lima 15.0 120 155 55 106 
Mansfield 15.0 12.0 15.5 5.5 10.6 
Marion 15.0 12.0 15.5 5.5 10.6 
Portsmouth 13.0 1.0 15.5 55 i106 
Toledo 15.0 12:0 15.5 55 10.6 
Youngstown 15.0 12.0 15.5 5.5 10.6 
Zanesville 15.0 12.0 15.5 5.5 10.6 


Aviation Gasoline—Statewide 
Consumer Gasoline 
T.W. Taxes 
Sohio Aviation Gasoline 


62 Octane (Clear) »- 16.5 5.5 
Esso (Clear) Avia. Grade 80 18.5 5.5 
Esso Aviation Grade 91/98 ... 19.5 5.5 
Esso Aviation Grade 100/130.. 22.5 5.5 

Naphtha—T.W. 

Statewide 
S.R. Solvent 16.5 
D.C. Naphtha ; 17.0 
V.M.&P. Naphtha 17.0 
Varnolene . 17.0 
Sohio Solvent 17.0 
Fuel Oils—T.W. No. 1 No. 2 No. 3 
Ohio, Statewide 10.4 10.4 9.6 


Discounts: 
Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 


Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 5000 
or more gals., 1.5c. Lucas County: Less than 
50 gals., tank wagon price, 50 to 249 gals., 
: 5c ; 250 to 499 gals., 1c; 500 gals. or over 

oC 
Notes: 

Renown (third-grade) gasoline prices are 


same as X-70 unless otherwise noted. S.S. 
prices are at company-operated stations. State- 
wide prices are subject to exceptions other than 
those shown. 


TEXAS Gasoline— Dealer T.W. Gaso- 
(ore) Fire-Chief Indian line 

= (Regular) (3rd Grade) Taxes 
Dallas, Tex. .... 10.5 9.5 5.5 
Ft. Worth « 20.5 9.5 5.5 
Wichita Falls ... 10.5 9.5 5.5 
Amarillo ..... 10.5 9.5 5.5 
Tyler er .» 10.9 9.5 5.5 
El Paso eins se 12.0 5.5 
San Angelo ..... 10.5 9.5 5.5 
Waco ee 9.5 5.5 
Austin Te . 20.5 9.5 §.5 
Houston . 10.5 9.5 5.5 
San Antonio 10.5 9.5 5.5 
Port Arthur 10.5 9.5 5.5 


Jamestown t.c. prices 


(N. B. Prices are Continental's 

CONT'L ‘‘normal’’ prices. Current selling 
OIL prices may be lower than ‘‘nor- 
mal’’ because of local compe- 


tition). 
Conoco Demand 


N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagon Taxes T.W 
Denver, Col. .... 12.6 11.6 7.5 12.8 
Grand June. . 14.5 13.5 7.5 14.0 
Pueblo soe Ree 12.3 7.5 12.5 
Casper, Wyo. - 13.5 12.5 5.5 13.5 
Cheyenne re 12.3 5.5 13.3 
Billings, Mont. 14.5 13.5 6.5 14.1 
Butte . 15.6 14.6 6.5 15.8 
Great Falls 14.5 13.5 6.5 15.8 
Helena . daa 14.2 6.5 15.8 
Salt Lake, U. ... 15.6 14.6 5.5 15.7 
Twin Falls, Ida. 17.8 16.8 7.5 17.9 
Albuquer., N.M.. 12.9 11.9 7 11.9 
Roswell ore 11.4 7 11.4 
Santa Fe » 28.2 pe 7.5 12.2 
Muskogee, Okla.. 11.5 10.5 rf 10.0 
Oklahoma City 11.5 10.5 7 10.0 
Tulsa re 10.5 7 10.0 
Taxes: 


Gasoline tax column includes these city taxes 
Albuquerque & Roswell, 0.5c; Santa Fe, 1c 


Notes: 
T.W. prices are to consumers & dealers 
Thriftane 
Humble (3rd Grade) 
(Regular) Gase 
a Tank Re- Tank Re- _iine 
Wagon tail Wagon tail Taxes 
Dallas, Tex. . _s 15.0 9.5 12.5 5. 
Ft. Worth .. 10.5 15.0 9.5 12.5 5.5 
Houston wee |} 5 15.0 9.5 12.5 5.5 
San Antonio, 10.5 15.0 9.5 12.5 5.5 
Kerosine 
Tank Wagon Retail 
Dallas, Tex. . ‘. 10.0 14.0 
Ft. Worth 10.0 14.9 
Houston 10.0 14.0 
San Antonio 10.0 14.0 
Notes: 
T.W. prices are to all classes of dealers & 


consumers. 


Esso Gasoline 


IMPERIAL (Regular Grade) 
OIL Kero 
Gasoline Gasoline sine 
7.3. Taxes T.W. 
Hamilton, Ont. e 2o.U 11.0 19.0 
Toronto 18.0 11.0 19.0 
Brandon, Man. 23.0 9.0 25.0 
Winnipeg 21.5 9.0 25.9 
Regina, Sask. 23.0 10.0 25.0 
Saskatoon 5.8 10.0 27.8 
Edmonton, Alta... 22.9 9.0 24.9 
Calgary : 20.0 9.0 22.0 
Vancouver, B. C... 15.0 10.0 24.0 
Montreal, Que.... 17.5 11.0 18.5 
St. Joann, NM. BB... 16.0 13.0 19.0 
Halifax, N. S..... 16.0 13.0 19 0 
Taxes: 
Gasoline taxes are provincial taxes. 
Notes: 


Prices are per Imperial gal. which is 1.2 t , 
gals. T.W. prices are to divided & undivid 
dealers. 
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(Prices are of refiners, FOB thear refineries and tanker terminals, and of tanker terminal 
operators FOB their terminals)—Prices in Effect May 12 


KEROSINE & FUEL OILS 


MOTOR GASOLINE 


78-78.5 Oct. 


Dis‘ rict 74-76 Oct. Ethyl (a) 
N.Y. Harb. ..(1)9.2-10.5(1) (1)10.2-12(1) 
N.Y. Harb., 

TT ee -«(1)9.1-10(1) (1)10.1-10.3(1) 
Albany 10.5(8) (1)11.5-12(3) 
Philadelphia . (1)9.05—10.3(3) (1)10.3-11.8(1) 
Phi barges.. (1)8.95-9.4(1) (1)10.2-10.4(1) 
Baltimore .. (1)8.75-10(4) (1)10.3-11.5(2) 
Balt., barges... (1)9.2-9.4(1) (1)10.2-10.4(1) 
Norfolk . + 00(3)8.9-9.2(2) (1)9.9-11.2(1) 
Wilm., N.C...(3)8.85-9.1(1) (3)9.85-10.95(2) 
Charleston - (2)8.8-9.2(1) (2)9.8-10.2(1) 
Savannah .... 9.4(8) 10.4(5) 
Jacksonville .. 9.4(9) 10.4(6) 
Miami 9.4(7) 10.4(5) 

mpa 9.4(8) 10.4(6) 
Pensacola : : 

Mobile (8.75 9(2) (1)9.75-10(2) 
New Orleans .(2)8.025-8.3(1) (2)8.9-9.3(1) 
Portland ..... 10.1(5) (1)11.35-11.6(2) 
(2)9.5-10.4(5) (2)10.5—11.9(2) 
Providence ... 10.3(6) — 55—-11.8(2) 
New Haven .. 10.7(3) 2(3) 


Kerosine 
&/or No. 5 fuel No. 5 fuel 
No. 1 fuei No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
7.8(17) 6.8(17) (9)2.57-2.67(2) $2.39(1) $2.22(10) 
7.715) 6.7(16) (9)2.57-2.67(3) 2.39(1) 
8.1(8) 7.2(7) 2.77(1) : 2.42(1) 
7.7414) 6.9(13) : 2.43(3) (9)2.22-2.27(1) 
7.6(5) 6 (5) 
(11) 7.2011) 2.39(3) 2.22(6) 
(1)7.875-7.9(1) (1)7 O75 7.101) ‘ i 
7.9(8) 7.2(8) 2.3501) 2.18(4) 
7.85(10) 7.2(10) Parag ‘ 
8(7) 7.2(7) 2.30(1) 2.13(3) 
8.1(9) 7.3(5) yen 2.13(2) 
8.1(10) 7.3(6) a 2.08(6) 
8.1(8) 7.3(4) Ron 
8.1(10) 7.3(7) oe a 2.03(5) 
(1)7.7-8(2) 7.1(2) ; bm 
7.7(3) (1)7-7.1(2) soil ad 
(1)6.8-6.825(4) 6.15(3) =r 1.9001) 1.73(6) 
8(8) 7.1(7) . 2.745(1) 2.265(3) 
7.9(9) 7(9) — 2.605(1) 2.265(5) 
7.919) 7(8) 2.575(2) 2.235(5) 
7.8(8) (5)6.9-7(1) eae 2.235(4) 


(a) Postings of one supplier aa. the lows at Philadelphia & Baltimore are for Min. 80 Oct. (A. s. T.M.) Ethyl. 


NM. Y. Harbor.... 


bany pe 

(ladelphia 
Baltimore 
Norfolk 
Charleston 
Savannah 
Jacksonville 
Tampa 


New Orleans ees 


Portland 
Boston 
Providence 
New Haven 


Bunker C Fuel Diesel Oil Gas House 

Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 

(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity 
$2.22(7) $2.98(8) (1)7.1-7.2(4) 7.1(2) 

° 2.42(1) 7.4(3) 7.4(1) 

» (6)2.22-2.27(1) (1)2.90-2.98(5) (5)6.9-7.1(1) 71) 
2.22(5) 3.08(2) 7.4(3) 7.2(1) 
2.18(3) 2.90(2) 7 2(4) 7.20) 
2.13(2) 2.90(2) 7.2(2) *- 
2.13(2) 3.06(1) 7.344) 

2.08(5) 3.06(2) 7.3(5) ; 
2.03(4) 3.06(2) 7.3(5) ons 
1.73(6) 2.33(2) 6.4(2) ive 
2.265(3) ae 7.301) 7.301) 
2.265(4) 3.02(1) 7.2(2) 7.21) 
2.235(4) 3.02(2) 7.2(2) 7.201) 
2.235(2) on (3)7.4-7.5(1) ; 








(Cargo prices 


export or ft 


agents, 


Mississippi to Baton Rouge 


Gulf Coast 


are FOB ship at Gulf, min. of 20,000 bbls., 


anker terminal operators.) 
New Orleans & Lower 


Prices 


Tank Cars Barges 

AVIATION GASOLINE 
Grade 100 

(Spec. An-F-48) 

Grade 91 

(Spec. An-F-48) 
MOTOR GASOLINE 
*78-78.5 Oct. Ethyl 8.9(2) 8.9(2) 
178-78.5 Oct. Ethyt 9.3(1) 9.3(1) 
tt78-78.5 Oct. Ethyl 
» . . Saeree 8 .025(2) 8.025(2) 
174-76 Oct. 8.3(1) 8.3(1) 
0-72 Oct. 


* 


t Research Oc 
TT Research (¢ 


ASTM & research Octane ratings are approximately ‘same. 


tane 
ictane 


rating is minimum of 5 poin 














.ow~y 
PE aa bibeoke (3)8-8.25(1) 
8 Oct. : 
SS evn bee oie (1)7.475-7 5(1) (1)7.475-7. 7754) . 7.7501) 
© Oct 
KEROSINE & L IGHT FUELS 
4-43 w.w. kero. 6.825(4) 6.825(3) (2)6.5-7.125(1) (1)6.5-7(2) (2)6.5-7(1) 
0-44 w.w. kero. 
No. 2 fuel oll 6.15(3) 6.15(2) (2)6.5-7(2) (1)5.5-6(1) (3)5.5-5.75(6) 
DIESEL & GAS OILS 
(in diesel index No.) 
43-47 i <swees ° 6 275(1) 5.875(1) (1)5.625-5.75(1) (1)5.625-5.75(3) 
48-52 di. - 6 275(1) (1)5.625-5.75(1) (1)5.625-—5.75(3) 
53-57 di. oo 6.275(1) 6(1) 6(1) (1)5.75-6(1) 
2 ‘on oo ; iiss 6.05(1) Zang (1)5 875-6(1) 
uel Oo ° 5 90(1)T $2 2.5 
t 15-60 p.t tt 0-10 p.t ” a 
HEAVY FUELS & 
BUNKER OIL Ship’s 
Heavy Diesels Bunkers 
(At all Gulf Ports) Cargoes (Ex. Lighterage) 
Below 28 API 
gra $2.25(2) (1)2.25-2.41(1) 
2B & bove . 
., at (1)2.33-2.58(7) NPN Gasoline Index 
lI C Oil. (3)$1.68-2.00(1) (9)1.73~-2.00(1) 
——— Dealer Tank 
=.We Car 
TANKER RATES Cents Per Gal. 
Approximate rates, c per bbl.; Gulf-N. 9 9 
Ailantic, not east of N.Y. Rates are for gl oo = 
vessels 14,000 DWT or over; for vessels Year ago 9.80 6.24 
9000/13,999 DWT, rates are 15% [| “~~ °S” -::: evs 
higher. Dealer index is an average of ‘‘undivided’’ 
Heavy crude & fuel, 10-19.9 grav. 43.8 dealer prices, ex-tax, in 50 cities. 
Li t crude, 30 grav. or lighter.. 39 Tank car index is weighted average of .——~< 
ze MN dé ven nacn se waneenmuene 32. ing wooweeele. markets for regul s: Ola. Mie- 
N SIME eee cece eee ce ce cenes 36 line, FOB refineries or serena: Kkla., “im 
2 fuel 38 Western, W. Penna., Calif., 
a adelphia, Jacksonville. Boston Fe - Gulf ‘oat. 
May |4, 1947 


South & West of New Orleans 
Tank Cars Bar 


in effect May 12. 
CARGOES 


ges 


12.5(1) (1)11.5-12.5(1) 
10.5(1) (1)10.5-11(1) 
(1)8.5-9.25(1) (1)8.5-9.25(1) 
(1)9.4-11(1) (2)9-9.5(1) 9.5(3) 
oo 9.5(3) 9 5(4) 


(1)8-8.125(1) 
(2)8.25-8.75(1) 


(2)8.4-9(2) (1) 8.25-9(2) 


ts above ASTM rating. 


rating is minimum of 10 points above ASTM rating. 





& are by refiners only to other refiners, 


Domestic & Export 
from all Gulf Ports 


(1)7.875-8.125(2) 





Pacific Coast 


Prices in Effect May 12 


(In Ships’ Bunkers, Diesel Fuel Bunker © Fuel 
or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, Calif. $2.60(4) $1 “we 
San Francisco eos 2.65(4) 1.50(4) 
Portland, Ore. ...... 2.85(4) 1.70(4) 
Seattle, Wash. 2.85(4) 1.70(4) 


Mid-Continent Lubes 


(At Gulf; in packages, FAS, New Orleans: in 
bulk, FOB terminals) 

Prices in Effect May 12 
Bright Stock Steel Drums Bulk 


D celor, Vis. at 210° 


150 vis. 0-10 pp. -47(1) 37(1) 
Wax 
(Melting points are AMP, 3° higher than 
EMP. Prices are FOB refinery: carloads; scale 
in bags or bbls.; fully refined slabs loose. 
Prices in Effect May 12 
New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
144-6 


Yellow - 
124-6 White.7.75(1) (1)6.25-9(1) (2)7.75-9(1) 
Fully Refined: 


123-5 (2)6.1-6.45(1) . 


125-7 7.8(1) (2)6.1-6.55(1) (1)7.8-7. :85(1) 
128-30.8.05(1) (2)6.4-6.75(1) (1)8.05-8.25(1) 
| re 8.301) 6.65(2) 8.3(1) 
133-5 . .8.55(1) ty 95-7.1(1) (1)8.56-8. out 
133-7 wevey 7.2(2) 9.05(1) 
Naphtha 
Prices in Effect May 12 
V.M.&P. Minera! 
Naphtha Spirits 
New York Harbor 12.5(4) 11.5(5) 
Philadelphia 12.5(4) 11.5(5) 
Baltimore ....... 11(4) 
Boston : 13(4) 12(4) 
Providence 13(2) 12(4) 


Export Prices 


Prices in Effect May 12 


jtextene Gulf Ports 
Dollars —- _ 


Pak d. Cc 
(Ships’ (Ships? 
Bunkers) Bunkers) 
Tampico $1.78 $2.33 
Veracruz ee 1.78 » 
Minatitlan ... ivi 1.78 2.33 
Pacific Coast 
es ke wabhisie whe 3.3 $3.95 
DEED ocwcccecces . 2.11 3.66 
CS 2.11 3.50 
Note: ae pubes sales subject to Mexican 
stamp 165% ad valorem. 
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REFINERY OPERATIONS 


Statistics 








(American Petroleum Institute figures om Gasoline 
thousands of barrels of 42 gallon each. Daily Production at ; Gas Oil & Residual 
Figures include reported totals plus es- Average Crude Refineries Inc. Kerosine Dist. Fuel Oil Fuel Oil 
timate of unreported amounts a are Runs to Stills Natural Blended roduction Production Pro“uction 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended Week Ended Weew Ended 
Districts May 3 Apr. 26 May 3 Apr. 26 May 3 Apr. 26 May 3 Apr. £6 May 3 Apr. 26 
East Coast 7&9 753 1,858 2,000 243 290 1,151 1,132 1,523 1,479 
App*lachian (Dist. 1) 94 100 280 305 47 42 82 96 77 85 
Appale “eo (Dist. 2) 67 69 236 215 20 15 37 70 123 107 
Ind., Ill., 807 772 2,596 2,500 376 331 $14 813 951 1,044 
Okla te Mo. 406 392 1,342 1,335 215 207 397 421 466 456 
Inland Texas 223 223 1,059 996 102 113 115 121 382 374 
Texas Gulf Coast 1,058 O84 3,069 2,873 481 629 1,344 1,272 1,310 1,457 
Louisiana Gulf Coast 375 375 1,031 1,040 325 354 397 450 442 438 
No. La. & Arkansas 52 64 147 177 42 51 44 64 75 97 
Rocky Mt. (Dist. 3) 12 11 39 37 4 4 bs] 9 20 20 
Rocky Mt. (Dist. 4) 118 123 371 379 16 24 144 138 208 234 
eer Se ee ee ere 812 $59 2,355 2,356 33 68 760 3849 2.259 2,395 
Total U. S.—B. of M. Basis 4,816 4,725 14,383 14,215 1,904 2,123 5,294 5,435 7.836 8,186 
U. S. B a M. Basis, May 4, 1946 4,66 13,788 1,917 5,346 8,861 
Stocks Per Cent 
Total Stocks Tota! Stocks Gas Total Stocks of Finished and Daily Refining 
Kerosine Oil and Distillates Residual Fuel Oil Unfinished Gasoline Capacity Repurted 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts May 3 April 26 May 3 April 26 May 3 April 26 May 3 April 26 May 3 April 26 
Ee ee ree ee ae 4,422 4,589 9,357 9,676 6,006 6,257 22,935 22,222 99.5 99.5 
Appalachian (Dist. 1) 179 169 391 365 246 243 2,593 2,650 76.3 76.3 
Appalachian (Dist. 2) ................ 39 40 75 82 89 101 1,138 1,130 84.7 84.7 
Ind., Ill., Ky ; 5 isa ght ey ae aria 1,306 1,214 2,660 2,557 1,921 1,876 21°333 21,865 87.4 87.4 
I ee ewww ae 375 317 1,104 1,113 934 902 10,199 10,319 78.3 78.3 
Inland Texas ; Sr trys Panis een 214 211 298 303 745 714 4,394 4,343 59.8 59.8 
OR err ee 1,255 1,305 5,199 5,134 5.138 4.981 14.013 14.121 89.2 89.2 
pommeame “Some Cleese ....... sn oceseee 721 613 1,862 1,627 989 1,025 5,530 5,677 97.4 97.4 
a Me MI 2 og ede pale elieterale 205 308 401 632 100 110 2.047 1.808 55.9 55.9 
re mee, See Gok ov awcuenccade 15 16 35 37 47 48 77 78 190 19 0 
pee Deke OE (IE 4) |... ccc cece. 64 57 482 484 678 659 2.957 2.996 70.9 70.9 
California SRR hpintn as Ce 765 885 10,035 10,285 26,051 25,752 16,289 16.651 85.5 85.5 
ie a Total U. S—B. of M. Basis ........:.%. 9,560 9,724 31,899 32,286 42,944 12.668 °103,505 — 103,860 85.8 85.8 
wWrudce U. S.—B. of M. Basis May 4, 1946 11,042 32,485 40,039 198,196 
Unfinished gasoline stocks included are: °9,005,000 bbls., 78,131,000 bbls 


naylo GAS OjL AND DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 








‘ek Ended 
y 4. 194 U.S. Crude Oil Production aed | eens 
(American Petroleum Institute figures) BRRRE:  oeae cas rie 
WEFK FNDED Beeee? gee be eel | ded pee 
May 3 April 26 
Barrels Barrels 
(Daily Average) 
; of bbls *New York-Penna $8,850 48,650 
Florida 550 550 
Change *West Virginia 7,600 7.450 
from *Ohio—Southeast 6,850 6,300 
. Apr, 25 Ohio—Other 2,450 2,350 
Indiana 18,200 18.050 
E Illinois 186,700 186,200 
} ] Kentucky 24.950 25.450 
} Mic higan 39,700 40,250 
. Nebraska 600 600 mer 
7 Kansas 279.750 281,200 
} bt Oklahoma oe 385.800 386.450 
74 \ 
988 Te xas ep Tyee | | | L bh Leh eed gS 
s District 1 20,850° 20.750 —~ 
4( District 2 158,350 158,000 
) 78 District 3 481,900 {80.600 1041 
District 4 242,350 241,950 
38 District 5 38,150 38.050 7 2.10 20 ee MAY 7 JUNE Be 
: 270 East Texas 335,850 335,000 
3 Other District 6 111,750 o 500 
i . District 7-B 37,350 7.000 
+104 District 8 SS Se ee Sree 
} 38] District 9 136.650 136,200 (MILLIONS OF oom) 
) PY District 10 85,250 84.850 
3 gr Total Texas 2,183,500 2,166,150 
- 84 North Louisiana 97,500 96,850 
‘ 9" South Louisiana 314,200 313,450 
“ 13 Total Louisiana 411,700 410,300 
- (4 Arkansas 74,400 73,500 
9 3] Mississippi 87,000 86,900 
Alabama 650 350 
8 Pa New Mexico—Southeast 103,400 102,600 
; oad New Mexico—Other 450 450 
3 39 Wvoming 113,300 116,500 
9 {87 M tana 22,250 23,150 
Colorado 37,650 38,200 
California 913,400 908,300 
10 757 zs 
1 50 ‘ mo. s 4,950,700 4,929,900 
Penna Grade crude in- 
cluded 64,300 62,400 
0 305 ae ts 2) lee Reha Sieh AES ak alee Bie 
°’Okla., Kansas, Neb. figures are for week 5 i2 9 26 3 1 172431 7 1421 28 
ae Nel nded 7 a.m. May 1, 1947. APRIL MAY JUNE 
Ma. 14, 1947 
















































































Four Independent jobbers attending OPMA’s silver anniversary convention pose 


for NPN’s camera. 


Left to right they are: 


C, K. Campbell, Campbell Oil Co., 


Massillon; John W. Lloyd, Lima Hi-Speed Co., Lima; E.L. McCrate, E. L. McCrate 
Oil Co., Columbus Grove. and E. G. Vorwerk, Home Oil Co., Napoleon 


Launius Brothers, Monroe, Ga., owned 
by H. B. Launius, is switching from 550 
to 4000-gal. tanks at service stations. The 
company in the past year has remodeled 
two service stations, rebuilt one bulk 
plant, installed electric pumps at all lo 
cations and added a new line of tires 
and hatteries. 


oO ° ° 


A. P. Endres has been appointed assist- 
ant to public relations director W. B. Cur- 
tis of General Petroleum Corp., Los An 


geles. 
° ° ° 


As of May 1, Quist & Sons, Yakima 
Wash., started doing business under the 
name of Allied Oil Co., Inc. The com- 
pany, organized in 1928, is now market- 
ing Olymphic Refining Co. (Los Angeles) 
products. 


° ° ° 


Frank Morgan, vice president of Rich 
field Oil Corp., Los Angeles, is in Syd- 
ney, Australia, where he is making geo- 
logical surveys of Australia and Papua. 
The company plans an intense exploration 
campaign in both areas. 


° oO ° 


The Petroleum Club of the Cleveland 
Chamber of Commerce continues to ex- 
pand under the capable leadership of 
President Rex Blazer, vice president, Al 
lied Co. Latest additions to the member- 
ship include; C. C. Dodge, assistant stat 
manager, northern Ohio, The Texas Co.; 
H. L. Lowry, manufacturer's agent, Cleve 
land; Sydney Swensrud, executive vice 
president, Standard Oil Co. (Ohio); 
James W. Kasmark, factory representa- 
tive, Lincoln Lubricating Systems of St. 
Louis; Donald L. Bunting, merchandis- 
ing manager, Sears Roebuck Co.; John M. 
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McGinnis, acting operations manager, 
Shell Oil Co.; F. X. Papenbrock, motor 
products manager, Sun Oil Co., and W. 
4. Bourne, assistant division manager, 
Gulf Refining Co., Toledo. All except Mr 
Bourne live in Cleveland. 


O° oO oO 


Two persennel changes have been 
made by Anderson-Prichard Oil Corp., 
Oklahoma City. J. R. Lewallen, traffic 
manager, has been elected vice president 
in charge of purchasing and traffic to fill 
the vacancy created by the resignation 
of C, A. Prichard. New purchasing agent 
for the company is R. C. Armold, who 
formerly was assistant purchasing agent. 


° o ° 


Lawson Oil Co., Roanoke, Va., has 
added one new service station to its 
operations and plans adding a_ two-bay 
lubritorium to it when present restric- 
tions are removed. The company also 
acquired a new bulk plant and ware- 
house in Salem. George B. Lawson, Jr., 
is president of the company. 


° ° ° 


Roy Z. Johnson, legal department, 
Cities Service Oil Co., has been elected 
chairman of the Minerals Section, Okla- 
homa State Bar Assn. 


2 ° Q 


The Friendly Oil Co., Havre de Grace, 
Md., distributor of gasoline, kerosine and 
fuel oil, is not quite a year old but is 
making real progress. The first account 
was opened July 4, 1946. Up to May 5, 
1947, the company had opened a total 
of 17 retail outlets. The company also 
has agency for oil heat equipment, and 
maintains a burner service department. . . 
The company uses ‘a tractor trailer unit 








of 3070-gal. capacity, equipped x it! 
gravity flow meter, five compartme ts 
It is used for both transport and stat 
to-station delivery. George C. Pensel! 
owner or the company. 


° ° 


Robinson Oil Co., Brookhaven, \. \ 
has added a new line cf TBA item, ¢ 
its merchandising operations. The con 
pany is also changing the size of tanks 
at service stations from 1000 ga 
2000 to 5000-gal. size. D. Weseh« 
manager cf the company. He is als 
administrator of the estate of Howard 
F. Robinson, who founded the company 
in 1925. 





S 






Georgia Carolina Oil Co., Macon, G: 
has added a new line of insecticides t 
be marketed through wholesalers. The 
company is now running a special ad 
vertising campaign in 10 newspapers. T} 
company has installed autcmatic can fi 
ling machinery and other labor saving 
devices. R. W. Jones is president of th 
company, which also owns Power Oj 
Co., Macon and Atlanta. 


1 
] 
! 


To tuke care of the 5, 10 and 15-gal 
gasoline demands of small private plane 
owners, General Petroleum Corp. has put 
“Jumbo” units into service. The unit, 
resembling a small tank truck, has a ca 
pacity of 200 gals. and is operated by a 
small air-cooled gasoline motor which 
pumps the gasoline at the rate of 15 gals 
. Truck has new brake fea- 
ture. When the driver sits down in the 
driver’s compartment the brakes are au- 
tomatically released and when he gets 
up they instantly lock. The truck is 
equipped with a safety nozzle with an au- 
tomatic cut-off to prevent gasoline over 
flow and has decontaminating equipment 
which assures delivery of clean, dry g:s 
Truck is equipped with a recording meter 
and an auxiliary hand pump. A batter 
operates lights for use at night. In addi- 
tion to fuel, the “Jumbo” carries cans of 
cil and a supply of servicing tools 
The first unit was turned over to W. P. 
Fulkerson, manager of the Phoenix Sky 
Harbor by Paul Nilsson, General Petro 
leum district manager for central Arizona 


per minute, . 








These columns belong to NPN 
readers. If you have expanded 
your business, changed jobs, added 
or changed personnel to your com 
pany, been elected or appointed t: 
some civic activity, married, had 
an increase in the family, etc 
send this information to Herbert 
Taylor, About Oil People Editor 
1213 W. Third St., Cleveland 13 
O. 
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EDWARD S. BLISS, V-P AND GENERAL 
MANAGER OF WILLIAM C. ATWATER & CO. 
((NCORPORATED) RICHFIELD DISTRIBUTORS IN 
FALL RIVER, MASS., SAYS, “WE LIKE TO DO 
BUSINESS WITH RICHFIELD BECAUSE WE MAIN- 
TAIN OUR INDEPENDENCE. INSTEAD OF COM- 
PETITION FROM THEM WE RECEIVE HELP 
AND COOPERATION.” 
* 


ATWATER OPERATION INCLUDES BARGE TER- 
MINAL, 2,100,000- GALLON BULK PLANT 
SERVING 16 RETAIL OUTLETS AND 25 COM- 

MERCIAL CUSTOMERS WITH HIGH QUALITY 
RICHFIELD PETROLEUM PRODUCTS. 














| IN 12 YEARS AS RICHFIELD DISTRIBUTOR, ATWATER HAS 





BUILT GALLONAGE FRGM SCRATCH TO 5,000,000 GALLONS 
A YEAR... PROOF OF HOW SMART, INDEPENDENT LOCAL 
MERCHANTS CAN GROW WITH RICHFIELD. 





RICHFIELD 


COIL CORPORATION OF NEW YORK 
19 WEST SOTH STREET, NEW YORK 20, N. Y. 











SERVING THE EASTERN SEABOARD FROM MAINE THROUGH THE CAROLINAS 


PHONE CALL TO RICHFIELD HEADQUARTERS IN NEW 
YORK BRINGS PROMPT COOPERATION TO ATWATER 
OR ANY OTHER RICHFIELD DISTRIBUTOR. RICHFIELD 
CUTS RED TAPE. 



































If you’re an Independent Distributor 
in an Eastern State, write for full de- 
tails about the value of a Richfield 
Franchise covering a complete line of 
gasolines, motor lubricants and heat- 
ing oils, plus a protected territory. 


| 
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For Quicker Results 
On Your “Spring Clean-Up” Program... 


Roy | 
who dit 
Maritim 
ill of 
\pril 1 


USE THE NPN HOUSEKEEPING INSPECTION FORM 


OU’RE holding meetings, showing films, writing letters, and ‘‘talking up”? your 
spring clean-up program . . . convincing service station operators that clean 
stations mean more business . . . more profit. 





To get quicker results, why not give every operator the ‘‘tools’’——as well as the 
ideas —to carry out the program? The NPN Housekeeping Inspection Form will 




































































° . Mr. 
lead them step-by-step right through a complete clean-up job. 
a hl T ~ . . . * es tf Ma 
lhe NPN Form was prepared by men experienced in station supervision and ineath 
thoroughly checked with successful station operators ... It shows what needs to April, 
be done and how to get it done—systematically. Nd 
. Anders 
Consisting entirely of common-sense, yes-or-no questions, the Form is logically York ¢ 
arranged to save time, avoid backtracking, and provide a thorough inspection Pak 
quickly. Every part of a service station is covered; Signs and Lighting . . . Drive- VY. 
ways and Lawns .. . Building Exterior ... Pump Island . . . Sales Room . . . Rest- ently 
rooms ... Lubritorium . . . Personnel. pe io 
tauls al 
In handy pocket size, bound in stiff covers for easy check mark entries, the 
1 . ‘ ; ° ° hs . V. E 
new Form provides space for two inspections, side by side—a first check to see what p ‘ 
° -. ville, 
needs to be done . . . and, at a later date, a second check, to see that everything Ohio, : 
has been done. the co 
; : to inqu 
Users report that they have carried out especially effective clean-up campaigns ville is 
by providing copies of the Form for station supervisors as well as operators ... A 
simple scoring system in the back of the booklet can be used to promote exciting Fa 
and interesting competition among operators in any area: it also gives a basis of a i 
comparison among stations in all parts of a territory —or nationally. men t 
. s burgh. 
For better results—quicker—-from your clean-up campaign, send for a supply 
of the NPN Inspection Booklets today. C. 
abora 
sociate 
can 
scout 
ject Vv 
bines. 
NATIONAL PETROLEUM NEWS 
; 1213 W. 3rd St., Cleveland 13, Ohio Roc 
Single coples |. $0.25 each bl 
25 copies 5.50 Please send ‘ NPN Inspection Booklets to the address below etor 
ie , station 
20 copies 10.00 Check for $ enclosed. Bill me later more 
100 copies 18.00 len 
200 copies $2.00 NAME ew | 
500) copies ee 70.00 
1000 copies. . 130.00 COMPANY Wal 
Prices for larger quantities on request. Ga 
ue q t mm req ADDRESS = 
(Ohto purchasers, add 3% sales tar ii 
CTT ZONE STATE een 
100( 
FREK-A supplement, containing suggestions to salesmen for using the NPN Inspection Form with dealers, will be supplied free ruck 
for each salesman... When ordering the Inspection Forms, just let us know how many salesmen will be using them. R 
Wat 
National Petroleum News—One of Platt’s Petroleum Publications stall 
NATIONAL PETROLEUM NEWS e PETROLEUM PROCESSING e OILGRAM NEWS e OILGRAM PRICES e OIL PRICE HANDBOOK clud: 
May 
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Roy E. Anderson, Washington, D. C., 
vho directed tanker operations for U. S. 
Maritime Commissidri during practically 
ill of critical postwar period until last 
ipril 1, has become a partner in the 
Tankers Co., New 
z prem York City ship- 
, = brokers. Mr. Ander- 
- he son also has_ been 
F # appointed a vice 
president of the 
Tankers Co., Inc., an 
affiliated organiza- 
tion which operates 
tankships under gen- 
eral agency arrange- 
ments with federal 
government. Mr. 
Anderson, who was 
commended for his 
services by members 
f Maritime Commission prior to his 
leparture, entered government service in 
\pril, 1942, on a leave of absence from 
Socony-Vacuum Oil Co. He and Mrs. 
Anderson plan soon to move to New 
York City 






Mr. Anderson 


co © ° 


Fink’s Super Service Station, Geneva, 
\. Y., owned by Herbert R. Fink, re- 
ently purchased two tank trucks and 
ne stake body truck. The company re- 
tails and distributes Richfield products. 

o Cc Cc 

V. E. Sauer, credit manager for Zanes- 
ille, O., sales division of Standard of 
Ohio, says strangers approach members of 
the company team in the bowling alley 
) inquire about heating with oil. Zanes- 
ille is in a coal mining district. 

° o Cc 

H. L. Luse, Quaker State Oil Refining 
Corp., Oil City, had some help from his 
on in welcoming oil company credit 
nen to their recent convention in Pitts- 
urgh. 

oO °o ° 

C. F. Becker, supervisor automotive 
iboratory, Avon refinery, Tide Water As- 
ciated Oil, recently addressed the Amer- 
an Legion and its sponsored Boy 
Scout troop in Martinez, Calif. His sub- 
ect was “Jet Propulsion and Gas Tur- 
bines.”” 

° ° ° 

Rock Oil Corp., of which E. E. Ham- 
bleton is treasurer, has acquired two new 
tations and expects to add at least two 
. New lines of merchan- 
lise added includes “valve-ease” and two 


more this year. . 


ew brands of motor oil. 

oO 5° ° 
Walter F. Homeyer Agency, Gainesville, 
a. Amoco distributors, is adding a 
emi-trailer (3000 gals.) with meter for 
ervice station delivery. On account of 
Wuntains, the company has been using 
000 to 1800-gal. conventional tank 


o Co ° 


R. A. Thurber, Fleet-Wing distributor, 
Waterloo, N. Y., has completed a three- 
stall garage. New equipment added in- 
cludes a two-post lift and new lubricat- 








May 14, 1947 





ing equipment. On order is a new 20,000- 
gal. fuel tank and six new pumps. .. New 
lines of merchandise added for sale in- 
clude mens’ work clothing, cleaning tis- 
sues and dispensers. 

oO c cor 

Paul L. Guarin succeeds Lawrence 

O'Donnell as chief mechanical engineer 
on Shell Oil Co.’s regional staff with 
headquarters in Houston. Mr. O’Donnell 
resigned to devote full time to private 
interests. Mr. Guwarin has been with 
Shell 21 years. Until his recent appoint- 
ment he was special assistant to the vice 
president. 

° ° ° 

H. C. Vanderpool, geologist for Sea- 

board Oil Co., Dallas, is now chief geolo- 
gist for The Texas Pacific Coal & Oil 
Co., Fort Worth. He was formerly geolo- 
gist for Seaboard Oil Co., Dallas. 

2° ° 3° 


Election of W. W. Keeler to vice presi- 
dent in charge of refining of Phillips Pe- 
troleum Co. is the culmination of a 16- 
vear career in Phillips refining depart- 
ment. .. Mr. Keeler has been with Phil- 
lips since 1924. His 
first position was in 
the engineering de- 
partment while a 
student of the Uni- 
Kansas. 
He worked at vari- 
ous times at both 
Kansas City and Bor- 
ger refineries as 
chemist, control 


versity of 


chemist, process en- 
gineer, chief chem- 


ist, night  superin- 


Mr Keeler 


tendent, assistant 
manufacturing su- 
perintendent and chief process engineer. 
Iie was made technical assistant to the 
vice president in 1943, and has been 
manager of the refining department since 
1945. 
° °o © 

Ward Kemper has returned to Vene- 
zuela after q two-month visit in the 
United States. He is assistant chief ac- 
countant of Mene Grande Oil Co., San 
Tome, Venezuela. 


oO O° ° 


A reduction in insurance from $35.40 
per thousand to $10 per .thousand has 
been made by Joyner Oil Co., Rocky 
Mount, N. C., following installation of 
a sprinkler system in the company’s 
warehouse. The warehouse has been 
doubled in size. D. Worth Joyner is 
owner of the company 

o ° ° 


Continetal Oil Co. has made three 
changes in its marketing staff. 

J. W. Liddell, northern sales manager 
in Chicago, has been transferred to Fort 
Worth as southern sales manager suc- 
ceeding T. H. Lawson, a member of the 
Continental organization for 27 years who 
has retired under the company’s retire- 
ment annuity plan due to ill health. 


ABOUT OIL PEOPLE 


Continental’s northern sales manager 
at Chicago since 1945, Mr. Liddell re- 
turns to his home state to become south- 
erm sales manager, supervising marketing 
activities in Texas, Oklahoma, Louisiana, 
Arkansas and New Mexico . . . Mr. Lid- 
dell joined Continental in 1925 and the 
following year was made district traffic 
manager at Wichita Falls. In 1928 he 
was made assistant general traffic man- 
ager at Denver, and became manager, 
railway sales and traffic, Chicago, in 1936. 
During the war he served with PAW in 
Washington in the allocation of fuel oi! 
and tank cars. 

Mr. Lawson joined Continental in 1920 
as superintendent of service stations. He 
was made marketing division manager at 
Fort Worth in 1931, and southern sales 
manager in 1935. 

J. L. Wait, marketing division man 
ager, Chicago, has been made northern 
sales manager to succeed Mr. Liddell 
Mr. Wait started his career with Conti- 
nental as a mail clerk in Albuquerque, 
N. M., in 1917. He was named assistant 
marketing division manager there in 
1924, and was appointed assistant divi 
sion manager at Chicago in 1934 
Succeeding Mr. Wait as division manager 
is E. C. Walter, who formerly was assis- 
tant division manager. Starting as a job- 
ber salesman in Michigan in 1933, Mr 
Walter was made Continental city man- 
ager in Chicago in 1936 and became 
assistant division manager there in 194] 

° oO oO 








May Ist rounded out 50 years of serv- 
ice for Francis Dickinson, a pumper at 
Standard of Indiana’s Whiting refinery 
Presentation of a watch by the company 
in honor of the golden anniversary pre- 
ceeds his 65th birthday, May 20, when 
he goes on company annuity 

oO ° oO 


State Line Service, Unionville, N. Y., 
has a program of training its personnel 
in oil heating and allied plumbing and 
electrical installation and maintenance 
The company recently added two new 
trucks to its operations. Robert B. Lewis 
is president of the company 

Qo oe a 

John R. Woodward, division manager 
for Erie Meter Systems, has succeeded 
J. H. Donley as first vice president of the 
Petroleum Club of the Cleveland Cham 
ber of Commerce. . . L. E. Merydith, as- 
sistant division manager, Standard Oil Co 
(Ohio) has been appointed a director of 
the club. . . Mr. Woodward succeeds Mr 
Donley, who is now with Aetna Oil Co 
in Louisville as vice president. Mr. Mery- 
dith fills the directorate post vacated by 
Mr. Donley. 

° ° ° 

Moffat Distributing Co., Snoqualmie, 
Wash., owned by James Moffat, has a 
service station nearing completion and 
has added oil burners to its merchandise 
line. The company has also added a 
1000-gal. tank truck to its fleet. The 
outfit is equipped with pump and meter 
and 1% inch hoses. 
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CLASSIFIED 





For Sale 


FOR SALE: Wholesale Oil Jobbing business in 


Iowa, gallonage average 
transports, major products. 
Petroleum News. 


FOR SALE: 1940 Diamond T Tank Truck, 620 
gallon, 3 comp., 2 speed axle, motor overhauled 
recently. W. D. Runkle, 412 Charles St., But- 
ler, Pa. Phone 20-200. 


FOR SALE: Four 4000 gallon, 2 compartments, 
army surplus tanks, tandem rear wheels, 2 pumps, 
2 meters driven by Wisconsin air-cooled engine. 
Four new truck tractors cab over engines avail- 
able for these tanks. Write Penn Products Co., 
94 Vernon St., Somerville, Mass. 


FOR SALE: One 1942 K-7 International Tractor, 
and 3,275 Gallon Black Diamond Trailer, with 
two equal compartments, unit in good condi- 
tion, and good tires. Surplus equipment. Price 
$2,750.00. Tank Car Oil Corp., 1015 Bankhead 
Avenue, N. W., Atlanta, Georgia. 


DISMANTLING — COMPLETE REFINERY 
(1000 barrels daily capacity) at Oil City, Pa., 
Route 8, Rouseville Road, between Oil City and 
Rouseville. Everything for sale on the premises. 
Wax Plant and Refrigeration Equipment—Steel 
Buildings—150 tanks,—pipe—pumps—valves— 
fittings—electric motors, etc. Weinstein Co., 
P.O. Box 172. Oil City, Pa. Phone No. Oil City 
52-981 


three million, four 
Box 217, National 





FOR SALE 
Late Model, Tokheim, Wayne, Bennett, 
Erie, American, used Computing Pumps 
in good condition. $145.00 each. 
All sizes of Westinghouse Compressors 
Drive on and Free Wheel Curtis Lifts 
W. C. MOORE 


Socony-Vacuum Building Chicago 5, Hl. 


For Sale 





ALL-BRONZE FOOT VALVES 
Immediate delivery on 1’’ single-poppet. 
1%” single-poppet and 1%’’ double- 
poppet foot valves and 1%%’’ single- 
poppet angle check valves. Write for 
prices. 

INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich. 








FOR SALE 














CAB-OVER-ENGIWE TANK TRUCKS 


1500 Gallon Capacity; 1940 Autocar, 
Model URB, 3 compartments complete 
with meter, pump, power take off; 
$3500.00 1935 Autocar, 6 compart- 
ments, complete with meter pump, power 
take off, also equipped to bucket off; 
$2500.00. 


ARLINGTON ICE & FUEL COMPANY 


5140 Reisterstown Road 
Baltimore 15, Maryland 


Telephone: Liberty 1400 








FOR IMMEDIATE DELIVERY 


Propane TANKS Butane 


110 gallon te 1650 gallon complete witb 
fittings. 


We design and erect L. P. Gas Bottliny 
Plants. 


KENNEY TANK INSTALLATION Co. 
2132 N. Halsted St., Chicago 14, II! 








2—2” Viking Twin Bulk Plant Pumps 
1-2” Pittsburgh Equitable Meter 

2” Gate Valves and other Bulk Plant 
Fittings. Good condition. 

WILLARD OIL COMPANY, INC. 
P. O. Box 745, Spartanburg, S. C. 
STORAGE TANKS 
TANK CAR TANKS 
$0—10000-Gallon, Located in Oklaho- 

nia 
149-——-10000-Gallon, Located in Pennsyi- 
vania 


23 S000 and 
in Illinois 


12000-Gallon, Located 


IRON & STEEL PRODUCTS, INC. 
42 years’ experience 


13428 S. Brainard Ave., Chicago 33. 
Illinois. Phone BAYport 3456 


“ANYTHING containing IRON or 
STEEL” 








SLIP-RING MOTORS 
For Sale 


$, 35/15 HP, 1150/550 RPM, 440 Voit, 


3 Phase, 60 Cycle, Two Speed, Type 
OMT-336, 40° C. 


Ring Motors; serial numbers over 4 mil- 


General Electric Slip- 
lion 
STOCK SHIPMENT 


Special “lot” price to dealers 


RK. H. BENNEY EQUIPMENT CO. 


5024 Montgomery Rd., Norwood 12, Ohio 














STORAGE TANKS 


5. -74,000 Barrel, All Steel 
In Good Condition 
114’7” in diameter, by 40'°4” high 
Last Contained Alcohol 
Located in Morgantown, West Virginia 


We have small storage tanks too! 


IRON & STEEL PRODUCTS, INC. 


42 years’ experience 


13456A 8S. Brainard Ave., Chicago 35, 


Illinois 


\NYTHING containing IRON or 
STEEL” 





For Lease 


HAVE EXCELLENT piece of property suitable 
for bulk oil plant situated Port Jefferson, Harbor, 
New York. Property has deep water and steel 
bulkhead. Will erect tanks to suit or will lease 
is is. Apply, Edward Acker Co., Port Jefferson, 
New York, 


Situations Open 


CHEMICAL ENGINEER. As process engineer 
n medium size Southern petroleum refinery 
[wo years refinery experience desirable but not 
essential. Box 219. 








REFINERY INSPECTOR WANTED 
Well known company requires man for 
refinery inspection work. Preter one with 
experience, but will train if familiar with 
general refinery equipment and proc- 
High School education or better. 
intelli- 


presenting 


€sses 
Must be capable of preparing 


sently written reports and 
Manage- 
Must travel con- 


Write fully in confidence to 


inspection results to Refinery 
ment. Car required, 
siderably 


Box 215 











Business Opportunity 


MANUFACTURERS REPRESENTATIVE, trav- 
eling the Southeastern States calling om Of 
Equipment jobbers and Tank Manufacturen 
desires lines applicable to this trade. Box 178. 


Will Trade & Buy 





WILL TRADE and pay difference—one 
late model, Heil, 4250 gallon, three com 
partment, metered transport trailer 
Spencer rear axle, 1100-20 tires; for a 
5200 gallon tandem trailer, late model 
only 


WESTERN OIL COMPANY 
Biltmore North Carolina 











Positions Wanted 


COLLEGE GRADUATE with car desires 2 or 
3} product line calling on distributing jobbers, 
New York, Connecticut. Salary, expenses. Ex 
pe.ienced full oil equipment line. Box 216 


PURCHASING ASSISTANT 20 years experi 
ence lubricating grease manufacturer. Age 33, 
desires change. Familiar raw materials, con 
tainers, supplics, shipping. For details write 
Lox 218 


POSITION WANTED: Twenty-six years chem- 
st, refinery management, labor negotiations 
patent litigation, government contacts, surveys, 
development, research. Industrial oil sales, ex- 
ceptional success handling lubrication problems 
both large and small plants. Will consider r 





finery management, connection with industrial 
sales company or refinery equipment sales 
Salary reasonable. Box 220. 
Classified Rates 
“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities, 
“Miscellaneous” classifications, set im 


type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertis.ments are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 

















ADVERTISERS’ INDEX 


This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes 10 
responsibility for errors or omissions. 


American Brake Shoe Co. Kellogg Div 4 
American Can Co 2 
\shland Oil & Refining Co. 4 
Bowser, Inc. ? 
Brodie Co., Inc., 


Ralph N Inside Front Covet 


Butler Mtg. Co. 36-9 
Champion Spark Plug Co. $2-43 
Chrysler Corp., & Divisions _6 
Crane Co a 
Davisbilt Products Co D4 
Ethyl Corp 4 
Globe Union, Inc. s4 
Heil Co 49 
Mercoid Corp 2 
Mid-Continent Petroleum Corp. +0) 
Milwaukee Valve Co a8 
National Petroleum News 68-39 
National Pumps Corp Inside Back ¢ T 
Pan American Airways, Inc. 45 
Frest-O-Lite Battery Co., Inc. v1 
Pure Oil Co. Outside Back ( I 
Rand McNally & Co 45 
Richfield Oil Corp. of New York 64 
Rotary Lift Co. 39 
Sinclair Refining Co. 3 31 
Sterilseat Corp. = 
Union Pacific Railroad Co. = 
Viking Pump Co. 

Wilco, Inc 4 


NATIONAL PETROLEUM 


































































































versity 
21 ve 





re ne 
Assi... 
itahie 


Be v's 

















pre sel 
itatl 

















Gener 








| 
wid 
id i 


poral 






p 





ihler- 










Assit 


hang 








Care 






Me 
Lick 








busin 





















































trar- 


turer 
r 175 














if 
44 
t ( 
} 
k 
k ( 
18 
4 
\ S 


April 15, more honors were added 
1ose received by Alfred T. Levine 
graduating from Vanderbilt Uni- 
1902. Mr. Levine, who for 
9} vears has been general counsel fer 
fennessee Oil Men’s 
As received a 
tion from the 
Bov's Club of Amer- 
for his 


ersity in 


many 
blic-spirited acts 


turthering its 


} ] ’ 
n Which has 


} 
rit 


pportunity 
nanyv boys. of 

} 

\ IV Lilie 
il} elaborate 


before : A 


leaders of Nash 


HmbOMY 


Mr. Levine was Mr. Levine 
nted with the 
n and given the club’s meritorious 
nedal. He also reccived a certi- 
for meritorious service signed by 
ert Hoover, chairman of the Na 
Board of the Bov’s Club . . . In 
ion to his activities in the Vennes 
Oil Mens Assn. Mr. Levine is con 
ed with many Tennessee business, 
! and civic organizatious Ile is 
ral counsel for Tennessee Hotel Assn 
Fennessee Dairy Products Assn., 
iddition does exclusively a cor 
rate advisory practice. He finds time 
preside as toastmaster and as an 
dinner speaker at many affairs. He 


state nresid nt of Temessee Elks 


Ass ind the Tennessee State Assn. Ex- 
ge Clubs. He is a Mason and a 
ed miajyor in the Pennessee National 

\ 


Mel Coleman, assistant sales manager, 
Water Associated Oil Co., has re- 
d to Los Angeles after 


s trip through the state of Arizona. 


an extended 


I iS accompanie d by Eric Freitag, 
perating supervisor 
lerritt Truax Oil Co., Salem, Ore., 


d by Merritt Truax, is expanding 


plans further expansion. This North 
Independent jobber of Clipper prod 
uilt a new office and a bulk 

| comeany plans to build thre« 


vear if restrictions are lifted 


delivery trucks with pumps, 


; ‘ 
i reel Pht \ ¢ been purchased 
{ » purchased ao now 7300-gal 
t on passage of new law during 

. , 
legislature allowing larger trucks. 


idding a truck, aluminum van type 
li doors on right side and rear, 
k direct calls On service stations 
ver TBA items at time of sale. 
is 12 feet long, eight feet wide 
n feet hich Construction 
ional stations is planned. They 
e 6,000 and 4,000-gal. tanks. 


West Oil ¢ of Montana, Spo 


Wash., has acquired property in 
‘p e, and will build a large super 
sery station, next year if possible. The 
May 14, 1947 
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company has sold its transport trucks 
and now contracts with a trucking con- 
cern for refinery deliveries . . . L. R. 
Hawley is president and general manage 
of the company. George A. Welch is 
sales manager. 
vu 

Alex Schmidt, a bachelor home from 
the war, has started up his own oil burner 
service and installati.n business in New 


ark, N. J 
rs ° 

Karl Weltz of Weltz Fuel Oil Co. 
N. Arlington, N. J., hid behind a six 
inch cigar at the Asbury Park conven- 
tion of the New Jersey Fuel Oil Distri 
butors Jast month. Other visitors seen 
at the convention sessions were: Samuel 
Greene, East Orange, N. J.; N. S. Gen- 
tile, Pompton Lakes, N. Y.; Peter De 
Haan, Veenstra & De Haan Co., Pater- 
son, N. J.: Jack Ward, Roval Petroleum 
Corp.;Fred B, Walters, Jr., Walters Fuel 
& Lumber C Chatham, N. J.; Henry 
Madison, Coastal Oil Co.; William H. 
Spates, Jr.. Commercial Credit Corp. 


2 


R. F. Pease has beep appointed as- 
sistant division manager of the Pitts 
burgh sales office of Gulf Oil Corp. 

Mr. Pease joined Gulf 37 years ago and 
served in various departments. In 1931 
he was transferred to the fuel oil de- 
partment. In his new position he will 
be in charge of fuel oil sales in the di- 
vision territory of western Pennsylvania, 
West Virginia and part of Maryland. He 
also” will 


sales of 


charge of all division 


industrial, 


have 


Diesel and heating 
cils. 


The Texas Co. has instituted a new 
Texaco dealer service plan. Texaco deal 
cr service represeniatives have been ap 
pointed and trained and are now calling 
on Texaco dealers in 48 states who have 
requested analyses of operations at their 
stations. Among subjects examined by 
the representatives is the maintenance of 
clean, orderly stations and restrooms, 
ind how to improve the station’s phys 
ical facilities — is 


thoroughly examined 


Representatives travel in distinc 


tive dealer service cars, painted white 


Twenty executives of bus companics 
in Sweden were recently guests of the 
Socony-Vacuum Oil Co., at Paulsboro, 
N. Y. They made a tour through the 
company’s refinery and laboratories. 

In . this month’s — visit 
group will travel across th 
Greyhound bus for tours of other indus 
trial and 


country for a 
country by 
manufacturing plants Pop 
Socony-Vacuum executives and research 
experts led the Swedish group on the re- 
explaining 
many of the steps and processes in man- 


finery and labcratory tour, 
ufacturing lubricants and fuels. 

The Swedish group included: Eric 
Elven, Elvens Omnibus AB, Soderbarke: 
Anders Andersson, Emil Andersson, Erik 
Andersson and Victor Andersson, Sodra 
Dalarnas Omnibus AB, Avesta; Alfred 


Jonsson, Sevenska Karosseri Verkstad- 
erna, Katrineholm; Stig Mats, Vasatrafik, 
Enviken; Alfred Widblom, of Ostersund; 
Bertil Gustafsson, Stora Sundby Trafik 
AB, Stora Sundby; Arvid Carlsson, GDG 
Biltrafik, Goteborg; Arthur Wahlstedt, 
Sodertalje Omnibus AB, Sodertalje; Per 
Nilsson of Ostersund; Folke Hopstadius, 
of Stromsund; N. E. Nerell, Stockholms 
Lans Omnibus AB, Enebyberg; David 
Lundell, provincial government, Umea; 
Hugo Vikstrom, Vikstroms Buss AB, 
Falun; S. Haggstrom, Hagegstrems Bilo 
lag, Kalix; Rune Backlund, of Svardsjo; 
and Arvid Brestrom and Konrad Persson 
of Ozebro and Frederick Graff. 


° © 2 


Clarence Speer has joined the South 
west Grease & Oil Co., Wichita, Kans., 


as a sales representative 
© ° 


Ltd., Lon 


don, Canada, will again conduct a con 


Supertest Petroleum Corp., 


test for the best service station flower 
Supcertest 


was so successful last year, it is being 


beds. The contest, reports, 


repeated. Thirteen cash prizes are 
being offered the company’s station op 
erators for photographs of the best sta 
tion flower beds. First prize is $10; 
second, $15; third, $10, and ten prizes of 
$5 each. The contest closes September 
5. 


e Co ° 


B. M. Peckham, Yorkshire, N. Y., now 
distributing fuel oil, is planning on add 
ing a burner service. The company dis- 
tributes Mobil products and was organ 
ized in 1919 





The international character of 
NPN’s readership is often demon- 


strated by communications from 
all parts of the world following 
publication of articles A good 


example of this is a lettc recently 
Interstate Oil Co., 
Montgomery, Ala., from Holland 
M. Kurpershoek of the United 
States Oil Co., Rotterdam, Hol- 
land, wrote Interstate Oil that he 
had read with much intcrest “a 


received by 


very interesting article about your 
company in the NATIONAL PETRO- 
reum News of Feb. 5° (p.30) 

The letter went on to say that 
the writer's Company was distribu- 
tor of Amalie Motor Oil in Hol- 
land, Belgium, 
noted from photos in the article 
that Interstate was also distributor 
for this brand of oil. The Hol- 
land cil distributor asked the Ala 
bama Independent jobber for the 


Luxembourg, and 


loan of additional photographs of 
signs and 
a further 
marketing 


service stations, road 
other pictures, to make 
study — of American 


, 
inethods 
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J. G. Tolpin has been appointed to the 
new position of editor of foreign tech- 
nical information in the development and 
patent department of Standard Oil Co. 
(Ind.). He was formerly with Universal 
Oil Products Co 

For past 10 
years Mr. Tolpin was 
editor of the Survey 
of Foreign Petroleum 
Literature a week- 
ly service which re- 
viewed for 15. oil 
and chemical 
panies in the United 
States the progress 
of Russian research 
in oil 





cOlm- 





refining and 
chemistry. He is a 
native of Russia but 
now a citizen of th 


Mr, Tolpin 


United States. He graduated in chem- 
istry from the University of Kiev and re- 
ceived his master’s degree in chemical 
engineering from Columbia University in 
New York. 

° Q ° 

The Magee Oil Co., Berlin, Md., has 

just opened a new porcelain station 30 x 
65 ft. in Dagsboro, Del. Another is plan- 
ned for Shelbyville, Del., and one for 
Ocean City, Md., next year. The com 
pany operates the Cross Roads Auto 
Service in Berlin, handling a full line 
of automobile parts and tires . The 
company, of which Ray Magee is presi 
dent, plans adding oil burner sales and 
service this year. 

® ° ° 


Gardner Oil Co., Yakima, Wash., owned 
by S. C. Gardner, is building a servic: 
station at Tieton, Wash., 16 miles out 
of Yakima. In the past vear the com 
pany has added a new bulk plant a! 
Toppewish, Wash., and has put a new 
tank truck into service. 

O° ° ° 


Camden Petroleum Co. has been i 
corporated in Camden, S$. C. Capita! 
stock is $5,000. President of the com 
pany, which will deal in petroleum prod 
ucts, is C. E. Watts. 


° ° ° 


Harold A. Spier, formerly manager of 
Van Exner Oil Co., Clyde, N. Y., was 
promoted to vice president following his 
return from overseas service in the Navy 
The company is building a large new 
service station and garage, and will op 
erate a complete tire and accessory store 
along with a car agency. 

° ° ° 


United Oil Corp., Columbus, Ga., of 
which John H. Wynn is vice president 
and general manager, has added 10 addi 
tional service stations since January, 1946 
Company's offices have been completely 
rebuilt with all modern facilities, includ 
ing ‘air conditioning. United’s vulcan 
izing and recapping department has been 
completely rebuilt and the latest type 
of equipment added. A new elevator has 
been installed in its office building 
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Company carries on an extensive adver- 
tising campaign, using radio, newspaper, 
billboards, road signs ‘and various sales 
promotion programs. Tanks of 1,000 
to 5,000-gal. capacity have been installed 
in the company’s service stations, replac- 
ing 550 to 5000-gal. size formerly used 
A new truck for local delivery and a 
1300-gal. transport for hauling kerosine 
have been added to the transportation fa- 
cilities 

R. B. Lamberton has succeeded the 
late Edward A. Duffy as depot foreman 
of Shell Oil Co.’s Newton Creek, N. Y.. 
plant 

e cs c 

The Greater Atlanta Chapter of the 
Georgia Assn. of Petroleum Retailers has 
been organized in Atlanta. Membership 
goal is 500 petroleum retailers. . . Of- 
ficers of the new organization are: Tom 
Burns, president; L. T. Still, vice presi- 


dent; M. D. McDonald, secretary, and 
Sam Levy, treasurer. 
se] 3 ° 
W. G. Violette, president, Standard 
Oil Co. (Ky.), has been appointed a col- 


mel on the staff of Gov. Simeon Willis 
f Kentucky, 


verv. activ: 


The governor has not been 
in passing out commissions 
\ few years ago Kentucky governors is- 
sued them as freelv as bureaucrats issued 


lirectives during the war 
5 ° o 


On May 1 C. U. 
Daniels became pres- 
ident of Pantepec 
Oil Co. of Vene- 
muela, S.A. Mr 
Daniels has spent his 
entire 
reer in th 


business ca- 
petroleum 
industry, both as an 
Independent — opera- 
tor and with leading 
companies. 


Mr. Daniels moved 


up from the general 





Mr. Daniels 


managership, a post 
he accepted last Oc- 
tober after resigning as vice president 
# Oklahoma Natural Gas Co. He sue- 
ceeds Warrin W. Smith, retired after 23 


years with the company. 
° ° 2 


Hal B. 
( orp., 


Williams, General 


has been appointed process prod- 


Petroleum 


ucts engineer in charge of sales of spe- 
cialized products for industrial use in the 
Washington division. 
will be in Seattle. 


His headquarters 
° ° 


Warren 


purchased the seven-story 


Petroleum Corp., Tulsa, has 
American <Air- 
lines stewardess training center in down- 
town Tulsa. The building was former- 
lv a hotel. It will be remedeled by the 
Warren, Employes Pension Trust of the 
corporation into a modern office struc- 
ture. Warren does not plan to use any 
of the space and will remain in the Na- 
tional Bank of Tulsa building. Consid- 
eration was approximately $400,000. 








H. G. Denham has been appoint 
special assistant to the president of t] 
California Texas Oil Co. . Mr. De 
ham entered the oil business almost 
spending 11 years in Chi: 
Returning to U.S 
1927, he later 
came assistant m: 
ager of the forei 
trades department 
Standard Oil Co 
California, presid: 
of California Cx 
mercial Co., and 
1945, manager f 
sales of Arab 
American Oil Ci 

A native of Paw 
tucket, R. I, hi 
graduated fr 
Brown University 
1915 and later that same year joined 
It was in April, 1916, Socor 
sent him to China to handle various 


marketing assignments. 
° ° ° 


vears ago, 


Mr. Denham 


Socony. 


Sheridan Oil Co., Seneca Falls, N. } 
owned by Mrs. Grace F. Seitz, recently 
added four new dealer stations and 
bought several thousand dollars worth 
of new equipment. The company has 
also added a 1400-gal. tank truck 


o ° Oo 


Fred M. Zeigler has been named man 
aging director of Kern Trinidad Oilfields 
Ltd., British West Indies, subsidiary of 
Kern Oil Co., Ltd., London. In his new 
duties he will divide his time between 
Trinidad and California, where he has 
long been associated with the California 
ompany of Ker Oil Co. 


S ° fo} 


Cmdr. H. E. Kemp is now on terminal 
leave. His last assignment was to report 
to the Commander Service Force, At 
lantic Fleet, Naval Station, Norfolk, Va 
on June 29, 1946, as area petroleum of 
ficer, North Atlantic, an agency of the 
Army-Navy Petroleum Board Cmdr 
Kemp, who left Union Oil Co. of Cal 
fornia on two occasions—World War I[ 
ind II—to enter military service, has 
not vet decided on his future plans 
Cmdr. Kemp joined Union Oil Co 
1916, leaving in 1918 for World War | 
He was wounded in France in 1918 
returned to Los Angeles and Union Oi! 
in 1918. As a member of the Naval K 
serve he again entered active duty 
1941. He served two years at Na 
Depot, San Pedro, Calif. 
then drew an assignment on Guad 
canal He was transferred to anot! 
base in 1943 and was one of the 


Supply 


survivors of the vessel on which he » 
being transported when a Jap torp¢ 
sank the ship. He then served for t 
years in the New Guinea, New Hebrid 
Solomons, Admiralties and Philippi: 
ireas. In 1945 he was ordered to 

United States as officer in charge 

Naval Fuel Depot at Point Loma, 
annex of Naval Supply Depot at 5 
Diego. Calif. 
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Fill caps even as far away as 15 feet 
can be reached easily. And when nec- 
essary to reach across the car, the hose 
automatically arches and prevents mar- 
ring the car finish. No dragging the 
hose across the car from a low point on 
the pump. Yet this handy hose exten- 
sion costs only a few dollars extra. 


Use of the extension is unnecessary 
when cars are less than 9 feet away. 
Remember, never during the 8 years 
this “National Hose Extension” has been 
on the market, has it required mainte- 


nance expenditure. 


Production is gradually improving. 
An order placed now 

for either a National A-38 

or an A-38H (Hose Extension) 


will mean reasonably quick delivery. 


The simple design of this patented hose 
extension, found only on a National 
Pump, eliminates all pulling, latching 
and the ofttimes difficult task of return- 


ing the hose to its original position. 
NATIONAL PUMPS CORPORATION 


General Offices: CINCINNATI 23, OHIO 


Factory: Dayton 1, Ohio 
Pacific Coast Division Office: 1190 28th St., OAKLAND, CAL. 
Branch Office: 937 Santa Fe Avenue, Los Angeles, Col. 
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Millions of minutes 
for Safety... 





The Pure Oil Company’s sponsorship of 
H. V. Kaltenborn over NBC provides the opportunity 
to speak to millions night after night. 


Many of these Pure Oil ‘‘commercial’’ minutes are 
regularly devoted to the subject of highway safety. 

This year, for example, many millions of listener 
minutes will carry forceful appeals for safe driving. 


As an additional service to the public again this spring, 
Pure Oil has published a brand-new type 
of drivers’ handbook, “‘It Can Happen to You.”’ 


This booklet, offered free at all Pure Oil dealers’ 

at the start of the heavy summer driving season, 
contains valuable safety information 

in addition to ‘“‘what to do”’ information 

covering 34 common motoring emergencies. 

These range all the way from serious 

situations to helpful hints like 

what to do if your horn sticks on. The booklet is being 
publicized on the H. V. Kaltenborn program. 


Pure Oil people take pride in their company’s 
active effort to make driving safe. 


Be sure 


with Pure 


THE PURE OIL COMPANY U. S. A. 








HERE 1S WHAT THEY’RE SAYING 
ABOUT “IT CAN HAPPEN TO YOU” 


“The National Safety Council regards the 
booklet, ‘It Can Happen to You,’ as one of 
the most helpful guides to safe driving it 
has ever seen, and sincerely thanks The 
Pure Oil Company for an outstanding con- 
tribution to traffic safety.’’ 


Paul Jones, Director of Public Information 
National Safety Council 


“‘The table of contents in your new book- 
let, ‘It Can Happen to You,’ reads like a 
catalogue of life’s worst moments. But 
most of the emphasis is on preventing trou- 
ble. This makes real motoring sense. Con- 
gratulations on an interesting and con- 
structive booklet.’’ 


Pyke Johnson, President 
Automotive Safety Foundation 


“‘The Pure Oil Company’s booklet, ‘It Can 
Happen to You,’ should be required read- 
ing for every driver. The rules on what to do 
in motoring emergencies are excellent.’’ 


Franklin M. Kreml, Director, Traffic Division 
International Association of Chiefs of Police 


What tO do in 34 Common 


mo 
toring emergencies 


Motorists young and old will find this book invalu 
able. It tells what to do in 34 common motoring 
emergencies. Easy to read, profusely illustratec 
it is available FREE at all Pure Oil dealers’. 





